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Sparks 


March 15. Pay 'em and beef. 
* . * 


Ruropean countries are finding 
out that the wolf at the door is 
the Russian bear. 

* + * 

A lot of politicians toss their 
hats in the ring and lose their 
shirts, politically. 

* * * 

Wometi’s hats are moving slower, 
stores report. In cotitrast, male 
chapeatix are moving fast into the 


political ring. 
* ’ 


How matiy dealers ate hammer- 
ing hémé t6 custémefs the fact 
that a spring checkup will keep 


maintefiance césts down? 
. = + 


Price Resistance 4 
Reluctance to raise prices is 
said to be back of the changed 
attitude of many companies who 
a few months ago were resigned 
to further wage boosts. 
* * + 


Slow but Worth It 


Dealers can well follow the old 
proverb, “It’s drops of water that 
make the sea,” in continuing to 

preach good public relations and 
; salesmanship to their staffs. 


More Moderation! 


New England town meetings, a 
sure sign of spritig, are conducted 
yY a “moderator” who hears the 
citizen’s views on mohey raising. 
That word moderator has a-ring 
to it that we like. Who isn’t look- 
ing for the day when moderation 
won’t be smothered in tax platis? 
a + + 


Ancient History 


At the present rate, it will take 
150 years to replace the freight 
cars on American railroads, ac- 
cording to rail officials. 

The cars now average more than 
22.years of age, he says. Due credit 
to the progressive rail firms, and 
to the others: Why don’t you get 
Some new trucks? 


South’s Dealers 

Key Thinking to 

‘Selling Day’ 
They Expect Battle 


For Customers to 


Open in Last Half 
By Pete Wemhoff 


Editor, Atitomotive News 
NEW ORLEANS. — Thoughts of 
Southland dealers are attuned 
to “C-day” (“C” for “competition” 
or “éustomé?”). 

This was Vey mich in evidetice 
last weet at the annual converition 
of the Louisiaria Automobile Deal- 
ers Assi. heré. | ; 

Althougli dealers reported new- 

car Orders still high in some 
lines, they were appreliensive 
about the last six months 6f 
1948. The “loose ménéy” éra is 
definitely gone, used-car worries 
are increasing and service com- 
petition from independent ga- 
rages and service stations is 
mushrooming. 

The convention, attended by 
about 300 dealers, elected Brown 
A. Fortier, Lafayette Ford dealer, 
to succeed Wiley 8. Mossy, New 


In swing around Southwest 
last week, Editor Pete Wemhoff 
also attended special meetings of 
Houston, Dallas and Tulsa deal- 
ers. These meetings will be re- 
ported in the March 22 issue. 


Orleans Oldsmobile dealer, as pres- 
ident. Other officers are Roy Beyd- 
ler (Packard), New Orleans, vice- 
president, and Claude J. Ledoux 
(Chevrolet), of De Ridder, secre- 
tary. 
* 7 * 
J. ROGERS, NADA director 
* from Louisiana, recommended 
that the association take immedi- 
ate action on 1. joining other states 
in the highway safety movement, 
and 2. appointment of a full-time 
paid secretary-manager. 


“Louisiana dealers have done 
(Continued on Page 3, Col. 4) 


Reorganization Bill Called 
Threat to All Business 


ASHINGTON.—It appeared at 
press time Thursday that a 
vote on President Truman’s plan 
to turn all employment services 
over to the Department of Labor, 
which is being vigorously opposed 


™ 
Top Cars 
New car registrations for 39 
states in January: 


1948 

Pos. 

1—40,650 
2—32,173 
3—21,983 
4— 14,433 
5—12,886 
6—12,5381 
i— 8,760 
8— 7,609 
9— 6,858 
10— 6,374 
1l— 6,133 
12— 5,415 
18— 4,915 
14— 4,565 
15— 3,880 
16—- 2,992 
17— 2,681 
18— 1,304 
19— 1,167 Lincoln 
20— 955 Crosley 


Total All Makes 
198,471 148,374 
For further details see page 
42, today’s issue. 


1947 

Pos. 
29,684— 1 
24,698— 2 
12,927— 3 
9,025— 6 
10,823— 4 
8,83898— 7 
9,425— 5 
5,177—10 
5,247— 9 
5,807— 8 
4,358—12 
1,761—15 
4,683—11 
8,177—18 
875—19 
2,446—14 
1,876—16 
943—18 
1,057—17 
515—20 


Make 
Chevrolet 
Ford 
Plymouth 
Dodge 
Buick 
Pontiac 
Oldsmobile 
Mercury 
Studebaker 
Nash 
Chrysler 
Kaiser 
Hudson 
DeSoto 
Frazer 
Cadillac 
Packard 
Willys 


by business interests, including the 
NADA, will not be taken until after 
the Marshall plan is disposed of. 


The date of the Marshall plan 
vote is uncertain. It was originally 
set for March 15, but few believed 
debate would end by today. 

Unless a vote is taken on the 
employment plan by March 19, 
the President’s proposal will be- 
come a law automatically. For 
that reason, if a vote on the Mar- 
shall plan is not reached before 
March 19, the employment mat- 
ter may be brought up by agree- 
ment. 

NADA has urged dealers to wire 
their senators calling for a “no” 
vote on the employment bill. 

* . + 


(THERE IS no disposition on the 
part of the Senate Labor Com- 
mittee, which voted 9 to 4 in favor 
of the President’s plan, to oppose 
a floor vote on it. 

The employment plan situation is 
somewhat complicated and has 
caused considerable confusion 
among many having a direct in- 
terest in it. What it boils down to, 
is this: 

Business is opposed to putting 
the employment services into the 
Labor department because of 
that agency’s alleged leaning to- 
ward union leaders. 

With-the right to run the services 
would go the control of 18,000 work- 

(Continued*on Page 46, Col. 1) 


DETROIT, MARCH 15, 1948 


RETIRING PRESIDENT of 


omficers. Left to right: 


Louisiana Automobile Dealers Assn. 


the new 


greets 


Wiley L. Mossy (Oldsmobile), New Orleans, retiring president; 


Claude 3, LeDoux (Chevrolet), DeRidder, secretary; Brown A. Fortier (Ford), Lafa- 
yette, president, and Roy Beydler (Packard), New Orleans, vice-president. 


United Safety Drive On 


Five-Point Program Is Launched 
By Inter-Industry Group 


WY ASHINGTON. —A nationwide 
five-point highway safety pro- 
gram for 666petative action by 
state and local Inter-Industry 
Highway Safety committees was 
announced here last week by 
James J. Newman, chairman of 
the national. committee and vice- 
president of B. F. Goodrich Co. 

This is the kickoff of the co- 
ordinated national safety effort 
by the auto industry. 

The first of the five safety proj- 
ects—“High School Driver Train- 
ing’—is being forwarded to state 
committee chairmen this week. In- 
ter-industry committee support of 
driver training should assist in the 
solution of one of the major prob- 
lems confronting schools desiring 
to teach driver training—lack of 
ears for behind-the-wheel instruc- 
tion, Newman said. 

It is anticipated that the assis- 
tance of state and local automobile 
dealer associations, and of indi- 
vidual dealers, in offering to loan 
cars to schools with approved 
courses and qualified instructors 
will materially increase driving in- 
struction in the 25,000 high schools 
of the nation. 

+ * * 
pam activity was selected for 
national emphasis by inter-in- 
dustry committees,” Newman said, 
“because of the urgent need to 
train high school age drivers as 
indicated by the following facts: 

“Drivers 16 to 20 years of age 
are involved in five times as many 
fatal accidents as 45 to 50 year- 
old drivers; trained teen-age driv- 
ers have only 50 percent as many 
accidents as untrained drivers of 
the same age; approximately 2,- 
000,000 boys and girls of high 
school age become eligible to drive 
each year.” 

Support of the program will be 
carried out in close cooperation 
with school authorities, other pub- 
lic officials and organizations ac- 
tively interested in driver training. 
Every effort will be made to en- 
courage the training of teachers 
and adoption of a standard course. 

” ” 7 


are: “Good Driving Practices;” 
“Safe Car Conditioning;” support 
of “National Safety Contests”’—to 
encourage participation of states 
and cities in the national traffic 
safety contest and the national pe- 
destrian protection contest, and 
periodic “Cooperative Community 
Projects.” 

In announcing the committee’s 
program, Newman pointed out 
that all five projects have been 
organized to stimulate coopera- 
tive efforts of the automotive and 
allied industries in support of 
sound highway safety programs. 


* 
Willys Ordered 
* 
To Stop Claims 
* a 
On Jeep Origin 
Y/ ASHINGTON. — Willys - Over- 
land Motors, Inc., of Toledo, 
last week was ordered by the Fed- 
eral Trade Commission to stop ad- 
vertising that it “created or de- 
signed” the Jeep, “either alone or 
in cooperation or collaboration 
with the U. S. Army or with any 
other agency or party.” 

The FTC cease-and-desist or- 
der provides, however, that the 
corporation may represent that 
it “participated in and contrib- 
uted to the development and per- 
fecting of the vehicle.” 

The order also was directed 
against United States Advertising 
Corp. of Toledo, which prepared 
and placed advertisements for Wil- 
lys-Overland products. 

+ *- * 

[rOLLOWING an extended and 

detailed review of the back- 
ground of the Jeep’s creation, the 
FTC concluded that the vehicle 
“was not the product of any one 
manufacturer, either acting alone 
or in collaboration with the Army,” 
but instead, “represented the re- 
sult of the combined efforts of the 
Army and the several manufac- 
turers who participated in the proj- 
ect.” 

“Great credit is due the Army 
for originating the project and for 


DDITIONAL safety projects se- | its tireless efforts toward develop- 


lected for national emphasis a 


What Next? 


| 


(See JEEP, Page 50, Col. 3) 
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THIS WEEK—NET PAID ABO 


33,491 


$6 Per Year, 25c Per Copy 


Millionth Vehicle 
Of Year Built; 
107,332 in Week 


U.S. Rate 10% Over ’47 
With Most of Increase 
In Passenger Cars 


By Bernie Thomas 
Staff Writer 

NITED STATES car and truck 

production during 1948 soared 
over the million mark last week 
as the nation’s plants built 77,686 
cars and 29,646 trucks—a total of 
107,332 units, according to AuTomo- 
tive News estimates. 

The @week’s effort was about 
5,000 units better than that of the 
previous week when U. S. plants 
assembled 74,270 cars and 28,308 
trucks—according to revised fig- 
ures. 

Meanwhile, 1948 production pace 
continued to run about 10 percent 
ahead of 1947. 

Through last week, U. S. plants 
during 1948 had turned out 747,188 
ears and 274,309 trucks—a total of 
1,021,497. At the same point in 
1947, the totals stood at 656,524 cars: 
and 271,197 trucks—a total of 927,- 


721 units. 

N OST of the increase in 1948 
production volume is being 

achieved in the passenger car cate- 

gory. 

In that category, Kaiser-Frazer 
leads all other makers with an 
individual percentage gain of 
more than 100 percent over 1947. 

The steel industry last week was 
also continuing a creditable out- 
put performance. Current steel 
output was rivaling the high level 
of operations achieved during the 
latter months of 1947. 

The fact that steelmakers have 
been able to continue moving their 
operations upward indicated, it 
was said, that the flow of scrap 
metal has increased and that re- 
pair and maintenance programs 
are well in hand. 

+. * > 
| ead more steel output is need- 
ed, however, if the steel com- 
panies are to keep up with an 
ever-increasing flow of orders, it 
was added. 
A check of major steel pro- 
(Continued on Page 53, Col. 4) 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 

107,332 


102,578 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 53. 





Crystal Balls and Goldfish Bowls 


By Bob Finlay 
Managing Editor 
[)BALaRS are living in a gold- 
fish bowl these days as the 
auto industry tries to get a line 
on the future. 


In This Issue 


Registrations, Car Prices 
Used-Car Auctions 
Production by Makes 


to 
into 


peek 
next 


trying 
corner 


Everyone is 
around the 
autumn. 

As a matter of fact, there are 
still plenty of customers . .. but 
the auto snoopers probably out- 
number them. 

Every make is shopping every 
other make. And newspapers are 
shopping the field. Not to men- 
tion grand juries, several vari- 


eties of Federal agents, state offi- 
cials, Better Business Bureaus, 
public opinion pollers, cartoon 
artists and radio comedians. 

You can’t blame dealers for see- 
ing double. It isn’t the astigma- 
tism, it’s the crystal-ballitis. 

And while everybody else shops 
the new-car dealers, the more 
astute among them are casting a 

(See CRYSTAL, Page 53, Col. 3) 
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No Price Cut Seen... 





Behind the Factory 


By Bernie Thomas 
Staff Writer 

WILLOW RUN.—Informed of 
Henry J. Kaiser’s version of events 
leading up to the Otis & Co. with- 
drawal from a contract to offer 
K-F stock to the public on Feb. 4, 
Kaiser-Frazer dealers across the 
country appeared to be lining up 
solidly behind the factory. 

Pressure movements by K-F 
dealers for price reductions on 
Kaiser-Frazer cars were dead in 
all but a few sections. It ap- 
peared that the stock fiasco 
might become a cause celebre to 
inspire K-F dealers to greater 
sales efforts. 

These were highlights of the 
week: 

1. Edgar F. Kaiser, general man- 
ager of K-F’s Willow Run plant, 
declared that “there will be no 
price reductions on Kaiser-Frazer 
ears in the foreseeable future.” 

2. The Willow Run plant chief 
later met with a group of Metro- 
politan Detroit dealers in an un- 
scheduled evening session. 

8. Joseph Frazer, K-F president, 
and Fred Cooper, newly appointed 
vice-president in charge of sales, 
joined forces in Detroit for a West- 





K-F Invites Dealers Home 


To Inspect Easter Models 

WILLOW RUN, Mich.—Kaiser- 
Frazer Corp. announced Thurs- 
day that it was sending invita- 
tions to its dealers throughout 
the nation to attend a series of 
mass driveaway meetings at the 
factory March 22-26. 

It was understood that Henry 
J. Kaiser, K-F board chairman, 
and Joseph Frazer, president, 
will address the meetings. Dur- 
ing their stay the dealers will 
be given a preview of Kaiser and 
Frazer cars, adorned with a new 
series of colors for Easter show- 
ing. 





ern tour of K-F dealer groups. 
Frazer had previously addressed 
K-F dealer sessions in the Fast 
and Midwest. 

4. Kaiser-Frazer Corp. announced 
the introduction of four new 1948 
models “at no increase in prices,” 
two Kaisers and two Frazers. 

5. A charge by Henry J. Kaiser, 
jecetnaiaaat apelin ee 


Studebaker Nets 
Over $9 Million; 
Sales Record Set 


SOUTH BEND. — Studebaker 
Corp. and its subsidiaries last year 
showed a consolidated net profit of 
$9,127,103 after all charges and 
taxes, it was announced last week. 

This is equal to $3.87 a share on 
2,355,465 shares of common stock 
outstanding at the end of the year. 
It compares with a net profit in 
1946 of $948,808 (after a net tax 
credit of $9,093,000 under the carry- 
back provision of the tax laws), 
ual to 40 cents per share on the 
common stock. 

Studebaker’s sales in 1947 set a 
new peacetime record, totaling 
$267,998,838 as compared with $141,- 
564,321 in 1946. In the report to 
stockholders, H. S. Vance, chairman 
of the board, pointed out that net 
profit on this sales volume was 
equivalent to less than 3% percent 
and added: 

“This modest ratio of profits to 
sales is of particular significance in 
view of the widespread belief that 
industrial profits are excessive. Cer- 
tainly in the case of Studebaker the 
profit margin is well below what 
could be called excessive.” 

The company’s working capital 
as of Dec. 31, 1947, amounted to 
$35,030,994, compared with $29,109,- 
143 a year earlier. 

Current assets as of Dec. 31, 1947, 
including cash and government se- 
curities of $31,593,291, totaled $73,- 
734,896, while current liabilities 
amounted to $38,703,902. A year 
earlier the company had cash of 
$15,354,600, current assets of $53,- 
720,517 and current liabilities of 
$24,611,373. 

Barned surpluses as of Dec. 31, 
1947, totaled $27,479,829 as compared 
with $20,118,331 a year earlier. 





K-F board chairman, that Cyrus 
S. Eaton of Otis & Co. attempted 
to coerce Kaiser-Frazer into can- 
celling a contract for the sale of 
K-F stock was contained in a let- 
ter distributed to all K-F employes 
and dealers. 


Edgar Kaiser’s official de- 
nouncement of recent price re- 
duction rumors appeared last 
week to have paved the way for 
his unscheduled evening visit 
with the Detroit K-F dealers. 

Automotive News learned that he 
appeared at the meeting at the 
behest of two dealers who told him 

(Continued on’ Page 47, Col. 1) 


Packard Net 
Tops $1 Million; 
Sales Up 25% 


DETROIT. — Packard last week 
reported net income of $1,100,691 
for 1947, despite shortage of steel 
last year which restricted produc- 
tion to 55,477 cars. 

The company’s annual report 
showed an addition to earned sur- 
plus of $3,912,325. This includes, be- 
sides the net income, $2,811,634 in 
reserves provided in prior years 
and no longer required, it was 
stated. 

Earnings of $8,454,499 by zone 
offices, sales branches and sub- 
sidiaries, and an estimated re- 
fund of $2,600,000 in federal in- 
come taxes from previous years, 
more than offset a factory opera- 
tion loss of $4,958,808, Packard 
said. The field operation reve- 
nues represented a 34.5 percent 
gain over 1946. 

The report said factory sales of 
cars, service parts and other prod- 
ucts totaled $116,625,091, a 25.7 per- 
cent increase over 1946. Sales of 
service parts topped every previous 
postwar or prewar year. 

Total capital and surplus in- 
creased to $60,528,860 in 1947—a 
gain of $1,663,624 over 1946—equiv- 
alent to $4.04 on each of the 15,- 
000,000 shares of no par value com- 
mon stock outstanding. Inven- 
tories advanced to $20,968,609, com- 
pared with $15,850,024 in 1946. 

Net working capital at Dec. 31, 
1947, totaled $34,741,499, with cur- 
rent assets of $54,076,458 compar- 
ing with current liabilities of $19,- 
334,959. There are no bank loans, 
preferred stock or bonds outstand- 
ing, it was said. 

Stockholders were told that on 
April 1, 1947, a dividend of 15 
cents a share, totaling $2,248,701, 
went to shareholders of record 
Feb, 21, 1947. A like amount, also 
to be paid out of earned surplus, 
will be sent March 29, 1948, to 
stockholders of record March 6, 
1948, it was announced. 

George T. Christopher, president 
and general manager, termed the 
1947 production total of 55,477 cars 
“disappointing—but a 31.8 percent 
improvement over 1946.” Noting 
that the steel shortage hit Packard 
harder than any other auto com- 
pany, he pointed out that the com- 
pany had to go after new steel 
contracts in competition with other 
car makers and other industries. 

“Negotiations were widespread, 
long and difficult. But we’ve made 
important progress in steel pur- 
chases. Other vital metals and 
parts are coming in at a steadier 
rate from the plants of nearly 1,000 
suppliers,” Christopher stated. 

“In fact, we already have com- 
mitments indicating Packard’s 
1948 production will improve ma- 
terially.” 


Playboy Offering 
Delayed by SEC 


BUFFALO.—Offering of 20,000,- 
000 shares of stock in the Playboy 
Motor Car Corp. has been delayed 
because of an amendment to the 
company’s registration statement, 
originally filed with the Securities 
and Exchange Commission Feb. 14. 

The amendment was described 
as a “routine matter.” It was in- 
dicated the sale will be delayed 
for at least another 30 days. . 








AUTOMOTIVE NEWS, MARCH 15, 1948 


Automotive News Reel. . . 


K-F Dealers Lining Up | 


yes mg 
i 











HUDSON HAS ANNOUNCED production of new Super-Six series two-door broughams, 
which are being shipped to dealers throughout the U. 8S. The broughams are powered 
by the new 121-horsepower Super-Six engine, which the company says is the most 
powerful mass-produced American six-cylinder passenger-car engine on the market. It 
has a 124-inch wheelbase. Ten standard, 
color combinations are offered. 





two special body colors and five two-tone 


WARNING AGAINST government allocation of scarce materials at the annual meet- 
ing of the Northern California Dealers Assn. in San Francisco is George Romney (third 


from left), managing director of the Automobile Manufacturers Assn. 
Mildred Haskins, association manager; H. A. 


are 
John W. Stokes, tax authority. 





MR. AND MRS. FRED EMICH, 


jury awarded Emich a $1,236,000 judgment against General Motors. 
the corporation 
because he refused to finance purchases through a 


Chevrolet dealer, 
revoking his franchise 
Motors subsidiary.—(Acme photo.) 


Chicago, indulge in a 
attorneys A. Bradley Eben (left) and Thomas D. Healy (right), after a federal 


Left to right 


Crockard, president; Romney, and 


violated the Sherman anti-trust law by 


Oil Makers Act to Avert 
Auto Shutdowns in ’49 


DETROIT.—The oil industry is 
taking steps to forestall another 
shutdown of Detroit area auto 
plants next year, according to Dr. 
Robert E. Wilson, chairman of 
Standard Oil Co. of Indiana. 

Dr. Wilson discussed the Mid- 
western fuel situation in a press 
conference preceding an address 
before the passenger-car and pro- 
duction forum of the Society of 
Automotive Engineers. 

Recent and forthcoming comple- 
tion of new pipelines to Midwest- 
ern cities should augment the sup- 
ply, he said. But he warned “the 
oil industry cannot guarantee an 
adequate supply if next winter is 
as severe as this one.” 

“It must be remembered,” Dr. 
Wilson said, “that Detroit is at 
the end of the line in a fuel 
sense, There are innumerable 
drains on the pipelines before 


they reach Detroit. Under the 
circumstances, we're doing the 
best we can.” 

The oil executive foresaw no 


need for a return of compulsory 
gasoline rationing this summer or 
fuel oil rationing next fall. 

“If the public cooperates and 
avoids a spree of wild pleasure 
driving, and if too many oil burn- 
ers aren’t installed, we can meet 
the demand just as we did in 1947 
through a limited voluntary allo- 
cation system,” he said. 

Dr. Wilson said three contingen- 
cies would determine whether there 


is a new rise in fuel prices: la- 
bor’s wage settlement, another in- 
crease in freight rates and pos- 
sible price increases by competi- 
tors of Standard. 

“Although we're trying as hard 
as possible to keep costs down,” 
he explained, “those are the 
three factors that would force 
us to increase our prices almost 
automatically.” 

Dr. Wilson indicated that auto 
manufacturers’ plans for produc- 
ing higher-compression engines 
may run up against a hurdle in 

the oil industry. Many small re- 
finers are at present without fa- 
cilities for manufacturing the high- 
octane gasoline needed by such 
engines, he said. 

“In the foreseeable future, the 
cost of converting refineries from 
regular grade gas making to pre- 
mium grade operation would be 
practically prohibitive,” he _ said. 
“We have also found that high- 
octane production is unprofitable 
except on a large scale and that 
an increase in the octane rating 
decreases the supply available.” 

The Standard chairman empha- 
sized that his industry was scour- 
ing the country for new sources of 
crude oil. During 1947, he said, 
the industry produced barely 
enough oil to meet the domestic 
and some European demand. The 
refining rate will be stepped up 
this year, according to Dr. Wilson. 

—Mac Gorpon 





'| On the Lots... 


Just Waiting 
For the Sun 
To Shine 


CLEVELAND.—New models that 
have been selling for as much as 
$600 to $800 above ceiling price 
now are down to list quotations 
and the outlook for spring sales is 
only fair, according to used-car 
dealers here. 

Jack Haber, president of the 
Cleveland Used Car Dealers Assn., 
predicts a return to prewar con- 
ditions with “good cars getting 
around $50 to $100 above list 
prices.” 

He declared that Hudsons can 
be bought without a premium 
Roadmaster Buicks and Chryslers 
are hard to dispose of and a 1947 
Cadillac with less than 1,000 miles 
is available within $100 of list. A 
convertible Cadillac that sold for 
as much as $6,000 a year ago is 
now down to $3,650, according to 
Haber. 





* + * 


Prewar Jobs Up? 


BALTIMORE.—Baltimore used- 
car dealers report that prices of 
used automobiles have dropped at 
least 10 percent during the winter, 
but they are hopeful that values 
will climb again in the spring, par- 
ticularly for prewar models. 

Dealers are of the opinion that 
the luxury market for 1946, 1947 
and 1948 models is gone. They 
claim the cream has been skim- 
med. However, this does not mean 
that a buyer will be able to get 
all postwar models at list prices. 

Buyers are becoming more criti- 
cal, according to dealers. The 1947 
models, for instance, are not sell- 
ing as fast at around $2,000 today 
as the 1946 models did a year ago. 
Original list price on both models 
was around $1,600. 

* * 
Sales Boom Seen 


RICHMOND, Va.—Although the 
seasonal slump has been notice- 
able here on the used-car lots dur- 
ing the last three months, dealers 
are confident that the next 90 days 
will see “everybody wanting to be 
out on the road in a car” and “the 
spring rush for replacement cars 
will deplete present stocks.” 

Certain models of earlier cars. 
such as the '42 Buick, dealers said. 
are $500 to $700 cheaper today than 
they were 18 months ago. Older 
cars are still bringing good prices 
but late model stuff has fallen to 
levels averaging only $100 over the 
list price, it is said. Increased pro- 
duction is said to be the most con- 
tributing factor. 

* * 7 


‘Good Business’ 


OKLAHOMA CITY. — Buyer re- 

sistance is growing in the face of 
new-car production, used-car deal- 
ers here report, with new cars of 
the high-priced levels already down 
as much as $750. Only popular 
priced models in the medium and 
low priced range are holding 
steady. 
7 “For the next 90 days, we're go- 
ing to have good business.” pre- 
dicts Jack Moss, vice-president of 
the Oklahoma City Used Car Deal- 
ers Assn. 


Tucker Investors 
Witness First 
Pilot Model 


CHICAGO. — The first rear-en- 
gined Tucker car to be completed 
on the pilot assembly line of Tucker 
Corp. was driven here last week by 
Preston Tucker, president of the 
firm, shortly before a meeting of 
1,647 stockholders. 

Tucker drove the car in reverse 
several times to dispel rumors that 
the car would not go backwards. 

Tucker said that by June of this 
year, 125 cars will be completed 
and shipped to distributors. Enough 
steel has been lined up to produce 
between 160 and 240 cars a day, 
he added. 


The plant is being tooled to pro- 
duce 120 cars an hour, he said. 

Price of the new model has been 
tentatively set at between $1,800 
and $1,900, according to Tucker. 

Announcement was made at the 
stockholders meeting that Preston 
Tucker jr. has been added to the 
board of directors. 
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It’s OK to Heave 
Your OPA Data 
Into the Discard 





























































WASHINGTON. — Except for 
three categories, business men no 
ae longer need preserve their records 
ch as c of goods and services which were 
price “ee ee ee ee ee ee decontrolled by the OPA, the De- 
itions partment of Commerce announced 
les is last week. 
d-car ya is a copy of a letter I|/the dealers handling this particu-| Easing of the rule requiring OPA| ay pxasTr ONE FORD DEALER has established a oct seo which Givects 
th received from a dealer who not/lar line will, in general, be able | record-retention 7 “ ror _ all aetivities of Ge contersaty. _itombere of the committee of Summmery- Hervasnan, Inc., 
e only enjoys the respect of the|to operate profitably. three years from the date o e- | Louisville, are, . . Summers, service manager; L. J. Herrmann sr., 
Assn., trade, but my own personal con- “No dealer can be guaranteed |control—in no event after Nov. 9, aes aiemmn, Gets dee as ‘manngun, ann ey a yh. > 
con- fidence: that a sales manager or some sub- | 1949 — now limits record-keeping | sories manager, at a recent organization meeting. Every member of this committee 
tting “Your column of Feb. 16 dis-|ordinate employe will not take a/ under the Emergency Price Control | shares in an incentive pay on a percentage basis of the net profit before taxes. 
list cusses the matter of perpetual con-| dislike to him personally. This|Act of 1942, as amended, to the 
perpe 1 
tracts. This will not get far. There|should not jeopardize his contract | following three groups: ‘ e * 
can are definitely two sides to this} but actually it does. 1. Parties to pending actions. Kyes on Selling Day 
a ten Tt has an be ‘ — i Pew 2. Recipients or claimants of sub- 
147 ws er i i idy, premium or other payments i 
1947 tory point of view. No factory | Board of Review Space tea Dovecieniins cask Gh ee Battle for Customers May Open in Last Half, 
niles wants to tie up valuable territory |Is Suggested slaughterers, processors of certain Dealers at La. Parley Believe 
ie pg oS aa = reo =. “TN GENERAL, it is this writer's | agricultural commodities, and pro- (Continued from Page 1) TL See 
of business with & Gealer wno 1s i tracts are |d f er, lead and zinc 
jo Is not reasonably developing its pos- cna we token tee days _ er very little in meeting the safety | dealers, pointed out the grave 
g to sibilities or providing good service | with iderabl ation : _| challenge,” Rogers pointed out. | traffic problems faced by cities 
es Ge ee ae tae, oe ce ee ee ¢t launch an all-out pro- | and called on dealers to lend 
° “This matter could well be |ices to the government under ad-| “We mus aoe ; : 
“These basic facts must be : gram immediately. their support. 
handled by any factory that |justable price schedules, such as : , N di i d ’ 
taken into consideration along DA’s fi ial statement, ew directors, elected in demo 
. i that would set up a board of review {sellers of industrial alcohol and| The LA s financ | emntie Helden, telees Gn cas 
sed- with the circumstance occa- | to which any dealer threatened | various agricultural commodities. | showing a balance of $27,759 for , 
s of slonally somebody's brether-in- i the year, left no doubt that a paid 
law casts a covetous eye on ter- | With cancellation might appeal | Retention of records with respect , t Saaaibie ane ease 
2 ritory which someone else has | 8" be given the opportunity of to price is likewise applicable to/ manager setup is feasi\ © ant’ Piet” | Houston Dealers 
iter, a> valante la be diffi presenting all the facts. the three categories indicated|tical if the association's 8 
lues cult 4 ne an aan, “Final action would be based on | above. are to be extended. Elect Officer. $ 
c ’ ; : ae : 
pare er franchise. as aaatauien like |S0und considerations and the fac-| Relaxation of the record-keeping * * * HOUSTON. Houston Auto 
te call it, because they do not | ‘tory should make the final deci-|rule was concurred in by the De- Rogan reported that NADA's| mobile Dealers Assn. ednes- 
that like the implications of the word |*%i0n after all the pertinent facts | partment of Commerce, the Depart- 1949 convention will be held| day elected Harry Burkett 
1947 ‘contract, which would protect have been disclosed. I believe there | ment of Agriculture, and the Re-|the last week in January in San| (Dodge-Plymouth) president for 
ay the manufacturer’s position in |W0Uld be fewer cases of manifest | construction Finance Corp. and|Francisco. John W. Stokes, tax] year, succeeding B. B. Brown 
am- the first instance and provide the | injustice if a program of this kind|was approved by the Department | specialist, urged dealers to take| (Oldsmobile). Elton Thompson 
ean dealers with adequate defense |Wete adopted and carried out in|of Justice. only honest profits on trade-ins,| (Nash) was named _ vice-presi- 
get against the other contingenc good faith.” ————E warned that internal revenue| dent and J. M. Richardson 
as “Many of the pln gg cel er ° agents will eventually check the| (Chevrolet) secretary-treasurer. 
ws written are continuing in the sense | Others Favor 4 ritten Accords nesta ot most — i ae a eee on aS 
eral government is - 
ell- oe ey Se ee ee 1 Perene Cees O ~ ] ? atin a ‘special school to train; counsel. 
written periodically but they are ; : ; nh Satesmen's & : a io 
day not perpetual in the sense that I AM quoting this letter in full . agents for this purpose, he de 
gO. simply to be fair. This dealer clared. .. | convention, are as follows: District 
lels oo = ou masa = takes an altogether different atti- Pay Advised Predicting a 10 percent boost in|; ang 2, George Bohn (Ford), I. 
without reference to the manufac- | tude than many other dealers who) (4i7¢4Go.—written agreements | 1948 car production, L. J. pone me R. Collard (Dodge-Plymouth), Roy 
turer's interest in the territory or | have written me on the subject of governing salesmen’s compensations land cautioned dealers to ‘plan|eydier (Packard) and Sidney 
recognition of his share in the perpetual dealer contracts. are recommended by the Chicago very carefully, watch your inven-| Gonzales (Ford), all of New Or- 
the good will which the excellence of One dealer intimates that this Automobile Trade Assn. A message tories, overhead and service ab- leans. 
ce- his product has, in a large meas-|C°lumn is advocating a perpetual |: wombers on this subject i aerguen. District 3, A. D. Vaeth (Chevro- 
, > : : points i , . 
ur- ure, created. contract simply to put dealers in out that “in many cases new-car “And don’t build a salesroom | jet), of Houma, and Fortier. 
anes ete « a good negotiating position. This | (ders have been placed on books| Monument unless it’s really need- | District 4, Glenn Huff (DeSoto- 
Avs Dealer C. is not so. I advocate a perpetual |), lesmen.” ed, for it may turn out to be @ | Plymouth), Shreveport, and Harry 
be eater Contract contract in the sincere belief that "iat A ers — E mausoleum,” he warned. Buck- | Andress (Ford), Minden. District 
the Is Different it would not only benefit dealers, 7 atnaeng. the advice states: land foresees good business at [5, K. C. Elliott (Ford), Rushton, 
ars “HE contract is a personal but also the factories. Salesmen’s compensation de-| jeast until July, 1948. and Wilmot McCain (Ford), Mon- 
thing wherein two parties If a dealer is granted a per- | Pends on commission due and pay-| “Maybe orders will hold up for | roe. 
rs agree on the basis under which| Petual contract he can afford to able at the time of delivery of each| another 14 months,” he declared,| District 6, Ralph Moran (DeSoto- 
id they will do business with each| Sell a volume of cars to get his unit. It would be good business to| put the profit peak is past.” Plymouth), Baton Rouge, and Law- 
an other. The automobile dealer con-| territory in a position to absorb | have a definite arrangement as to| He warned the convention that|rence Frederick (Ford), Coving- 
ler tract, however, is an essentially} more and more cars. He can af- amount due a salesman against /«yoy can't legislate a monopoly|ton, District 7, Ledoux and W. J. 
y ° unfilled orders in event of his sepa- for dealers. If you don’t want to Cleveland (Ford), Crowley. 


different kind of agreement than 
to would be necessary or desirable 


he in certain industries. It involves 

"O- not only the sale of merchandise 

yn - but the maintenance of the mer- 
chandise after it is sold. 

“The manufacturer expects 

and, in effect, requires the dealer 

= to make capital investments far 

of in excess of anything that would 

‘le be necessary in a pure selling 

of operation. These are required 

mn because of the peculiar necessi- 

ar ties applying to this business 

1d wherein the purchaser of the 


2 product expects not only mer- 

chandise but a continuity of serv- 
ice to permit him over a period 
of years to get maximum value 
out of the merchandise. 

“The capital investment required 
of a dealer to do the job expected 
of him is justified only if the 
dealer can reasonably depend on 
its being a long-time investment 
and not subject to destruction or 
large depreciation through capri- 
cious action by the other party 
to the agreement. When a dealer 
makes such an investment, he as- 
sumes a business man’s risk. Such 
risk, in various degrees, goes with 
every business venture. 

“Nobody can guarantee to a 
dealer that his factory will be 
successful, that its product will 
be accepted by the public or that 


i ee | 


Tucker Firm in Herkimer 
Swept by $20,000 Fire 


HERKIMER, N. Y. — Pallaria 
Motor Sales, Inc., 706 Mohawk St., 
was swept by fire March 2, causing 
damage estimated last week at 
$20,000. Cause of the blaze was still 
undetermined. 

Thomas Pallaria, owner of the 
building which houses the Tucker 
dealership, said the fire apparently 
started in the small supplies store 
in the center of the building. Aided 
by volunteers, Pallaria managed to 
save three automobiles and two 
trucks out of the burning building. 


ford to take better care of the 
customer in his line because with 
@ perpetual contract he knows 
that eventually he will cash in 
on such a condition. 


Dealers realize that all the fac- 
tories have to sell is territory. And 
if that territory isn’t developed to 
the maximum, the factory as well 
as the dealer loses. If the contract 
were perpetual, conditioned only on 
performance, then each factory 
would get its maximum ‘share of 
the business without threat or 
force. If the factory didn’t, the 
territory would be immediately re- 
stored to the factory and a dealer 
appointed who would accept and 
fulfill the responsibility. 

Perpetual contracts would not 
stifle competition or free enter- 
prise. It would stimulate them. It 
would be the owner who would 
benefit and when the owner gets 
the breaks both dealer and factory 
profit opportunities are improved. 


ration from the company prior to 
delivery. 

“These separations may take 
place in one of three ways: first, 
by resignation; second, by death; 
third, by dismissal. Conditions de- 
termining final settlement might 
vary in all three cases. 

“We suggest execution of a writ- 
ten agreement covering the situa- 
tion. It may prevent institution of 
lawsuits against the dealer at some 
future time.” 


Anderson Heads Dealers 


At Bozeman, Mont. 
BOZEMAN, Mont.-—Ernie Ander- 


json (Ford) has been elected presi- 


dent of the Bozeman association 
of new-car dealers. 

Stanley Lemon (Chrysler-Plym- 
outh) was elected vice-president, 
and William Rolfe (Dodge-Plym- 
outh) is secretary-treasurer. 





SPRINGFIELD (Mass.) AUTOMOTIVE DEALERS ASSN. recently presented the 
(iad these With © Row Sié-ten elahe body tuck to saslese Gent waee 


i 


used to transport 
rolet), association 


youngsters and 


ef the dealer group. 


camp. 
of the association; David H. 


(Ohev- 
handing the keys to Maynard E. Meteor, Boys Chub cece. 
dent; Paul Sampson, executive director of the club, and Robert W. Hutte 


get out and sell cars in the future, 
better get out of the business now 
while you can still get top dollar 
for your plant.” Recalling that “the 
factory owns the franchise, you 
merely operate it,” Buckland said 
he doubted that any factory will 
give up its property rights in fran- 
chises. 
a” * * 

“DUT THE situation isn't so 

bad,” he said, “providing 
you're alert, clever and aggressive 
enough to make a profit for your- 
self.” 

Buckland said there is a possibil- 
ity that the Tucker dealer con- 
tracts may actually give dealers 
property rights in the franchise, 
because of the money put up by 
the dealers to get the contract. 
He urged dealers to keep a perma- 
nent record of every “yes” to what 
the factory wants the dealer to 
do, because each factory has a 
complete record for each. dealer, 
and someday the “yeses” might be 
needed to counteract the “no’s” in 
a court test. 

If the factories expect dealers 
to push their so-called genuine 
parts, Buckland said, they must 
at least equal other brands in 
quality and price. 

After a spirited discussion, the 
convention went on record favor- 
ing a certificate of title law for 
Louisiana. Already 32 states have 
such laws, LADA Attorney Frank 
Ellis pointed out, and the remain- 
ing states have such laws under 
consideration. The new law is nec- 
essary to avoid car thefts and to 
protect chattel mortgages, it was 
pointed out. 

7 + * 

HE convention went on record 

as opposing transfer of USES 
to the U. S. Labor department, as 
recommended by President Tru- 
man. The transfer would further 
deplete state’s rights and set up 
further bureaucracy in Washing- 
ton, it was charged. 

Mayor Morrison welcomed the 
















District 8, W. Foster Walker jr. 
(Oldsmobile), Alexandria, and R. 
S. Abbott (Ford), Alexandria. 
Mossy was elected director at large. 


Tenn. Association 
Schedules Series 


Of April Parleys 


NASHVILLE. — David P. Whel- 
chel, executive vice-president of the 
Tennessee Automotive Assn., has 
announced a series of regional 
meetings next month. 

The schedule calls for meetings at 
the following cities: Apr. 5, Coun- 
try Club, Johnson City; Apr. 6, An- 
drew Jackson hotel, Knoxville; Apr. 
7, Country Club, Chattanooga; Apr. 
12, Peabody hotel, Memphis; Apr. 13, 
Country Club, Jackson, and April 14, 
Noel hotel, Nashville. All the meet- 
ings are to begin at 6:30 p.m. 

President Wellford, NADA Direc- 
tor Nichols, former President Ayers 
and Whelchel will present talks on 
group insurance, contemplated leg- 
islation, the wage-hour law, revision 
of the retail sales tax rules and 
other topics of interest to dealers. 

Those dealers desiring to attend 
any of the meetings are requested 
by Whelchel to get their reserva- 
tions in early. Dinners will be priced 
at $3 per plate. 


New York Assn. Slates 


Dinner for April 20 


NEW YORK.— The Automobile 
Merchants Assn. of New York, 
Inc., will hold its first postwar an- 
niversary dinner April 20 at the 
Astor hotel, according to Joe Cork- 
er, chairman of the dinner com- 
mittee. 

Henry J. Taylor, author and ra- 
dio commentator, who addressed 
the 1948 NADA convention, will be 
the guest speaker. 
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AUTOMOTIVE WE STAND FOR: 
, 11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
; trols over this industry. {5. A return to the pre- 
P NEWS cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 














Capsule Comment 


Senator Taft says that no reduction in excise taxes on 
automotive products can be expected this year. “We need 
the money so badly,” he declares. 


We’ve never heard of a politician who didn’t always 
need the taxpayer’s dough badly. 


* » * 


Add signs that the honeymoon in postwar auto sales is 
about over: 


Both dealers and factories jockeying for positions in 
their contractual relationships. 


* * * 


. 

British makers are starting to ship lefthand drive cars 
to the American market; U. S. manufacturers are sending 
righthand drive vehicles overseas. 


Maybe they oughta get together and put the wheel 
in the center. 


Efforts of various dealer groups to collect metal scrap 
are bearing fruit, it’s reported. 


Why not throw in those scrappy words that have been 
tossed at would-be customers the past four years? 


* * * 


We hear a lot about the high profits of auto companies 
in postwar. 


Yet Chrysler Corp.’s 1947 net income was only 4.93 
percent of sales, and GM’s only 7.9 percent. 


* oo” * 
Newcomers in the auto-making field are turning on the 
steam to get into production. 


There’s not much time left to get into the stalls 
before the big race starts. 


_AUTOMOTIVE NEWS, MAR 


PROBABLY THE last of the 
long list of books depicting the life 
and works of the late Henry Ford 
turns out to be, in my opinion, vir- 
tually the best. Our esteemed con- 
temporary and 
THE BEST veteran news- 
BOOK ON paper man, Wil- 
HENRY FORD liam C. Richards, 
has accomplished 
what many before him attempted— 
a clear-cut, penetrating and under- 
standing analysis of a personality 
so complex that only a lifetime 
association could prepare an au- 
thor to do it justice. That advan- 
tage we in Detroit know Bill Rich- 
ards had. So he has written it with 
a sly sense of humor which no one 
would have appreciated more than 
the subject of his biography. Far 
from considering Henry Ford an 
enigma whom not even his closest 
associates could understand, he 
makes of the man a distinct prod- 
uct of mechanical ingenuity, plain 
common sense and independent 
cussedness which only America of 
the twenties would produce and 
only we Americans who lived in 
these years can understand. 


* * * 


IT IS A LITTLE difficult for us 
who lived so near to him to realize 
that his name was better known 
from the equator to both poles than 
any other individual living. Na- 
tives who would not have known 
whether Washington was a man, 
a country or a capital could tell 
you who Ford was and what he 
manufactured. The story of Aladdin 
and his magic lamp dimmed in the 
recital of the fabulous wealth ac- 
cumulated almost overnight by a 
farm boy whose father predicted 
only dismal failure for a son who 
wasted his valuable time tinkering 
with timepieces and risking his 
neck igniting lethal gasoline in a 
steel cylinder. 


* * * 


THERE IS PROBABLY no man 
in the world’s history who ever 
accumulated so much wealth and 
power from his own efforts in so 
short a space of time. He became 
the world’s hero as one by one he 
slew the dragons of established 
wealth and monopoly. His formula 
was unbelievably simple—too trite 
for his contemporaries to under- 
stand. Give the people what they 
want and keep making the product 
more efficiently so the lowered 
prices will attract an ever-widening 
market. The market is like a pyra- 
mid. The expensive cars have only 
the peak to attract, but as they 
descend by lowered prices toward 
the mass market, the possibilities 
for sales increase amazingly. Henry 
Ford never needed a slide-rule to 
figure this out and probably never 
knew how to use one! 


* * * 


AS HIS WEALTH and thus his 
power to influence people increased, 
he was able to satisfy every pass- 
ing whim which crossed his mind. 
It is to these idiosyncracies that 
Richards has devoted many a page 
in his book. It is the epic in the 
story which will make it hard for 
you to lay it down once you have 
started reading. You will have re- 
called to your memory many an 
instance in his long life which you 
have forgotten but which held the 
center of the world stage at the 
time it was being enacted. Of most 
of the books devoted to this indus- 
try or the men who made it, one 
may say, “His life was typical of 
others in the same field and at the 
same time.” Not so with Henry 
Ford. He was not only “The Last 
Billionaire’ —as his latest book 
has been so adroitly titled—but he 
was last of those ever privileged to 
be a rugged individualist. Through- 
out his lifetime he fought with the 
frenzy of a zealot every inroad of 
his supreme independence. He gave 
up only when the powerful labor 
union, which he had always suc- 
cessfully defeated in every assault 
on his domain, was backed up by 
every force which a leftist admin- 
istration could apply at a time in 
which our country was embarked 
in an all-out war. At any other 
time, he would have locked the 
gates to every Ford property in the 
United States, pocketed the keys and 
sauntered back home as casually 
as he did from the one-room work- 
shop on Bagley Avenue where the 
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‘Am Seemed Up......’ 


This is an open forum for the discussion of any subject of interest to our 


readers, 


and your letters are welcomed. No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


New Steamer 

Steam automotive power is here 
again. This new power unit is also 
practicable for boats and station- 
ary uses. This new motor is a four- 
cylinder uniflow poppet valve, re- 
versable type motor, 3 3/16 bore, 
4% stroke, with full power at low 
speed. 

It has a flue and water tube, 
non-explosive steam generator, us- 
ing No. 2 stove oil, and fully auto- 
matic. This new power unit will 
be available complete or in parts 





so that the average mechanic or 
machinist can build his own trans- 
portation needs for the future, thus 


realizing the smoothness of steam 


first Ford was built. The fables of 
his life and work will multiply with 
the passing years, so it is well that 
a trained observer has recorded for 
posterity the fascinating facts with- 
out bias or embellishment.—G.M.S. 


This book now available through Au- 
tomotive News, Book Department, at 
$3.75 per copy, postpaid. 








WALNUI PARK GARAGE 


A LAME PROS 





power. Any medium-priced chassis 
is suitable. 
Am enclosing photos of my steam 
power unit for you to use in your 
(See LETTER BOX, Page 38, Col. 1) 


Coming Events 


MAROH 
March 15 (opening), Oleveland, 1948 ex- 
hibit, American Society of Tool Engi- 
neers. 
March 23-24—Des Moines. Iowa Auto Deal- 
ers Assn. parley. 

March 30-April 1—Philadelphia (Bellevue- 
Stratford). SAE Transportation meeting. 
APRIL 
April 8-1l—Dallas. Sixth annual South- 

west Automotive Show. 


MAY 

May 10-12 — Pinehurst, N. C. (Carolina 
hotel). Annual convention, North Carolina 
Automobile Dealers Assn. 

May 21-22—French Lick, Ind. (French Lick 
Springs hotel). Eleventh annual conven- 
tion, Automobile Dealers Assn. of Indi- 
ana, Inc. 

May 25—Kansas Oity (Hotel President). 
Ninth annua! convention, Missouri Auto- 
mobile Dealers Assn. 

JUNE 

dune 1-3—New Yerk City. Twenty-fifth an- 
nual convention of New Yerk State Auto- 
mobile Dealers, Inc. 

June 6-11 — French Lick Springs, 
Annual SAE summer session. 


AUGUST 
Aug. 18-20—San Francisco 
SAE West Ceast meeting. 
OCTOBER 
Oct. 17-19—San Antonio, Tex. Annual con- 
vention, Texas Autemotive Dealers Assn, 


Ind. 


(St. Francia). 
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To Buick’s Fashion-Plate Styling, our engineers 
have added a new triumph of their own 


HIS is the Buick Roadmaster with 
Dynaflow Drive*— where motoring 
close to magic is reality. 


Here is driving smoothness almost unbe- 
lievable. Here is getaway from standstill 
to 45 in a handful of seconds. Here is the 
cruising luxury of utter driving ease. 





(left above), Buick 
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device on any 
first loys liquid 


For here the power plant does what gears 
used to do. 


Without touching a clutch pedal (there is 
none!) the driver glides forward, accel- 
erates, surges up hills, slows down, stops 
—and starts up all over again. 


And not only is there no gearshifting to 
do—no gears ever shift anywhere in the car! 


What goes on here? Just this: 


In Dynaflow Drive, oil in directed motion 
enables the power plant itself to do what 
gears used to do. 


Working through a radically new tur- 
bine, this oil is controlled —in force and 


BUICK alone has all these features 


* DYNAFLO 
asd OW DRIVE * ROAD-RITE BALANCE 


Tune in HENRY J. TAYLOR, Mutual Network, Mondays and Fridays 


* TAPER-THRU STYLING 

* VIBRA-SHIELDED RIDE 

* HI-POISED FIREBALL POWER 

* SAFETY-RIDE RIMS 

* QUADRUFLEX COIL SPRINGING 
* FLEX-FIT OIL RINGS 


* RIGID TORQUE-TUBE 

* SOUND-SORBER TOP LINING 
Super and Roadmaster 

* DUOMATIC SPARK ADVANCE 

* TEN SMART MODELS 

* BODY BY FISHER 





—— 







ite sidewall tires, as iustrated, available at extra cost 


direction — by treadle-foot pressure and 
the effort needed to turn the rear wheels. 


When extra muscle is needed to start, 
accelerate or climb, this oil steps up the 
engine’s driving force just as low and 
second gears do. When less effort is 
needed, as in cruising, it transmits engine 
torque without step-up. And all this is 
done with oil-cushioned smoothness. 


With this near-miracle motoring goes a 
whale of a lot more: good engine braking; 
a positive parking lock; complete control 
at all times; and the car can be ‘‘rocked”’ 
out of sand, mud or snow. 


Naturally, Dynaflow Drive — easiest, 
happiest kind of driving to come down 
the pike—is big news. So it’s small wonder 
that Buick is more than ever America’s 
most wanted automobile. 


"Optional at extra cost on Roadmaster models only. 


BUICK pivision of GENERAL MOTORS 


When better automobiles 
MLA 


BUICK 


will build them 
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Snarls Foreseen . . . 


Ee AUTOMOTIVE NEWS, MARCH 15, 1948 


Oil Firms Eye Big 
In Steel Allocation 


ASHINGTON. — Indications of 
future snarls in the economy 
were seen here last week in devel- 


general procedure to be followed 
in determining steel allocations. 
It appeared to some observers 
that the procedure would open the 
way for pressure and provide the 
angles and “ins” which made 
Washington such a lucrative place 
for the “know - the - way - around 
boys” during the war. 
+ a a 


RANWHILE, there were plenty 
of indications in the general 


economy that allocation programs 
were unnecessary and that the 
pressure for steel would be eased 
in a matter of months, unless it is 
increased artificially by the grab 


Dealers to See 
*49 L-M Line 
On March 22 


DETROIT. — Lincoln - Mercury 
dealers from all parts of the U. S. 
will assemble in Masonic Temple 
here March 22 to preview the 1949 
Lincoln and Mercury models, 

Public showing of the new mod- 
els ih dealer showrooms will be held 
during April, according to Benson 
Ford, director of Lincoln-Mercury 
and vice-president of Ford. 

“We believe our new models are 
the most significant cars in Lin- 
coln-Mercury history and we want 
our dealers to get the first look at 
them,” Ford stated. “Both the Lin- 
coln and Mercury cars are com- 
pletely new in styling, in chassis, 
in ride and in performance.” 

In addition to dealers from all 
over the country, the division’s 21 
district managers also will attend 
the March 22 meeting and then 
stay on for a two-day business ses- 
sion. More than 800 dealers are 
remaining over a day to tour the 
Lincoln and Rouge manufacturing 
plants. 

Joseph E. Bayne, L-M general 
sales manager, will preside at the 
new-car showing and introduce the 
following speakers: Benson Ford; 
Ernest R. Breech, executive vice- 
president; J. R. Davis, vice-presi- 
dent and director of sales and ad- 
vertising; T. W. Skinner, Lincoln- 
Mercury general manager, and 
Robert F. G. Copeland, L-M adver- 
tising and sales promotion man- 


er. 
“eThe 14 Lincoln-Mercury district 
dealer advertising committee chair- 
men and two regional advertising 
committee chairmen will meet 
March 23 to discuss future adver- 
tising plans relating to dealer ac- 
tivities. 


Pyrene Recalls 500,000 


Fire Extinguishers 
*NEWARK, N. J.—Pyrene Mfg. 
Co. has called in more than half a 
million of its hand fire extinguish- 
ers because of an elusive and per- 
sistent corrosive in the extinguisher 
fluid supplied to Pyrene by an out- 
side manufacturer. 


psychology which usually results 
from artificial controls. 

Many steel-consuming industries 
already were in a buyers’ market, 
while observers were predicting 
that by the end of summer even 
the auto—No. 1 choice of the peo- 
ple in nearly all polls—would be 
relatively free of buyer pressure. 

Oil refineries and drillers have 
requested a more substantial in- 
crease in their ‘steel share than 
either railroad freight-car manu- 
facturers, farm equipment mak- 
ers or home builders, it was dis- 


closed. 
POKESMEN for the oil industry 
have cited a shortage of steel 
as the reason for the lag in new 
drilling operations and the recent 
fuel shortages in many parts of 
the country. They were said to be 
considering a plea for an allocation 
nearly double the present amount. 
Freight-car major farm 
equipment producers, on the 
other hand, were reported to be 
“fairly well satisfied” with the 
steel allotments which they are 
receiving now. Their roles in the 
allocation program were not ex- 
pected to cause a si t dis- 
ruption in the steel industry’s 
current distribution system. 
Under the allocation procedure, 
Secretary of Commerce W. Averell 
Harriman will be required to sub- 
mit to the steel advisory commit- 
tee a particular industry’s require- 
ments after conferences with that 
industry's advisory committee. 
+ 


ir THE steel advisory committee 
approves the recommendations, 
they will first be forwarded to the 
steel products advisory committee 
and then to the overall task force, 
both groups composed of steel in- 
dustry representatives. These com- 
mittees will determine the propor- 
tionate shares in the allocation for 
various steel makers. 

“Any such voluntary agreement 
shall include provision to the effect 
that steel consumers to which steel 
is made available under the agree- 
ment shall not use the steel for any 
other use except that stipulated,” 
the Commerce department said. 

* * +. 


Steel Firms Deny 


Collusion on Prices 

Denials of collusion to fix prices 
and an argument over custody of 
price records marked the opening 
last week of hearings on the Fed- 
eral Trade Commission’s conspiracy 
complaint against the steel indus- 
try. 


Witnesses representing several 
major companies among the 101 
steel producers cited in the FTC 
charges all denied knowledge of 
agreements or conferences be- 
tween competitors regarding 
product prices. 

Among the first industry wit- 
nesses to testify under FTC sub- 
poenas were J. Douglas Darby, gen- 
eral manager of Carnegie-Illinois 
Steel; Carl I. Collins, president of 
Superior Steel; Adam Hazlett, vice- 
president of Jones & Laughlin 
Steel; James P. Gill, vice-president 
of Vanadium-Alloys Steel; Robin 
C. Garlick, vice-president of Sharon 
Steel, and Harry M. Francis, vice- 
president of American Steel & 
Wire. 


JAMES W. WATSON, —— — 
manager for standing), talks 

background of Edgerton McNear’s 1902 

of the current 


Brookline 
of the 
Automobile Show in New York. 


$1 Billion Payroll 
Reported by GM 
For Last Year 


DETROIT.—The average num- 
ber of salaried and hourly-rate 
employes on General Motors pay- 
rolls last year was 375,689 and pay- 
rolls totaled $1,155,388,163, C. E. 
Wilson, president, and Alfred P. 
Sloan jr., chairman of the board, 
announced last week. Their state- 
ment was issued prior to release 
of General Motors 1947 annual re- 

rt. 


P The 1947 totals, highest except 
for wartime years, compared with 
an average of 300,634 salaried and 
hourly-rate employes and payrolls 
of $870,215,992 in 1946 and with 
303,827 salaried and hourly-rate 
employes and total payrolls of 
$669,744,870 in 1941, the highest fig- 
ures prior to the war. 

The report also showed that GM 
had an average of 268,479 hourly- 
rate employes and hourly-rate pay- 
rolls of $807,730,919 in its U. S. 
plants during 1947. Comparable 
figures for 1946 were 203,726 hour- 
ly-rate employes and hourly-rate 
payrolls totaling $566,042,365. 

Average weekly of 
GM hourly-rate employes in the 
U. S. in 1947 were $57.86, com- 
pared with average earnings of 
$53.98 during the last nine 
months of 1946. Operations dur- 

ing the first three months of 

1946 were affected adversely by 
strikes. 

The statement noted that during 
1947 hourly-rate employes of GM 
in the U. S. worked an average 
of 38.3 hours a week, somewhat 
less than the normal schedule of 
40 hours. This was attributed to 
material shortages and to absentee- 
ism, which was about double pre- 
war absenteeism average rates. 
The 1947 figure compared with 38.5 
— for the last nine months of 
1946. 


Commenting on GM _ collective 
bargaining relationships with 18 
unions, the report said that during 
1947 less than .03 percent of avail- 
able working time was lost as a 
result of labor disputes with these 
unions, the best record achieved 
since unions have had bargaining 
rights in GM plants. 


U.S. Road Chief 
Picked to Make 
Beecroft Speech 


WASHINGTON. — Thomas H. 
MacDonald, commissioner of the 
U.S. Public Roads Administration, 

has been named 
the second annual 
David Beecroft 
memorial lecturer 
by the Society of 
Automotive Engi- 
neers for “sub- 
stantial contribu- 
tions to the safety 
of traffic involv- 
ing the use of mo- 
tor vehicles. 
The commis- 
sioner wili present 
the lecture at a meeting of the SAE 
Washington section. 

He is the second of 10 Americans 
to be honored during this decade 
under terms of a bequest to the 
SAE by its former president, the 
late David Beecroft. 

The nomination of MacDonald by 
the SAE David Beecroft traffic 
safety engineering lecture commit- 
tee, of which Pyke Johnson, presi- 


Wage Talks Begin at GM; : 


GE Hits ‘Ability to Pay’ 


By Mac Gordon 
Staff Writer 
ENERAL MOTORS and the 
UAW-CIO were scheduled to 
open negotiations Friday (March 
12) on wages and a new contract. 

GM thus became the second auto 
manufacturer to meet the union 
across the bargaining table in the 
third-round wage campaign. The 
Chrysler-UAW pay discussions en- 
tered their third week Friday. 

Wage demands confronting GM 
total 30 cents an hour, including 

15 cents for a flat wage increase, 

10 cents for a proposed pension 
program and 5 cents for such 
fringe demands as improved va- 
cation pay, medical insurance 
and a guaranteed work week. 

A union shop heads up the list 
of contract demands being made 
on the corporation. Last week the 
UAW petitioned the NLRB to hold 
union-shop approval elections in 20 
GM plants, as required under the 
Taft-Hartley law. 

* * * 
OUIS G. SEATON, director of 
GM labor relations, led the 
corporation contingent into the ne- 


‘gotiations. The chief union nego- 


tiator is President Walter P. Reu- 
ther, who also heads the national 
GM department of the UAW. 

General Electric continued to 
make most of the news on the 
wage front last week. That cor- 
poration maintained its adamant 
position against the wage de- 
mands on which it is negotiat- 
ing with the United Electrical 
Workers-Cl0. 

L. R. Boulware, GE’s vice-presi- 
dent in charge of employe rela- 
tions, said he told the union that 
the company does not believe 
wages should be based on “ability 
to pay.” Boulware declared that 
a CIO statement that current as- 
sets of corporations had almost 
doubled since 1939 “seeks to be 
quite beside the point other than 
to illustrate the diligence of em- 
ployers in meeting the consumers’ 
needs and providing jobs.” 

The GE executive emphasized 
that his company’s refusal to 
grant wage raises would not be 
altered by figures purporting to 
justify pay increases on the basis 
of high corpcration profits and 
high living costs. 

- * +. 

ENERAL MOTORS labor rela- 

tions executives turned their 
attention to wages and a new con- 
tract after settling a wildcat strike 
at the unorganized plant of the 
Brown -Lipe-Chapin division in 
Elyria, O. 

Production of hub caps, bumper 
guards and other similar items 
was resumed following issuance of 
a court order restraining the UAW 
from acts of violence and massed 
picketing. 

Almost simultaneously with is- 
suance of the court mandate, 
striking UAW members agreed 
to return to work. A GM spokes- 
man said eight workers were ten- 
tatively denied employment be- 


cause of their participation in 
outbreaks of violence during the 
plant’s four-day shutdown. 

The UAW and the AFL Metal 
Polishers union have been con- 
tending for the right to represent 
the plant. An NLRB hearing on 
the UAW’s petition was held last 
week in Cleveland. Elyria is one 
of the few remaining unorganized 
GM plants. 

& = 


O== labor developments last 
week: 

1. Dr. Harry Shulman, umpire 
of the Ford-UAW contract, ruled 
that more than 70,000 workers in 
Ford’s three Detroit area plants 
were not entitled to paid lunch 
periods, a practice started in De- 
cember, 1941. Ford estimated the 
decision would save more than 
$8,000,000 a year. 

2. The NLRB reported that un- 
ions won 685 and lost four of the 
689 union-shop elections held in 
the first four months of the Taft- 
Hartley law. However, the board 
said that more workers voted for 
no union at all in collective bar- 
gaining elections in the four-month 
period than voted for any one of 
the union groups. 

3. Two rubber plants announced 
total suspension of operations be- 
cause of labor troubles. Hewitt 
Rubber Co. in Buffalo laid off 70 
office workers “because we can see 
no immediate hope of settlement” 
of a seven-week wage strike. The 
Goodrich plant in Clarksville, 
Tenn., shut its doors “indefinitely” 
in the wake of a series of walkouts 
and slowdowns. 


Olds Completes 
Dealer Sampling 


Of Futuramics 


LANSING. — More than 30,000 
new 1948 Oldsmobiles, 6,300 of 
which were Futuramic series 98 
models, have been produced so far 
this year, S. E. Skinner, general 
manager of the division, said last 
week. All of Oldsmobile’s 3,200 deal- 
ers should have at least one of 
these “golden anniversary” cars by 
this week, Skinner stated. 


Oldsmobile’s March production 
schedule calls for 825 cars per 
working day, Skinner said. Of this 
number 90 percent will be equipped 
with Hydra-Matic drive, he added. 


“Because of the increasing de- 
mand for Oldsmobile’s Futuramic 
model the division will build a 
much higher percentage of series 
98 cars in 1948 than it has in pre- 
vious years,” Skinner declared. “We 
are planning to boost delivery vol- 
ume of these newly styled Futur- 
amic Oldsmobiles to an important 
extent during the month of April.” 


Commenting on the interest in 
the Futuramic Oldsmobile, Skinner 
pointed out that the nation’s daily 
newspapers carried the major share 
of advertising linage for the public 
announcement. 


TEN PROSPECTIVE OLDSMOBILE deale: right) admire 
series 96 Oldsmobile club sedan model ae three . Se new 2008 Pe 


course at 
visited prod 


recently they 
division’s forge plant in Lansing. At left: T. C. Downey, 
Ralston 
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Emilio Rampineili, City Garage, Back 
Harman E. Nebel, Nebel Motor Co., Jefferson City, Me.; John G. 


Foundation is chairman, was ap- 
proved by the SAE past-presidents 
advisory committee. 
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GOOD THINGS ARE WORTH WAITING FOR 


oming Soon! 
‘lwo 
Completely New 


1949 = 


The Lincoln and Lincoln 
magnificent body styles... 


A FEW short weeks your Lincoln dealer will 
show you the Lincoln and the Lincoln Cosmo- 
politan—the biggest news in the fine car field; rhe 
first 1949 cars in any field. We consider them to be 
the finest motor cars in their class that human skill 


can build. 
Completely New Lines for Lincoln! 


These new Lincolns look so different—and are 
so completely different and new, outside and in. 
They have lines that are fresh and excitingly 
modern. A new massive beauty... with an air 
of sure strength and easy fleetness; a look of 
quality and craftsmanship. From the broad sweep 
of hood to the handsome curve of the back, these 


Lincolns are a// fine car. 
Completely New Engine! 


The same newly designed engine powers both the 
new Lincoln and the new Lincoln Cosmopolitan. 
Right from the blueprints up, it’s a completely 


new eight-cylinder, V-type engine with new 


Cosmopolitan...in eight 


and two separate price ranges 


power, new performance and fleetness. Here is a 
motor built with the same precision and devotion 


to detail that go into aviation engines. 


Completely New Chassis! 


From the road to the roof these handsome Lincolns 
are new through and through. A completely 
new chassis, with a completely new ride gives 
the Lincolns a measure of comfort that is a new 
experience in motoring. Never, we believe, have 
there been cars that hold the road so amazingly, 


that take the curves so easily, that give you such 


a completely effortless ride. 


Watch for them! 


So you are urged to watch for these new cars. If 
you are looking for a new motoring thrill, hold 
your hopes high for the new Lincolns. You have 


a pleasant surprise coming! 


Nothing could be finer... or Newer! 


) . 
WATCH YOUR Lintola DEALER’S WINDOW FOR THE DATE YOU CAN LOOK AT LINCOLN! 
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WASHINGTON. — Paul G. Hoff- 
man, president of Studebaker Corp., 
has resigned as chairman and 
treasurer of the 
Automotive Safe- 
ty Foundation, it 
was announced at 
ASF headquarters 
last week. 

Hoffman will be 
succeeded by Al- 
exander Fraser, 
president of Shell 
Union Oil Corp., 
who was elected 
to the post by the 
foundation’s trus- 
tees, all top executives in the auto- 
mobile, tire, petroleum and allied 
industries. 

A. O. Dietz, president of Commer- 
cial Investment Trust, Inc., was 
named treasurer, and two new 
vice-chairmen were elected: B. E. 
Hutchinson, chairman of the fi- 
nance committee, Chrysler Corp., 
for the motor vehicle manufactur- 
ers, and Dr. Robert E. Wilson, 





Alexander Fraser 





VORAULIC LiFTS 
LUBRICATING EQUIPMENT 





New ASF Chairman 


Shell Oil’s Fraser Named as Hoffman Steps Down; 
Hutchinson Elected a Vice-Chairman 
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chairman of Standard Oil Co. (Indi- 
ana), for the oil industry. 


Other vice-chairmen are C. C. 
Carlton, vice-president and secre- 
tary, Motor Wheel Corp., for the 
parts and accessory’ industry; 
Frank T. Sheets, president, Port- 
land Cement Assn., for the cement 
industry; Herbert E. Smith, presi- 
dent, U. S. Rubber Co., for the rub- 
ber tire industry, and Dietz, repre- 
senting the finance companies. 


The Automotive Safety Founda- 
tion, which was-created in 1937, 
makes grants of funds and of 
technical staff assistance to a 
wide list of national organiza- 
tions and governmental agencies 
for work in traffic safety, high- 
way development and _ related 
transportation fields. 

Hoffman played a major role in 
ASF’s establishment, and served as 
foundation president from 1937 to 
1942, when he became chairman 
and treasurer. Pyke Johnson suc- 
ceeded him as president. 

In submitting his resignation, 










OVER 250 AUTOMOTIVE salesmen from Akron, Cincinnati, Columbus, Elyria and 
many other cities in Ohio, representing 75 automotive distributors, attended an auto lamp 


meeting at the General 


chairman for the four-hour session were ©. 
Fogleson, district sales promotion manager. 


Electric Lighting Institute, Nela Park, Cleveland, 
Attendance was by special invitation of the Buckeye sales district. 


recently. 
Chairman and co- 
B. Gray, sales district manager, and 8. L. 
The program included talks by D. 0. Dice 


of the lamp department sales division; F. F. Schuhble, advertising division; Alston 
Rodgers of the Lighting Institute staff, and V. J. Roper and G. E. Meese of engineering 
division. Left to right, Ed Stage of Edgar A. Brown, Inc., Cleveland; Edgar A. Brown 


of the same firm, and Roper. i 
Hoffman said he will remain on the 
foundation’s. operating committee. 
“The association always has been 
enjoyable, and I have found deep 
satisfaction in the achievements of 
the foundation,” he said. “But for 
a long time I have felt somebody 
else should take over the job. 
“The opportunity came when Mr. 
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Pound Capacity 








Fraser, upon my request and that 
of numerous leaders in his own in- 
dustry, agreed to accept the chair- 
manship. Mr. Fraser has been in- 
terested in the work of this organ- 
ization for many years; as early as 
1939, his company provided scholar- 
ships for traffic training through 
the foundation, and he has the con- 
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fidence of all groups concerned. | 
know that a real job will be don 
under his leadership.” 

Hoffman said that the founda- 
tion’s program “is more impor- 
tant today, to the public as well 
as to the automotive industries, 
than it ever has been before.” 

Accepting the chairmanship, Fra 
ser paid high tribute to his prede 
cessor, who “over a long period of 
years has given generously of his 
time and his great abilities to : 
worthy humanitarian cause. 

“Mr. Hoffman will remain on the 
operating committee, which direct: 
the affairs of the foundation. That 
is the best reassurance that I hav« 
of being successful in this new 
undertaking.” 


Accountants Urge 
End of Multiple 


Corporate Taxes 


NEW YORK.—Abolition of double 
taxation on corporate incomes and 
enactment of the community prop- 
erty basis of taxation for married 
couples in all states were among 30 
specific recommendations for revi- 
sion of federal tax laws sent to con- 
gressional committees by the com- 
mittee on federal taxation of the 
American Institute of Accountants. 

Also urged was the creation of a 
nonpartisan commission to under- 
take a complete revision and codi- 
fication of federal tax laws along 
simple lines. It was proposed that 
such a commission include repre- 
sentatives of Congress, the federal 
administration, accountants, law- 
yers and important economic 
groups. 

Recommendations by the institute 
committee were primarily concerned 
with correction of errors and in- 
equalities in existing law rather 
than with tax rates or rate struc- 
ture. Only three of the proposals 
would involve substantial reduction 
in revenue yield. These asked: 

1. Elimination of double taxation 
of corporate income, which is now 
taxed both when received by the 
corporation and when distributed to 
stockholders as dividends. 

2. Use of the community property 
method of filing income tax returns 
by married couples in all states, al- 
lowing the family income to be 
equally divided in separate returns 
by husband and wife. 

3. Allowance of capital losses as 
income tax deductions at the maxi- 
mum rate applied in taxing capital 
gains. 

Among other recommendations 
by the committee, which is headed 
by Maurice Austin of New York, 
were the following: 

Elimination of the 2 percent addi- 
tional tax now applied to consoli- 
dated corporate returns. 

Application of a graduated rate 
from 25 to 38 percent on corporate 
income from $25,000 to $50,000 in- 
stead of the present 53 percent in 
this bracket. 

Publication of a government table 
of normal depreciation rates for as 
many classes of fixed assets as pos- 
sible, giving the taxpayer the right 
to make a permanently binding 
choice of any rate within 25 percent 
either way of the published rate. 

Carryover to succeeding years of 
deductions for amounts contributed 
to charity in excess of present allow- 
able percentages of annual income. 

Exemption for pension plans 
which include partners and sole 
proprietors, like that now allowed 
where stockholder executives of 
corporations are included. 


Cleanup Drive 
Horgan of N. Y. Seeks 


Roadside Council 


NEW YORK.—Ralph T. Horgan, 
president of Ralph Horgan,. Inc. 
(Ford), has urged civic leaders to 
join him in the organization of a 
New York street and roadside 
council. 

“The objective of the New York 
street and roadside council is to 
make the public and the pertinent 
government departments more con- 
scious of clean, attractive roads and 
streets, and to create a strong de- 
sire for the improvement of prop- 
erties adjacent to the streets and 
highways throughout the state,” 
said Horgan. 

“This includes a general cleanup, 
the repair of unsightly dwellings 
and fences, the removal of all rub- 
bish and unnecessary signs, and the 
painting of outbuildings and fences. 
Special interest will be given to 
roadside establishments,” continued 
Mr. Horgan. 
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“Father always said, ‘Stick to the straight and 
narrow path,’ but mine, as I traveled it, was anything but 
narrow, and it wasn’t always straight. 


“Take that little trolley I used to ride to trade- 
school every day. It wandered all over the place before 
it got to town, but it always got there. Coming home at 
night when I was tired and grimy the ride seemed twice 
as long, but, somehow, I always got home. 





all the way back again to my second job, this time selling 
instead of fixing cars. Then after five more years another 
big chance came in still another location, this time in a 
big auto factory branch. 


ac ° . . 

Sometimes, when 1 got impatient I’d remember 
that old trolley back home and how it always got to its 
destination. I figured I’d get to mine too, if I kept going 
on the track I was on, and kept my wits about me. 


“After fifteen years I decided to count up my 
savings and invest every cent of it—in myself. That’s when 
I went to the De Soto officials and asked to be their dealer 
in the third biggest automobile market in the world. 


“The DeSoto people didn’t take much for 
granted. They studied my background and even looked 
at my trade-school diploma. They took a keen interest in 
my bank balance and even asked to meet my wife. 


“Well, I’ve been a De Soto dealer in this great 
city market now for sixteen years. Every 
day I thank my stars that I was able 
to stay on the track and that 
nothing wrecked my trolley. 
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“I was only fifteen when I graduated from that 
auto-trade school. I was thirty-four when I finally ‘arrived’ 
at something like security and success. The years in be- 
tween contained plenty of anxiety and work. For instance, 
I traveled nearly two thousand miles to get my first job 
as a ‘graduate’ automobile mechanic. 


“Then after four years on that job, I traveled 





‘As I look around me I can’t help patting today’s 
youngsters on the back as they move out into their own 
futures. What I hope for all of them is that they’Il be able 
to surmount any obstacles that limit their freedom or 
clutter up their right of way.” 


Write for our free booklet containing a 
number of these typical success stories taken 
from our files. Chrysler Corporation, 341 
Massachusetts Ave., Highland Park 3, Mich. 






Chrysler Corporation 


PLYMOUTH ¢ DODGE ¢ DE SOTO * CHRYSLER * DODGE “ Job-Rated” TRUCKS 
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This huge new Chevrolet-Los Angeles Assembly Plant, like all other Chevrolet 
factories, is dedicated to the objective of maintaining and increasing Chevrolet 
production leadership and quality leadership for the benefit of Chevrolet 


dealers and their customers everywhere. 
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NLY a few short months ago, the Chevrolet Motor Division of 
General Motors announced the opening of a giant new assembly 
plant in Flint, Michigan, to expand production of quality products at 


low cost. 
Now, the world’s largest producer of motor cars and trucks has 
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added an equally impressive assembly plant in Los Angeles, California 
—most advanced in the industry from the standpoint of architectural 
design and mechanical equipment—and bringing Chevrolet’s closely 
integrated manufacturing system to a total of 28 plants, strategically 
located in all parts of America. 

Highlights of this new Los Angeles assembly plant are over five miles 
of conveyor lines and monorails, which make possible the production 
of 50 Chevrolet cars and trucks every hour... the “suspended assem- 
bly” method of operation, a new concept of mass production technique, 
in which an overhead conveyor carries the work along the assembly 
line at bench level . . . and the extremely high degree of coordination 
and timing of every operation for which Chevrolet is famous. 

Here, as in all other Chevrolet factories, quality accompanies 
quantity and volume multiplies value, to give Chevrolet dealers and 


The new plant introduces to Southern California the modern ‘‘sunshade”’ 
construction—a distinctive and practical design that has proved its advan- 
tages in Brazil. The elements projecting from the exterior walls shield the 
windows from the heat and glare of the sun, yet permit the entrance of 
ample light. 


FACTS AND FIGURES 


their customers the finest products at lowest prices, year after year. 

That is the governing principle of Chevrolet design, engineering 
and manufacturing; that is why CHEVROLET AND ONLY 
CHEVROLET IS FIRST in production, in registrations and in 
popular demand; and that is why one Chevrolet dealer tells another— 
“We're going forward together, You and Chevrolet!” 


CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION, 
DETROIT 2, MICHIGAN 


The three Chevrolet assembly 
lines can produce 35 cars and 15 
trucks per hour. . . . There are 
3% miles of overhead conveyor, 
2 miles of floor-level conveyor, 
in the combined Chevrolet and 
Fisher Body plants. . . . On the 


100-acre property are 8 buildings 
having 915,292 square feet of 
floor space. . . . Illumination is 
provided by 13 miles of fluo- 
rescent tubes. . The plant 
consumes as much power as a 
city the size of Long Beach. 


Oh VIE DOS 


XUM 


Going Pouce. Tgthee Sou and: Charo it 





N3d0 St ivag gayi aN) 


“HET PH4P9fZ 409M OY] * * * ,,2UOZ 
410M UedoO,, SUF YIM JI] OYL “MO}EqG PUD eAOgD sUoy 
~2NAYSGO JD Ws} BO1j * * * @}D1edO OJ jDD!1WOUODe * * * BAOW “wNWIUIW D Of PeINpes UoWJexe jooIsAYyg “Ajqoyyoud puD 
04 Aspe * * * |jD4sul Oy AsDg “@21A105 S ADPOY YO SPEOU BY} Ajy>INb ‘y>De1 04 AsDe syiOd 4D9-sepUN Jy “UOKISOd yyBidn ‘e\qQD 
0} [!0yep Asoae us pouBisep * * * 441) WIepOW OY4 S! 94944 -,o,wWO> ‘AyJOeY © Ul SYJOM BUDYIOW OYy O19}4 j4SD4jUOD D JOYA 


"1441 0 103 Add pjnom ew 4yso7 “Aunlu: pud 
SjU@PID2D 0} pesodxe ‘dwnp ‘pjo> * * * suoyipuo> Bupjiom jounyouun 
‘pedwps> ‘s1upysew Addoy ‘juaiiye up yo eunyoid D jou si siy 


IMON—JDIAYIS NYIGOW YOd Lldl1 NAFIGOW V JO NOSSIT JHL NAVIT 


5 
oe 
3 
“ay 
= 
ic) 
a 
5 
= 
o 
= 
e 
~ 
=< 


“Buyjes si Buioes puo— 10> oy 
Jepun Buoim sBuryy ayy UMOYS Og UD? SIBUMO 
“SyPOg 41844 UO 4OY UY BulpuDys AjIsDe e10w 
@21A18S pepecu yiodes pup esouBoip ‘yedsu! 
UD? SNUDYDOW OO} ‘ODAIOS JOS SEyI] JOx]D AA 


= 


"yJOM 10} Apdes pud JID oyy ul dn s41 spuodes “440M 104804 pud J9440q UI SpuepiAIp sADd Apog 
M2} D Ul “DSIBA DIA JOU * * * BIUBIUSAUOD SIY OF PUD SpUDY JO OSN Paejd14jsO1UN JO, WOPS2.4 JING 
qol ous sysnlpo O44 “yo04 ¢ 1jNy OF SeyDUI Mey “eAogD Uedo s! gol ayj—sUOHINIYSqO jo IDE; 
wo yyBrey Burjiom yueieauod Aun 0; gol ey, si J00Y Sys “4417 214}90;9 ,,2U0Z 440M Uedo, 
@SID1 Of BUDYDOW OUy SyUIEd 4417 LEHIDAA YW 404/044 DP YJDeUeG syods puljq OU e1D e104) 


i 


ot 


1417 V ONIANG YIGISNOD NOA NIHM SONIHL LNVIXYOdWI 3S7HL JO ANIHL 


ee | vad() | 


SAIIUITLS SNeYX | pue syorf 1d eA jo SIV yey OsTy 


NISNOOSIM ‘ANIOVY ‘NISNOOSIM 40 ANVdWO9 SONIYNLIVINNVW YIWNTVM 


“yey IMO 49yP “ V—, Sseutsng dof uado, , 
st 3ey) Yl] YW * * * Suouonsjsgo Aupssagouun wo.sf aaif xed 
ay qieeueq vords Surysom ‘ayes ‘ayqeisoyur0o ‘ayenb 
-ape ue sapraoid yey yyy °° ..eu0z yom uado,, ue 
YUM IT] e puewep sjusuesmbes 9o1As08 Usspoyy j[12A0 
@4P AOTATIS | JNO-[M 9-zapun-daad9, , jo sXep aU, 189A 

*19188}— yom 
Ja}ieq Op urs Aayqi asneseq AuOUL 210UI oyeUl 10je10do0 
ay} pue solmeyeUl sy yz, ‘WOO’ e10UL * * * SsyUaplooR 
wioly J93uKp ssa] * * * sdures9 pure sayoryorgq ‘spyjoo J9May 
are aieyy, “uorsod yq3udn ‘peanjeu ‘ayqeis0yuI09 & Ut 
{PPATVAJo 9IOUI YIOM UBD UIP “SNOTAQO St UOSsBaI 94 |, 


"soTURY IOUT 193}9q JO Furpjoy 

said doys pur aouepyuoo 

ry sqol jo azis pue Jequinu 

e pue onsneF 0} ONp ouITR 

mper* * * diqsueurysom J9}30q * * * uonesedo 

doys ajqeiyoad yo aseyd Ar9A9 UL ONyeA $71 uaaoid sey 3 

inq—uonesedo ay uodn Zutpuadap % cg 01 %OZ woaz 

SAUIARS [eNIOe YUM—JOARS-UIT B SB VNTBA S}I Ue oid 
QOLAJas [BOTURYIOUL JOF II] B JO asn oy} seg AfUO JON 

jrof s}2 uo spuns yey. doys B YIM Apanoeya aed 

-Wi09 Yong $}1 UO sysom yey. doys B UkD JeZUO] ON] “1940 

oie aot AJos , NO-] MeIO-Japun-daad, , jo sfep aL % 


pue Surnoes1e « tt pue ae 
JauIoysno pes 
oq} Ul 9SsP910UIT * * * $}U9T] 





AUTOMOTIVE NEWS, MARCH 15, 1948 __ 


lt's Being Done at Willow Run! 


Kaiser-Frazer Introduces 
Four New 1948 Models 








AT NO INCREASE 


ER CUS Tom 











IN PRICE! 


While Other New Car Prices Are Advancing 


HERE’S WHY Kaiser-Frazer can make this 
announcement while other new car prices spiral 
upward. Kaiser-Frazer controls its own supply of 
many basic raw materials ... has its own engine 
plant, foundry and steel mill. Materials from these 
sources funnel into new and modern Willow Run — 


the largest automobile manufacturing plant in the - 


world under one roof. 


Unfinished steel goes in one end of this great plant 
and comes out a quality automobile, ready to be 
driven away. All this is accom- 
plished in a matter of hours, and 
with the economy of Kaiser- 
Frazer straight-line production. 
This is an achievement of men 
who are injecting new methods 
and ideas into an old industry. 


In the new 1948 Kaiser, Frazer, 
Kaiser Custom, and Frazer Man- 
hattan you get all the features 





Wherever you drive, wherever you go, ’round 

the corner, down the street, there is a Kaiser- 

Frazer dealer ready to serve you with genuine 
factory parts and approved service. 


that others have attempted to copy since Kaiser- 
Frazer design was introduced in 1947. 


So far no one has been able to more than approximate 
the graceful exterior body lines. No one has come 
near matching the roadability . . . the ride resulting 
from seats cradled between the front and rear wheels, 
such wide seats with both elbow and shoulder room. 
And none have the style features, the wide choice 
of colors and fabrics. 


You get all this plus the many refinements made 
possible by years-ahead engi- 
neering and design. And, of 
course, all 1948 Kaiser or Frazer 
cars have the new Goodyear 24- 
pound pressure Super-Cushion 
tires that make bumps something 
you see but never feel. 


Enjoy a ride today in America’s 
newest new cars—the 1948 cars 
that have not gone up in price! 


We Invite You to SEE, DRIVE and COMPARE Them, Today! 
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CONVENTIONAL TIRE 


Conventional tire has a smaller 
cross section which holds from 28 
to 32 lbs. of air pressure. It is 
impossible for this conventional 
tire to fully absorb all the shock 


of rocks and bumps. 
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...in 1923 


Dayton revolutionized existing tire construction standards with 
the introduction of the first tire built for “underinflation”’. 
This 1923 sensation was immediately recognized and accepted 
by car owners and dealers as the finest tire ever built. 


NOW ...in 1948 , 


Dayton has set the pace again with the first premium 
quality Super Low Pressure tire. This tire is espe- 
cially designed and constructed for your discriminat- 
ing customers who are satisfied with only the finest. 

To the extra low pressure construction features of 
the tires now being introduced on 1948 automobiles, 
Dayton tire engineers have added the unmatched 
premium qualities of the Autocrat. That is why the 
Super Low Pressure Autocrat by Dayton is in a class 
by itself. It alone combines the exclusive advantages 
of premium quality materials and craftmanship 
with the low pressure construction principle first 
introduced by Dayton 25 years ago. Among these 
advantages are: 


Super Strength ... Raytex Fortified cords of a R 
military truck type, far stronger than those used in is 
ordinary rayon automobile tires, make possible 6- 

ply strength with 4-ply construction. ; 


Superlative Easy-Chair Riding Comfort 
because this wide, deep, softer tire smothers road 
surface irregularities without transmitting them to 
car frame and body. Too, because only four plies 
of stronger Raytex Fortified cord are needed to 
give Autocrats 6-ply strength, tire is more flexible, 
absorbs road irregularities more easily. 


SUPER LOW PRESSURE AUTOCRAT 


Wider, deeper cross section holds 
greater volume of air at only 24 lbs. 
of air pressure. The “soft” Super 
Low Pressure Autocrat smothers road 
shocks and absorbs crosswise jolts 
and bumps. 
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Reproduced from The Saturday Evening Post, 
issue of March 17, 1923 


Greater Driving Safety...Faster, Surer Stopping 
. . » because the wide, flat tread contacts a greater road 
area giving the famous Autocrat Toe-Action tread an even 
better grip on dry or slippery roads. 


Easier Driving ...Less Fatigue . . . because of in- 
creased traction, this tire holds the road more firmly, makes 
tense grip on steering wheel unnecessary, and the gliding 
ride permits greater body relaxation. 


Longer Car Life... Reduced Car Maintenance 
. . . because road jars and bumps are not transmitted to 
car frame, body strains and stresses are minimized, car does 
not develop squeaks and rattles so quickly. Wide tread 
wears more evenly, lengthens tire life. 


Davy 
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Greater Beauty . . . new larger size looks huskier 
. .. is huskier! The Autocrat’s luxury lines add a touch of 
distinction to the beauty of the finest cars. 


The Super Low Pressure Autocrat is truly a masterpiece 
of tire engineering—the tire for matchless all around serv- 
ice and performance. It is the tire that you will be proud 
to offer to your most discriminating customers. 


a * * 


MAXIMUM CHANGE-OVER PROFITS FOR YOU... you can make 
maximum profits with the Autocrat change-over plan. Get the 
complete story of this outstanding tire achievement that will bring 
you new customers—more repeat business—increased profits. Call 


your Dayton Distributor today, or write to The Dayton Rubber 


Company,’ Dayton 1, Ohio, for information on the availability of 
these new premium Super Low Pressure Autocrat tires. 


tom hwope 


THE MARK OF TECHNICAL EXCELLENCE 





IN NATURAL AND SYNTHETIC RUBBER 
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R. I. House Ups Load Limit; 
Hikes Registry Fee Scale 


A bill increasing Rhode Island’s 
maximum truck weight limit to 
50,000 pounds and the maximum 
truck registration fee from $100 to 
$153 was passed by the lower 
branch of the state legislature and 
sent to the state Senate. 

While the bill was before the 
house, however, two members ex- 
pressed the opinion that truck reg- 
istration rates should be increased 


In the Hopper 


income taxes will be higher than 
payments required since 1945, but 
still will be 40 percent short of 
the full rate normally provided. 
Also signed by Gov. Dewey was a 
bill continuing for one year the 
tax on the net income of unincor- 
porated businesses at 3 percent in- 
stead of 4 percent. 

On the basis of 1948 budget esti- 
mates, the bills will save personal 
income taxpayers $124,000,000 and 
unincorporated business taxpayers 
$8,500,000. 
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to a still greater extent. ._ * * 


. £8 Miss. May Hike Gas Tax 
N. Y. State Allows 40% Cut | To Finance Farm Roads 


In Personal Income Tax Legislation calling for a 1-cent in- 

A bill allowing a 40 percent re-|crease in Mississippi's 6-cent gaso- 
duction in personal income taxes | line tax, in order to finance a long- 
in naw rs state - veeudiion range farm-to-market road con- 
by Vv. wey. e legislation | struction program, has been intro- 
continues through 1948 the 50 per-| 4,:eq in Mississippi by Reps. Reece 


cent reduction in the normal tax 
Bickerstaff and Alton Phillips. 
ff since 1945, but provides 
, Sipeay ~ y It was estimated that the pro- 


for a 10 percent surtax on the full 
normal rate to be applied against | posed tax increase would yield 
the veterans’ bonus. about $3,000,000 in additional reve- 

Net effect is that New York state | nue, which would enable the issu- 











WILLIAM R. K 


RAFFT, president of Monarch Buick Co., Indianapolis, has announced 
the opening of his new ‘‘controlled service’’ qyetems Ser Buick owners. Directed by an | Maximum benefit period from 20 to 


overhead control room, modeled after 


40 mechanic's stalls and with the parts department. The parts department was recently 


enlarged and modernized. 


ance of between $50,000,000 and $60,-| to East Providence has been in- 
000,000 in bonds over a period of | troduced in the Rhode Island leg- 
years. Sponsors of the bill said that | jsjature by Senator Harvey 


unless the additional tax is levied, | Reyno} 
the state’s farm-to-market road pro- meee 
gram could not be carried to com- 
pletion. 


a five-member 


R. I. Bill Proposes Bond Issue | ate 
For Building Toll Bridges 


..-here’s a gold mine 


of reliable information about 


NEW AUTOMOBILE SALES 





e in Pennsylvania 


e in city wards, townships and boroughs 


ein Allegheny County ¢ by make of car 


e in Pittsburgh 


Manufacturers, dealers and advertisers of automobiles, 
automotive equipment and accessories will find dozens 
of uses for data in this new reference book compiled 
by The Pittsburgh Press. All figures are taken from 
motor vehicle registrations of the Pennsylvania De- 
partment of Revenue. In accuracy and usefulness, 
the book ranks with The Press Market Data Book, 
The Press Analysis of Pennsylvania Liquor Sales, and 
Press studies based on the Pittsburgh Consumer Panel. 

One fact this study will show you is that new auto- 
mobile sales in Allegheny County equal the com- 
bined sales of the other 17 Pennsylvania counties in 
the Pittsburgh market area*. The Press—which last 
year carried 41.6% of the automotive linage in the 


Represented by the Na- 
tional Advertising Depart- 
ment, Scripps-Howard 
Newspapers, 230 Park 
Avenue, New York City. 
Offices in Chicago, Cincin- 
nati, Detroit, Fort Worth, 
Philadelphia, San Francisco. 





No. 





e by manufacturer 


three Pittsburgh papers—has more circulation by far 
in the rich Allegheny County market, daily and 
Sunday, than any other paper. 

Press representatives have the study, “1947 New 
Passenger and Commercial Car Sales in Allegheny 
County,” now and will gladly show it to you. If you 
would like to see it—or reliable, useful data about 
your kind of business in the Pittsburgh market—call 
your nearest Press or Scripps-Howard representative. 


*2 Ohio and 3 West Virginia counties which 
Sales Management includes in its definition 
of the Pittsburgh market are not covered by 
this study. 


The Pittsburgh Press 


1 for MARKET FACTS, too 


,|revenue bonds payable solely from 


Approval in principle of such a 
project was expressed by Gov. 
Pastore in his annual message to 
the legislature. The bill would cre- 


river bridge authority. The author- 
ity would be empowered to con- 

A bill which would provide au-| struct, operate and maintain the 
thority for the issuance of revenue | proposed high-level bridge and 
bonds for the construction of a toll | necessary approaches; fix and col- 
bridge over the Providence river| lect tolls to pay the cost of the 
from the vicinity of Fields Point| bridge and highways, and issue 





the earnings of the bridge and 
highways. 


* * 


Kentucky Bill Would Ease 
Unemployment Pay Law 


A bill to increase unemployment 
benefits and enable employers to 
reduce their unemployment com- 
pensation tax contributions has 
been introduced in the Kentucky 
legislature. 


The measure would extend the 


22 weeks, and increase minimum 
weekly payments from $5 to $7 and 
maximum from $16 to $20. Employ- 
ers whose labor turnover is rela- 
tively small would be benefited by 
a change in regulations governing 
contributions. 
© * > 


Gasoline Tax Hike Urged 
In Mass. Legislature 


An increase of 1 cent in the 
state gasoline tax, raising the rate 
to 4 cents a gallon, has been rec- 
ommended to the Massachusetts 
legislature as a means of provid- 
ing cities and towns with revenue 
for local highway maintenance, in- 
cluding snow removal. 


The committee advocated a $12,- 
000,000 program of state highway 
aid to municipalities, of which the 
gasoline tax boost would provide 
about $8,000,000. The remaining 
$4,000,000 of the proposed state aid 
program would come from the 
state highway fund, with the allo- 
cation based on the number of 
miles of highways in each com- 
munity and the number of regis- 
tered cars per mile of highway. 

* * e — 


Former Treasury Aide Heads 


Tax Study in Connecticut 


Roswell Magill, former Under 
Secretary of the U. S. Treasury, 
will serve as chairman of a nine- 
man committee appointed by the 
late Gov. James L. McConaughy 
to study Connecticut’s overall tax 
structure and report recommenda- 
tions to the 1949 Connecticut leg- 
islature. 


Gov. McConaughy Said ne 
wanted the committee to recom- 
mend such revisions “as it deems 
wise for the purpose of improving 
the state tax structure in order 
that it may more nearly represent 
equitability among all classes of 
taxpayers and to promote the eco- 
nomic welfare of Connecticut.” 

* * ¢ 


Missouri Bill Would Let 


Cities Levy Income Tax 


_ A bill which would cut the state 
income tax in half and allow cities 
to impose the equivalent of the 
reduction in municipal inceme 
taxes has been approved by the 
Missouri House of Representatives 
by a single-vote margin. 

Besides providing optional au- 
thority for all cities in the state 
to levy local income taxes up to 
the amount of the state cut, the 
measure also would allow Kansas 
City or St. Louis to levy either 
the equivalent of the state income 
tax cut or a % percent tax on 
gross earnings of individuals and 
net profits of corporations and 
business firms. St. Louis last year 
had a local income tax ordinance, 
but it was invalidated by the 
courts. 

* a > 
Ky. Bill Hits Drinkers 

More stringent penalties for per- 
sons driving under influence of 
liquor or narcotics would be pro- 
vided by a bill introduced in the 
Kentucky legislature by Rep. Earl 
F. Ashcraft. The bill would stop 
judges from reducing such charges 
to lesser ones and require prison 
terms of one to five years, without 
alternative of fines, for those con- 
victed for a third time. 


* * o 


Trucker Liability Law 


A bill which would make the 
owner or lessee of a truck solely re- 
sponsible for violations of a traffic 
law relating to defective equipment 
has been passed by the New York 
Seay and sent to the state Sen- 
ate. 


3-Year Drivers’ Licenses 
Gov. Dewey has signed into New 
York State law a bill striking out 
@ provision for issuance of one-year 
motor vehicle operators licenses. 
Hereafter such licenses will be is- 
sued only for three years. 
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MASS PRESENTATION of first five dual control driver training cars for St. Louis 
public high schools in front of City Art Museum, Fred H. Beck (seventh from left), 
vice-president, St. Louis school board, is shown acknowledging the congratulations of 
Auto Club President Matt F. Morse (next to the right) on the establishment of the dual 
control cars. Eventually, every high school student of eligible age will have the oppor- 
tunity to take the credit course in driver training and education. From left: J. 8. 
Nants, assistant superintendent of instruction in charge of high schools; William Ras- 
mussen, Big Four Chevrolet Co.; Ben H. Barr, principal, Soldan high school; H. R. 
Oursier, Roberts Chevrolet Co.; M. E. Wiethaupt, secretary-treasurer, St. Louis school 
board; Phil J. Hickey, superintendent of instruction; Beck; Morse; M. J. Bligere, Bilgere 
Chevrolet Co.; Albert H. Huntington, principal, Beaumont high school; T. C. Naquin, 
city manager, Chevrolet-St. Louis Co.; J. R. James jr., James Southside Chevrolet Co.; 
en D. Walsh, Chevrolet Co., and ©. H. Sackett, principal, Southwest 


18,000 Flock to Unveiling | lucky holder being Harold A. 


Of Kanscs Motors, Salina | Nom ot ‘tee Gan Cat per 
More than 18,000 persons at- 


sons were estimated to be in the 
tended the official opening of building for the drawing. Other 
Kansas Motors, Salina, Kans. firms in Salina presented the 
Door tickets for a 1948 sedan | motor company with 52 baskets 
were given to 15,776 persons, the of flowers. 
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three San Francisco stores which won four of the eight 
Merit Awards for 1947 retail advertising . . . in the Annual 
Review of the Retail Reporting Bureau! Viz. Joseph Magnin, 


Ransohoffs—and TWO to Roos Brothers! . . . To say 
nothing of mentions to H. Liebes, I. Magnin, Joseph Magnin, 


The White House, and Roos Brothers! 


We've bragged for years that San Francisco retail copy 
was the smartest, cleverest, and most effective retail in the 
whole country. Outsiders smiled cynically, and said “Well, 
you know ... California!” So we welcome confirmation 
from equally cynical, more sophisticated New York judges. 

Since smart advertising is an index of smart merchants. . . 
it may be more than mere coincidence that these six 
Award winning stores in 1947 together put more confidence 
—and linage!—in The Chronicle than in any other SF paper! 
..» Which may also be an index for smart new car advertisers, 


who will promptly ask the SFW man to tell them more! 


San Francisco Chronicle 


Sawyer, Fercuson, WaLKER Co., National Representatives, 
New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 





and sales every week. 
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44 
How is a poor girl 
going to eat?” 


. .. asked the $10.95 dress advertisement . . . of one of the 
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Increase Seen 
In Canadian 
Auto Output 


OTTAWA, Ont. — Canadian auto 
manufacturers should achieve 
greater production this year than 
last, Trade Minister Howe told the 
Parliament. 

Howe made the prediction in an- 
swering questions from lawmakers 
on the dominion’s new import quota 
program. 

Canadian production last year 
was approximately 167,000 cars and 
91,000 trucks. 

Howe indicated that Canada 
would encourage American makers 
on the import list to establish manu- 
facturing facilities in this country, 
if they made known such plans be- 
fore last Sept. 1. Studebaker and 
Nash have announced they intend 
to join General Motors, Chrysler 
and Ford as Canadian producers. 

Asked whether dealers were “sat- 
isfied” with the import quotas, 
Howe said he did “not know that 
they are satisfied but they agreed 
the arrangement is reasonable.” 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 





Transportation Parley 





Safety and Operating Economy to Be Stressed 
At SAE Philadelphia Meeting 


NEW YORK. —- Transportation 
and maintenance engineers will 
join truck and bus design engi- 
neers in holding the second na- 
tional transportation meeting of 
the Society of Automotive Engi- 
neers March 30-April 1 in the 
Bellevue-Stratford hotel, Philadel- 
phia, John A. C. Warner, secre- 
tary and general manager of the 
SAE, announced last week. 


Six technical papers will be 
presented by outstanding au- 
thorities who will focus atten- 
tion upon safety and operating 
economy in an integrated pro- 
gram developed by the general 
committee of which Gavin W. 
Laurie, Atlantic Refining Co., is 
chairman. 

An analysis of bus design show- 
ing what is being done and proj- 
ected to provide safer transporta- 
tion will be given by K. L. Ray- 
mond, GMC Truck & Coach divi- 
sion. 

J. L. S. Snead jr., operations and 
maintenance manager of Consoli- 








ae eh em Nom Ne at hI we mt pe 
— 


een 





"tele ferred sell vetetes the owe Oued. rafied verte: toee 
s00T ot prectege persian nah pad fenpettet eguteet for 
(oe f098 proce, beet or rensioceene rel vest Mw 7500 


ee ee 
+t ew we tem em ees fee ap fetes Pn 





dated Freightways, Inc., Portland, 
Ore., will report on operating ex- 
periences with weight reducing 
materials in truck design. 


A review of electrical equipment 
and some prospective developments 
in this field will be reported upon 
by J. H. Bolles, chief engineer of 
Delco-Remy. Active on the SAE 
electrical equipment committee, he 
is expected to point out future 
trends in generator, battery and 
electrical equipment research for 
future vehicles. 


Fuel injection as a_ substitute 
for carburetors will be discussed 
by G. M. Lange and C. W. Van 
Overbeke, Ex-Cell-O Corp. Auxil- 
iary injectors have been used ex- 
perimentally in trucks and buses, 
and fuel injection was introduced 
in fighting aircraft during World 
War II. 

Fred M. Young, president of 
Young Radiator Co., will review 
developments in high-tempera- 
ture cooling systems for cars, 
buses and trucks. 


Experiences in apprentice me- 
chanic training will be given by 
A. W. Newman, the Willett Co., 
one of Chicago’s larger highway 
transportation concerns. 


SAE President R. J. S. Pigott, 
chief engineer of Gulf Research 
& Development Co., will tell of 
some of the cooperative SAE re- 
search activities. Two SAE vice- 
presidents, Warren A. Taussig, 
vice-president of Burlington Truck 
Lines, and Dale Roeder, chief en- 
gineer of the commercial vehicle 
department, Ford Motor Co., serve 
with Laurie on the general com- 
mittee, as do M. C. Horine, Mack 
Mfg Co.; Charles Hudson, trans- 
portation head of the Tennessee 
Valley Authority, and E. R. Kinne- 
brew, chairman of the Philadelphia 
SAE section. 


Record Turnout 
Seen for Toledo 
Industry Parley 


TOLEDO.—Word that automotive 
notables from Detroit and other in- 
dustry centers will be in Toledo 
March 29 for the joint dinner-meet- 
ing of the Society of Automotive 
Engineers, Detroit section, and the 
Toledo Technical Council has 
prompted industry leaders to pre- 
dict a new attendance record for 
the biennial event. 

Engineers and executives of prac- 
tically every Toledo area automo- 
tive concern as well as members 
of all 19 organizations comprising 
the technical council already have 
indicated that they will be on hand 
for the first all-industry meeting to 
be held in Toledo in more than 
two years. 

Principal speaker will be Arthur 
H. (Red) Motley, publisher of 
Parade magazine, and toastmaster 
| will be Daniel H. Kelly, executive 
vice-president of Electric Auto-Lite 
Co. 
Among the Detroit visitors will 
be F. W. Marschner, executive as- 
sistant to the president of the New 
Departure division of General Mo- 
tors, who is treasurer of the SAE 
Detroit section; J. M. Crawford, 
vice-president in charge of engi- 
neering, General Motors; L. Ray 
Buckendale, vice-president in charge 
of engineering, Timken - Detroit 
Axle Co., and Jack Tuttle and Wal- 
| ter Lee, Goodyear Tire & Rubber 
| Co. 


ne a 
1°48 Tire Sales Totals 


Seen Below °47 Mark 


PORTLAND, Ore.— The rubber 
industry’s production and _ sales 
will continue at relatively high 
levels during 1948, but are expect- 
ed to be below the 1947 record 
year, H. A. Hoban, merchandise 
manager of B. F. Goodrich Co., 
predicted while in Portland. 

Here with Hoban for the sales 
conferences were T. C. Yarnell 
manager of Goodrich store mer- 
chandising, and P. W. Stanisfield 
manager of passenger tire sales 
both of Akron; F. E. Titus, Pacific 
division manager, and W. R. Da- 
kan, regional store manager, both 
of Los Angeles, and G. A. Geer, 
Seattle district manager. 
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LOT OF MEN AND WOMEN in America 

are the kind that want to know all 

the answers—about how to lead fuller 

lives, how to get ahead in their jobs, 

how to plan brighter futures, how to 
build a greater country. 


People with hungry minds—thank 
Heaven! For they are the kind of people 
who prod the progress of America towards 
better products, better living. 


For such people, mere news is only an 
appetizer. They thrive and grow on the 
solid facts that make the news, and the 
interpretation of how it affects their 
daily lives. That’s why so many mil- 
lions of them, men and women, read 
THE AMERICAN MAGAZINE—hungrily. 


OR EACH MONTH this magazine sits 

them down to a full meal of food for 
thought. In the March issue, now on 
sale, they’|l read a timely, down-to-earth, 
what-will-it-cost-you article by U. S. 
Senator Styles Bridges.on the European 
Recovery Program. Another eye-opener 
article, ‘‘It PaysTo Be Human,”’ tells how 
one American city is solving local labor- 
management problems and saving its 
citizens millions of dollars. 


Yes, every single issue of THE 
AMERICAN MAGAZINE is planned, 
written, and edited—articles, 
features, and fiction—for people 
with hungry minds. It is their 
magazine as no other can be! 


BUD SCHIRMER (Detroit Manager) 
H. A. PATTERSON 


The American Magazine 
General Motors Building 
Detroit 2, Michigan 
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AUTOMOTIVE WASHINGTON 


All Factions in Accord 
On Income Tax Cuts 


By William Ullman 


WHILE DIFFERING as to methods, both the conserva- 
tive right and the liberal left favor substantial personal 


income tax slashes this year. 


Appearing before the Senate Finance Committee, a rep- 


resentative of the National Assn. of Manufacturers indorsed 
the pending Republican bill@<————————_ 


calling for tax reduction. He 
said the NAM believed it “a 
step in the right direction,” but 
warned that it will assure only 
a fragment of the investment 
capital the nation needs. 

A spokesman for the Paper Box 
Makers Assn. also gave the Re- 
publican bill the organization’s 
“unqualified indorsement,” not- 
withstanding its failure to give as 
much relief as needed by small 
industry. The paper box makers 





Uliman 


-said, that the 


Knutson bill, as 
it stands, repre- 
sents “the limit 
of practical pos- 
sibility of tax re- 
duction in this 
current year.” 
Roswell Magill, 
Under - Secretary 
of the Treasury 
in 1937-38, and 
chairman of the 
special committee 
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and Means Committee last year 
on tax revision, also indorsed the 
pattern of the GOP bill as passed 
by the House. He thought, how- 
ever, that the amount of the re- 
duction should be held somewhere 
between $4,000,000,000 and $6,000,- 
000,000. 

The National Lawyers Guild, a 
liberal organization, called for 
much steeper tax reductions than 
provided in the Republican bill, 
which it denounced as “highly 
inequitable” on the ground that 
it gives in absolute amounts 
vastly greater tax reduction to 
high bracket taxpayers than to 
low income taxpayers. 

The guild also called President 
Truman’s tax program “utterly in- 
adequate.” It urged that exemp- 
tions be increased to $2,500 for 
married couples and $1,500 for sin- 
gle persons, tax rates lowered in 
the brackets under $5,000, repeal 
of excise taxes on all items except 
luxury articles, and imposition of 
a graduated income tax on cor- 
porations reaching a maximum of 
60 percent above $10,000,000 net 


income. 
* > > 


Threat to Enterprise 


DON G. MITCHELL, speaking 
for the NAM, told the Senators 


oe Saecuctlaa 





THIS IS THE HOME of Tremont Motor Co., 902 Tremont St., Galveston, Tex., re- 
cently appointed Crosley dealer. Principal owner Julius A. Jersig was formerly Willys- 
Overland and DeSoto-Plymouth dealer in Galveston. He handies Chris-Craft boats in 
addition to Crosley. Jersig is hiring five men at the start to handle Crosley sales 
besides maintaining full-time service and maintenance crew. Oday Bertrand is service 
manager and Denis Foley is the principal sales executive. 





that the present level of federal 
taxation constitutes a continuing 
threat to the future of American 
enterprise. He testified, from a 
long tabulation of figures, that the 
flow of investment capital to in- 
dustry has dried up to such an 
extent that the current deficiency 
is $8,000,000,000. 

Liquid assets of all business de- 
clined about $6,500,000,000 in 1946 
and $2,000,000,000 in 1947, while 


























































The clear expanse of L-O-F 
Polished Plate glass permits 
a full view of cars—attrac- 
tively displayed to both 
street and sidewalk traffic. 
Architect: Robert A. Willgoos, 
Alexandria, Va. 


. MATERIALS RECOMMENDED 


FOR TRANSPARENT AREAS—L-O-F Plate 
Glass, ground and polished for maximum 
freedom from distortion. To insulate glass 
areas, specify Thermopane*. Its panes are 
separated by sealed-in, dehydrated air. 
Thermopane keeps interiors warmer in 
winter—more comfortable the year ‘round. 
In areas that might be subject to impact, 


specify Tuf-flex* tempered plate glass. 


FOR TRANSLUCENT AREAS—to bring in 
light and assure privacy, use Blue Ridge 
Patterned Glass for walls and partitions. 
This beautiful glass is ideal for smart- 
looking windows or walls in lavatories. 


FOR SOLID AREAS—Colorful Vitrolite* 
glass facing is easily washed with water 
and a squeegee. It keeps its luster, doesn’t 
need refinishing and is unaffected by 
weather. It does not warp, swell or craze. 


*® 
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thought, however, their spokesman | which advised the House Ways 








on @ VEE-0ur week 


Day and night...every hour of the week...the Visual 
Front does a selling job for you. ; 

A Visual Front is designed with large areas of clear glass 
—with a minimum of “gingerbread” to distract attention 
from the automobiles themselves. Its low bulkhead makes 
sidewalk shoppers feel almost as if they were in the display 
room. It looks inviting. 

That’s why Visual Fronts are winning such wide accept- 
ance. This day and night selling force is a mighty good thing 
to have on your team, ready for the days of competitive 
selling. Whether you build a showroom or remodel, discuss 
the Visual Front with your architect. For the types of glass 
you'll need, see an L-O-F Distributor. And for a colorful 
book of Visual Front ideas, write to Libbey-Owens-Ford Glass 
Company, 4638 Nicholas Building, Toledo 3, Ohio. 






LIBBEY- OWENS - FORD 
a Ghd Name GLASS 





commercial bank loans soared 
alarmingly, Mitchell testified. Ex- 
perts in corporation affairs have 
calculated that the average annual 
capital needs of the nation will 
be $44,000,000,000 a year from 1948 
to 1952 inclusive. 


The NAM spokesman charged 
that the present level of taxes “will 
bleed our economy white” if re- 
tained. 


“The last bulwark of free capi- 
talism in the world is undermin- 
ing its strength with a tax sys- 
tem that could not have been 
better conceived in the Soviet 
Politburo,” he said. 


Mitchell reminded the committee 
that Karl Marx had predicted that 
the income tax system could be 
used as an instrumentality for de- 
stroying capitalism. 


Secretary Magill also emphasized 
the peril which he said the nation 
faces in lacking sources of ven- 
ture and equity capital. He at- 
tributed the diminishing flow of 
risk capital to the fact that too 
few citizens have savings any more 
they dare to risk in new ventures 


Lightening the Load 


“PAUL G. HOFFMAN'S resigna- 
tion as chairman of the Automo- 
tive Safety Foundation came as a 
complete surprise to many friends 
and acquaintances here. The pres- 
ident of Studebaker is as_ well 
known in the national capital as 
he is in South Bend, Los Angeles, 
Detroit and other places through- 
out the country. 


But to those closely familiar 
with the heavy load of responsi- 
bilities he has been carrying his 
action was not unexpected. They 
have been predicting it for several 
years, and say the surprising 
thing is that he didn’t relinquish 
the job some time ago. 


Hoffman is chairman of the 
Committee on Economic Devel- 
opment; he is a director and 
vice-president of the Automobile 
Manufacturers Assn., a trustee 
of the University of Chicago, a 
director of United Airlines, and 
active in numerous civic move- 
ments. He is in constant demand 
as a speaker, and frequently is 
booked solidly two and three 
months in advance for meetings. 
speeches and other activities. 


Hoffman will be accorded lavish 
praise by people in industry, gov- 
ernment and civic organizations 
for his outstanding safetv achieve- 
ments. His dynamic leadership, it 
is generally agreed, was more re- 
sponsible than any other single 
factor for establishment of the 
Automotive Safety Foundation a 
dozen years ago, and he has re- 
mained personally active in its 
work in highway development. 
traffic safety and related fields. 


The man who has stepved up 
Alexander Fraser, president of 
Shell Union Oil Corp., is a per- 
sonal friend of Hoffman’s. The out- 
going chairman admits he had a 
hand in the selection of his suc- 
cessor, but points out that top 
executives in the petroleum indus- 
try also urged Fraser to accept. 


“T can’t think of a man in the 
country better qualified for the 
job,” Hoffman said. 


” * » 


PROPOSALS FOR continuation 
of the special Senate Small Busi- 
ness Committee are expected to 
precipitate some sharp Congres- 
sional debate since many members 
of the upper chamber feel that 
such activities should be carried 
on by regular committees. But con- 
tinuation is expected, nevertheless. 
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No matter what you want most in Chicago, you attain your 
objectives with greater speed, economy and effectiveness when 
you build your promotion around the medium more people read 
and want—the Tribune. 

Every day of the week, the Chicago Tribune is read by the 
people who account for the bulk of the sales made thru auto 
salesrooms and home appliances outlets in Chicago and suburbs. 

Any day of the week you advertise in the Tribune, you give 
your message hundreds of thousands more total circulation than 
other Chicago newspapers give it. 

In addition, the Tribune's following thruout the territory 
adjacent to Chicago gives your promotion regional effectiveness 
which builds sales and wins dealer support in hundreds of cities 
and towns thruout the heart of the central states. 

To get more of what you want in the rich, responsive, important 
Chicago market, build your advertising program around the 
Chicago Tribune. Rates per line per 100,000 circulation are 
among America's lowest. 
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What Pinkie wants most 
is roller skates ... 


What baby wants most 
is attention . . . 










Better dealers? 


€ration ? 


More effective dealer CO-op 
the industry? 


More dealers? f 
A bigger percentage © 
More sales? 


» of WHAT? 












What do you 
want most, 
Mr. Advertiser? 








You get more of what you want in Chicago 
when you build your promotion around the 


Chicago Tribune 





General advertisers of automotive products, housing 
equipment and supplies, and radios placed in the 
Tribune more of their 1947 promotion budgets than 
they placed in all other Chicago newspapers combined. 


Chicago Tribune representatives: A. W. Dreier, 810 Tribune Tower, Chicago 11—E. P. Struhsacker, 220 E. 42nd St., New York City 17 
Fitzpatrick and Chamberlin, 155 Montgomery St., San Francisco 4—W. E. Bates, Penobscot Bidg., Detroit 26 


MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST THREE MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 











Dealer 





Austin Names Gallagher 
Distributor at Seattle 


Gallagher Motors, 401 E. Pine St., 
Seattle, has been appointed dis- 
tributor for Washington state (ex- 
cept Spokane) and for Alaska, by 
Austin. Gallagher plans to estab- 
lish 75 exclusive Austin dealers in 
the territory. 


Earl H. Gallagher, long in the 
finance and used-car business, is 
president and general manager. A. 
E. Sherman, formerly with Floyd 
Norri Motor Co., Seattle, is vice- 
president in charge of sales. 


3 Texas Concerns Obtain 
Corporation Charters 


Three automobile companies have 
been incorporated in Texas re- 
cently. 

Boedeker-Verner Motors was 
chartered in Dallas by W. C. Boe- 
deker, L. T. Verner and Huber 
Boedeker with $150,000 capital 
stock. 

Bill Heil Motors in San Antonio 
was chartered by Bill Heil, A. W. 


Swinebroad and R. E. Cadwallader 
with $65,000 capital stock. 

Ward-Goff Automotive Service in 
El Paso was chartered by C. J. 
Ward, Tessie Ward and R. L. Goff 
with $20,000 capital stock. 


Open House Marks Opening 
Of Denton Massey Home 


Denton Massey Motors, Ltd. 
(Pontiac-Buick-GMC), opened its 
new showrooms at 2424 Yonge St., 
Toronto, with a gala open house 
week. : 

Special attractions during the 
open house were new 1948 Pontiac 
models, motion pictures, latest 
GMC trucks, 1908 McLaughlin- 
Buick touring car, display of GM 
parts and accessories and conduct- 
ed tour of the building. 


Chicago Chrysler Assn. 


Elects Ciszek President 


Jerry Cizek sr., of Logan 
Square Sales & Service, Inc., was 
elected president of the Chrys- 
ler-Plymouth Dealers Assn., Chi- 





cago, at the annual meeting. 
Other officers elected were Jos- 
eph Levy, Walton Motors, Inc., 
vice-president; Louis Miller, 
Louis Miller Motor Sales, Inc., 
secretary, and Kenneth Idle, Idle 
Motors, treasurer. 


Named as directors in addition 
to the officers were Hugh Brad- 
shaw, Bradshaw Motors, Inc.; 
Ralph Burnstine, Raburn Motor 
Sales, Inc.; Zollie Frank, “Z” 
Frank, Inc.; John Lodi, Lodi 
Motor Sales Co., and William 
Reagan, Bill Inc., who 
is also president of the Chicago 
Automobile Trade Assn. 


* * * 


‘Hollywood Touch’ Added 
As Cormiers Buy Firm 





THE RECENTLY completed headq 
0., is equipped with latest type service facilities, fluorescent light and radiant 


ored Chevrolet ‘courtesy cars” with 


white lettering on the sides. 
. * + 


Following purchase of Weber Studebaker Firm in N. M. 


Chevrolet Co., Yakima, Wash., by 
Leonard Cormier and sons, Leonard 
jr. and Como Cormier, a decidedly 
“Hollywood atmosphere” has been 
developed. The new owners already 
operate Central Chevrolet Co. in 
Hollywood, Calif., one of the largest 
dealerships on the Pacific coast. 


Weber had completed improve- 
ments and modernization prior to 
his selling the business. Then the 
Cormiers added elaborate neon 
signwork and a fleet of green col- 


Purchased by Heaston 


Purchase of Brown Motor Co. 
(Studebaker), Albuquerque, N. M., 
has been announced by O. C. Mc- 
Callister of Heaston-McCallister 
Co., one of the enterprises of Ford 
dealer Joe Heaston. 

McCallister is taking over the 
interests of Harry J. Brown and 
Noble A. Hughes, previous own- 
ers of the firm, and will liquidate 


Ait Aorunees. NEW CENTER ALEMITER 


WITH THE NEW INDIVIDUAL PUMP CONTROL 


tiful compact unit. Handles three air operated 
100 Ib. size barrel pumps—high and low 


pressure. 


Easy to install. No breaking of concrete to 
pipe lubricant. Just connect air and water 
lines and it’s ready to use. 


Now—at your option—the Center Alemiter 


It's a complete service station in one beau- 


may include the new built-in Individual 


Pump Control! An exclusive Alemite feature 
that combines longer life for hose and equip- 
ment with merchandising advantages that 
boost lubrication sales. 


For complete details, drop a line to Ale- 
mite, 1878 Diversey Parkway, Chicago 14, Ill. 








” When light is off, lubri- 


This Is the New INDIVIDUAL PUMP CONTROL 


Three knobs control air pres- 
sure in three individual high 
and low pressure pumps. Air to 
each can be instantly turned 
“on” and “off” as desired. A red 
signal light signals when air is 
on. 
cant pressure is released until 
wanted. No built-up pressures 


during the day or when depart- 
ment is closed for the night. 
Thus hose and equipment last 
far longer, 
trouble-free service. 

NOTE: Your present equip- 
ment can be easily equipped 
with the Alemite INDIVIDUAL 
PUMP CONTROL. 











and deliver more 









REMOTE WALL INSTALLATION OF 
NEW INDIVIDUAL PUMP CONTROL 
Hasthree knobsand signal lights. 
Can be installed at any conven- 
ient location to control three in- 
dividual pumps.Comes equipped 
with 6-ft. electric cord for plug- 

ging into 110-V wall outlet. 


S) ALEMITE hading Sujiment 


uarters of Montgomery Pontiac Co., Steubenville, 
heating. 


his holdings with the Heaston- 
McCallister wholesale and retail 
home appliance company. 
McCallister was connected with 
Universal C.1.T. Credit Co. for 14 
years in Oklahoma City and 
Amarillo, Tex., and was sales 
manager for Modern Motors, Inc., 
in Shawnee, Okla., before coming 
to Albuquerque to manage the 
Heaston Ford - Lincoln - Mercury 
interests in 1944. In 1946 Heaston- 
McCallister Co. was organized. 


Giles, Rice & Peters Opens 


GM Home in Toronto 


Giles, Rice and Peters (General 
Motors) staged a two-week open 
house to mark the opening of its 
new building in Toronto. High- 
lights included music on the stage 
of the giant showroom, prize draw- 
ings, skylighting and conducted 
tours of the premises. 

Guests included W. A. Wecker, 
president of General Motors of 
Canada, and E. J. Umphrey, the 
corporation’s director of sales. W. 
N. Mellow heads the dealership as 
president and general manager. 

7 * o 


Beasley (Packard) Opens 
Home in Hot Springs 


Beasley Motor Co. (Packard) re- 
cently held open house at its new 
fireproof building at Court and 
Exchange Sts., Hot Springs, Ark. 


The building has parking space 
for 50 cars on its roof and is con- 
structed of poured monolithic con- 


crete. 
7 


* * 
Matching Game 
Hillcrest Brings ’Em In 
With Giveaway 

Hillcrest Motors, Ltd. (Ford), 
1432 Bathurst St., Toronto, as part 
of its opening publicity campaign 
sent letters to many Torontoans 
enclosing half bank checks, and a 
letter. 

Each day for a week 12 match- 
ing half checks were posted in the 
windows of the big new garage, 
and those bringing in matching 
half of check were given a bank 
note in return. The idea brought 
many motorists to see the new 
garage and showrooms. 

* +” * 


Milwaukee Chrysler Assn. 


Gives Fete for Engstrom 


On the eve of his departure for 
Pittsburgh, where he has as- 
sumed the presidency of the 
Chrysler Pittsburgh Co. factory 
branch, A. A. (Bert) Engstrom, 
formerly Chrysler regional man- 
ager in the Milwaukee region, 
was given a complimentary din- 
ner by the Milwaukee Chrysler 
Dealers Assn. Harry Kaminsky, 
president of the association, pre- 
sented a desk set to Engstrom. 


Sumners, Arnold Honored 
By San Marcos C. of C. 


Two automobile dealers were 
honored by the San Marcos (Tex.) 
chamber of commerce recently 
when Tom Sumners (Ford) was 
elected president of the organiza- 
tion and Ress Arnold, owner of 
Ross Arnold Motor Co., was elected 
director. 

7 = a 


Lazar Begins Building 


In San Bernardino 


Ground has been broken for the 
new building of Joe Lazar (Cadil- 
lac), San Bernardino, Calif. 

Assisting in the ground-breaking 
ceremony was E. 8S. Cockrell, 
wholesale manager of Don Lee, 
Inc., Cadillac distributor for Cali- 
fornia. 
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Lawsuits Affecting Dealers... 


Court Decisions 


By Leo T. Parker 


Attorney at Law 


ACORDING to a recent higher 
court an automobile driver's 
license is not a property right but 
a mere license or privilege subject 
to regulation by the department of 
public safety. 

For instance, in department of 
public safety v. Robertson, 203 S. W. 
(2d) 950, it was shown that the de- 
partment of public safety of Texas 
refused to issue to one Robertson a 
license to operate an automobile on 
the grounds that Robertson was in- 
competent because he had lost the 
sight in one of his eyes and that he 
did not have good sight ih the other 
eye. 

Robertson testified in his own 
behalf that he has driven an au- 
tomobile for more than 21 years, 
and has never had an accident, 
except one time and this was due 
to the negligence’ of the other 
party. Further eviden proved 
that Robertson always had been a 
careful driver. Neverthéless the 
higher court held the state need 
not issue a license to Roberts, 
saying: 

“A driver’s license is not a civil 
right, but is a mere privilege sub- 
ject to be regulated under the law. 

. The department, in refusing the 
license to drive to appellee, acted 
within the law.” 

> + > 


Warehouse Liable 


FAILURE TO NOTIFY the own- 
er that his merchandise and equip- 
ment will be stored in a warehouse 
different from the warehouse listed 
in advertisements will result in the 
warehouseman being definitely 
liable for any and all fire losses. 

For illustration, in Ricks Trans- 
fer & Storage Co. v. Smith, 204 S. W. 
(2d) 12, the testimony showed that 
one Smith read the classified ad 
section of a telephone directory, 
which showed a warehouse located 
at 411 E. 4th St. 

Instead of the warehouse . com- 
pany storing Smith’s merchandise 
at this latter location it stored the 
goods in a warehouse at 214-216 W. 
4th St. This latter warehouse was 
destroyed by fire and Smith’s equip- 
ment was destroyed. 


Smith sued the warehouse com- 
pany dnd his suit was based on 
the fact that the warehouse com- 
pany did not store his equipment 
in the warehouse at 411 E. 4th St. 

The higher court held the ware- 
house company fully liable to Smith. 

It is well to know, however, that 
under ordinary circumstances a 
warehouseman is not liable to lost, 
stolen or destroyed stored goods, 
automobiles, and the like if the 
owner fails to prove that the loss 
resulted from negligence of the 
warehouseman or his employes. 
This is so because the law in all 
states protects a warehouseman 
from liability for losses not caused 
by his negligence. 

Hence, it is advisable for all per- 
sons who store goods, merchandise 
&nd automobiles to insure same 
against loss and damage. 

+ + + 


Automobile Passing 

IF THERE IS one rule of law 
that is well settled, it is the rule 
that when a driver of an automo- 
bile intends to cut to the left across 
a highway, he must make sure that 
he can cross with safety to himself 
and all others using the highway. 

In Harris v. Bigby Co., 29 So. (2d) 
805, it was shown that one Harris 
the driver of a passenger car was 
seriously injured by the negligence 














of a driver suddenly turning a truck 
to the left and across the highway, 


while Harris was overtaking and 
passing. The higher court said: 
“The driver should have known it 
was not safe to cut out in front and 
attempt to cross the left side of the 


road.” 
* as * 


Must Prove Damages 

A POINT OF LAW very impor- 
tant to all buyers and sellers of 
used automobiles is: Neither a 
buyer nor seller may recover dam- 
ages for breach of a sale contract if 
the complaining party fails to prove 
that actually he suffered damages. 

For example, in Shepherd Tractor 
& Equipment Co. v. Page, 158 Fed. 








(2d) 655, the testimony showed facts, 
as follows: 

Shepherd Tractor Co. sent a 
representative named Range to 
buy used equipment from its 
owner, named Page. Range de- 
posited with Page a check for 
$10,000. 

Subsequent suit involved the pur- 
chase of $40,000 worth of automo- 
biles and equipment, which Page 
later sold at 80 percent of its value. 
With respect to damages which 
Page could not recover, this court 
said: 

“As to damages, if the $40,000 
worth of equipment be indeed all 
that Range really bought, there was 
no loss; for Page later sold it at 80 
percent of factory prices, the con- 
tract price with Shepherd Co. being 

only 75 percent.” 
. 


Lease Not Forfeited 


THE LAW of contracts clearly 
states that if either party breaches 
a clause in a contract, or lease, the 





FUTURE MERCHANDISING PLANS were discussed at this Studebaker truck division conference 


Left to right: V. 


E. Jensen, South Bend; J. 
baugh, Atlanta; T. F. Kileommons, New "York; T. R. Handley, Kansas City; F. T. Corcoran, Chicago; 


H. Lane, Cincinnati; R. 8S. James, 


held Bend. 
3 Joseph Swanson, Omaha; ©. G. Rade- 
J. B. Phillips, Boston; P. D. 


Welch, South Bend; K. B. Elliott, Studebaker vice-president in charge of sales; R. G. Hudson, manager of the truck division; 


A. Cunningham, South Bend; J. W. weve, Dallas; 8. C. Vance, Los Angeles; O. P. 
McClellan, Pittsburgh ; K. E. Ketzel, 


neapolis; H. H. Hartz, South Bend; R. 
other contracting party has a legal 
right immediately to cancel the con- 
tract. 

However, according to a recent 
higher court if either party con- 
tinues to perform obligations under 
the contraet after the other has 
breached it, then he cannot cancel 
or otherwise rescind the contract. 


For example, in Cozby v. Ed- 
wards, 203 S. W. (2d) 86, the court 
held that a landlord who accepted 
one payment of rent, while in con- 
troversy with the tenant over the 


- MecColley, 


South Bend; Ww. F. 


meaning of a clause in the lease 
contract, forfeited his right to de- 
mand the tenant to conform with 
this clause. 


Car for Jamestown Boys 


The Jamestown (N. Y.) Retail 
Automobile Dealers Assn. gave its 
official endorsement to the recent 
boys’ club building campaign in 


Jamestown and purchased a Ford 


deluxe tudor sedan for donation to 
the campaign committee to be used 


in the furtherance of the drive. 


Hufstader, 


» Philadelphia; J. A. Grenier, Min- 
Detroit. 


Parent Corp. Absorbs 


V-Belt Pulley Firm 

CANTON, O. — Automatic Steel 
Products, Inc., Canton, O., an- 
nounces that its wholly-owned sub- 
sidiary, Spun Steel Corp., has been 
completely merged with the parent 
company as of Feb. 28 and will 
hereafter be known as the Spun 
Steel division. The new division 
supplies V-belt pulleys to the auto- 
motive industry. 





Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? 
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Yes, shiny chrome Ventshades shine brightest 


in the regard of the motorist when it rains. 


For open-window ventilation can be enjoyed 
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practically eliminated. But Ventshades are 


more than just a wet-weather comfort. 


ity 
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strain. 


They cut down draft at high speeds, 
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And don’t overlook 


the extra streamlined 
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popular with the motoring public. 


No wonder 


so many progressive dealers are enjoying such 
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Sold Through New-Car Dealers Only 


NAM Endorses 
Knutson Tax Cut 
As ‘Right Step’ 


WASHINGTON. — The Knutson 
tax reduction bill was endorsed here 
last week by the National Assn. of 
Manufacturers as a measure that is 
“a step in the right direction.” 


Don G. Mitchell, chairman of the 
NAM’s taxation committee, in testi- 
mony before the senate finance com- 
mittee, said, however, that the bill 
would result in adding only an 
estimated $644,000,000 a year to the 
nation’s job-making venture capital, 
whereas the current deficiency is 
about $8 billion annually. 


“The correct view to take with re- 
gard to H.R. 4790 (the Knutson bill) 
in our opinion, is that it is a step in 
the proper direction but to recog- 
nize that it is only a transitional 
phase in the movement toward a 
more thorough revision and read- 
justment of individual income tax 
burdens,” he added. 


“This judgment is expressed on 
the form of the bill as it passed the 
House. Obviously, if the measure 
should be revised in the Senate, so 
as to diminish the amount of tax 
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Spunglime Shower 


AUTOMOTIVE NEWS, MARCH 15, 1948 


. Lather, has 


feet of floor space with 12,316 square feet devoted to service operations. 


reduction which would result in in- 
dividual savings, the legislation 
would do even less toward meeting 
the fundamental needs of the econ- 
omy.” 


Welcoming the tax-cut provisions 
of the bill because they will provide 
tax relief to those with small in- 
comes, and correct the situation 
which now exists as to income tax- 
payers in the community and non- 
community property states, Mitchell 
declared that “it will result in only 
limited additional capital formation 
out of individual savings, and par- 
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WILL BRING YOU A FLOOD 


| OF VENTSHADE SALES 
\ END FOR FULL INFORMATION TODAY 


AUTO VENTSHADE COMPANY 
768 Spring St., N. W., Atlanta, Ga. 


Nome 


Address 


City 


ticularly of the venture, or equity, 
type.” 

Estimating, on the basis of fed- 
eral statistics, that the liquid assets 
of all business declined by about 
$6% billion in 1946 and by $2 billion 
in 1947, while commercial bank 
loans soared alarmingly, Mitchell 
declared that individuals had made 
absolutely no increase in their hold- 
ings of corporate securities during 
those two years. 

“No change can be anticipated in 
this situation until tax rates are 
moderated,” he asserted. 
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Ou S upply Investigation 
Launched by API 


NEW YORK.—The petroleum in- 
dustry has launched a world-wide 
investigation into the availability of 
petroleum products for consump- 
tion in the U.S. for both immediate 
and future needs, President Wil- 
liam R. Boyd jr. of the American 
Petroleum Institute has announced. 


The subcommittees of the insti- 
tute’s national oil policy committee 
will make the studies. 


The first subgroup has been in- 
structed to “prepare and to present 
to the main committee as soon as 
possible a study based on the best 
available data of the quantities of 
various petroleum products avail- 
able for consumption in the United 
States during the remainder of the 
current year and next winter’s 
heating season.” The subcommittee 
will be headed by Howard W. Page 
of Standard Oil Co. (N. J.), New 
York City. 

The second subcommittee has a 
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AUTO VENTSHADE COMPANY 
Box 1402, 
Atlanta 1, Georgia 


dealer. Please serd me 
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complete information about Ventshades. 


similar assignment, but on a long- 
range basis. It is instructed to 
study the quantities of oil avail- 
able for consumption in the 

United States over a period of 
the next 10 to 15 years. This group 
will be headed by L. F. McCol- 
lum, Continental Oil Co., Ponca 
City, Okla. 

In addition to these committees 
of the institute, appointed by the 
chairman of the national oil policy 
committee, A. Jacobsen, Amerada 
Petroleum Corp., New York, Boyd 
announced that he had invited the 
presidents of six other oil trade 
associations to designate suitable 
personnel to participate in the dis- 
cussions of the subcommittees. 

“Mounting demand for petroleum 
products has given rise to a great 
deal of public apprehension as to 
both the short-range and long- 
range availability of petroleum 
products for the people of the 
United States,” Boyd said. 

“The alarmed prediction that ‘we 
are running out of oil’ with which 
this industry has been confronted 
since 1860 again is abroad in the 
land. The uninformed are even set- 
ting dates upon which we will run 
out of oil. 

“There is no question that the 
nation’s position in regard to the 
availability of liquid fuels de- 
serves close attention. These com- 
mittees, composed of the best- 
informed men in the business, 
will attempt to evaluate, based 
upon all data at their command, 
the exact position of the U. S. in 
this regard.” 

Members of the “long-range” sub- 
committee are: R. G. Dunlop, Sun 
Oil Co., Philadelphia; R. G. Follis, 
Standard Oil Co. of California, San 
Francisco; Jake L. Hamon, Cox & 
Hamon, Dallas; B. A. Hardey, 
Shreveport, La.; John M. Lovejoy, 
Seaboard Oil Co. of Delaware, New 

York; A. C. Mattei, Honolulu Oil 
Corp., San Francisco; N. C. Mc- 
Gowen, United Gas Pipe Line Co., 
Shreveport; P. Ogarrio, Texas Co., 
New York; A. W. Peake, Standard 
Oil Co. (Ind.), Chicago; John R. 
Suman, Standard Oil Co. (N. J.), 
New York; 8S. A. Swensrud, Gulf 
Oil Corp., Pittsburgh; L. S. Wes- 
coat, Pure Oil Co., Chicago; H. C. 
Wiess, Humble Oil & Refining Co., 
Houston, Tex., and Ralph T. Zook, 
Sloan & Zook Co., Bradford, Pa. 

Members of the “short-range” 
subcommittee are: John W. Boat- 
wright, Standard Oil Co. (Ind.), 
Chicago; Austin Cadle, Standard 
Oil Co. of Calif., San Francisco; J. 
E. Dyer, Sinélair Refining Corp., 
New York; R. J. Gonzalez, Humble 

Oil & Refining Co., Houston; Ed- 
ward T. Knight, Atlantic Refining 
Co., Philadelphia; Albert J. McIn- 
tosh, Socony-Vacuum Oil Co., New 
York; Robert N. Sears, Wasatch Oil 
Co., Salt Lake City, and Fred Van 
Covern, American Petroleum Insti- 
tute, New York. 

Trade association presidents in- 
vited to participate in the discus- 
sions are: 

National Petroleum Assn., J. B. 
Fisher, Bradford, Pa.; Independent 
Petroleum Assn. of America, Merle 
Becker, St. Louis; Mid-Continent 
Oil & Gas Assn., F. M. Porter, Okla- 
homa City; Rocky Mountain Oil & 
Gas Assn., Hugh A. Stewart, Den- 
ver; Western Oil & Gas Assn., 
Ralph B. Lloyd, Los Angeles, and 
Western Petroleum Refiners Assn., 
H. T. Ashton, St. Louis. 


Car, Truck Sales 
Upi in Minn -apolis 


| * “ 
‘During February 

MINNEAPOLIS.—New-car deliv- 
'eries in Hennepin county, including 
| Minneapolis and suburban area 
| were substantially increased during 
February. Deliveries for the month 
totaled 1,698 as compared with 1,276 
for the corresponding period last 
| year. 

Truck deliveries, totaling 327 for 
{the month, were at an alltime high. 
In February a year ago only 214 
trucks were delivered. 

Ford, with 92 trucks and 325 cars, 
\led during the month in deliveries 
in both trucks and cars. Chevrolet 
|} was second in both divisions, with 
'65 trucks and 302 cars, 
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Tucker Names Hartmann 
New York Sales Chief 


E. J. Hartmann, who at the Chi- 
cago World’s Fair won the title of 
the “world’s safest driver,” has been 
appointed New York regional man- 
ager for Tucker Corp., M. W. Du- 
lian, general sales manager, reports. 

Hartmann, who has been in the 
automobile business since 1930, 
served as a captain with Patton’s 
third army. Upon his return to 
civilian life in 1945, Hartmann 
joined Buick as head of sales and 
service for New York state. He 
came to Tucker in November, 1947, 
as assistant regional manager for 
the New York area. 

> * * 


Four Appointments Made 
In Willys-Overland Sales 


Appointment of four new execu- 
tives in the sales division at Willys- 
Overland is announced by Howard 
O. Lund, general sales manager. 

Irving B. Gould has been named 
assistant to the general sales man- 
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Auto Personnel 


ager, in charge of office manage- 
ment. He will be assisted by Gor- 
don MacKenzie, who has come to 
Willys-Overland from Packard. 


William H. Smith, who has served 
for the past three years in both 
management engineering and dis- 
tribution planning groups of the 
company, has been appointed as- 
sistant car distribution manager. 
Vogel E. Gettier, market analyst, 
has been appointed to handle long- 
range sales forecasts, sales controls, 
analyses and special surveys. 

* . * 


Chevrolet Appoints Koether 
City Manager at Pittsburgh 


B. A. Koether, who has been 
acting as coordinator on the staff 
of T. H. Keating, general sales 
manager of Chevrolet, since his 
release from military service, has 
been appointed Chevrolet city 
manager at Pittsburgh. 


Koether is a veteran Chevrolet 
representative. He began as a 
retail salesman in Detroit and 
later moved into field posts in 
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GIFT-WRAPPED PONTIAC 
now is wrapping items to be shipped in a gay and distinctive wrapping of crepe plastic 


with the Pontiac emblem in brilliant red. 
chance of tearing and better product-finish protection are attained. 


the Baltimore and Tarrytown 
zones. Joining the central office 
staff, he became city manager co- 
ordinator for the western half of 
the U. S. in 1939. 


> * * 
2 Appointments Listed 
In DuPont Specialty Sales 


G. W. Sherin, manager of the 
specialty sales section, Finishes di- 


vision of the DuPont Co., has an- 


PARTS. Pontiac, in its new depot for service parts, 


Besides appearance, more resilience, less 


| nounced the following organization 
changes: 

Harry R. LaTowsky, who has 
been assistant sales manager of 
specialty sales since 1944, has been 
appointed general assistant sales 
manager. 


C. A. Weslager, who has been 
with the fabrics and finishes de- 
partment since 1937, becomes as- 
sistant sales manager, assigned 
principally to the development, field 





with Long radiators. 




















































Highway buses carry heavy loads at high 
speeds for long distances —and they do it 
night and day. Engines demand efficient 
heat exchange from the radiator. 


The Fixible Company, of Loudonville, 
Ohio, uses Long radiators in this vital 
function. Our fin-and-tube design and 
careful construction provide smooth water 
courses and minimum resistance to air 
flow. Since 1903, millions of cars, trucks, 
buses and tractors have been equipped 


LONG MANUFACTURING DIVISION 
BORG-WARNER CORPORATION 
Detroit 12, and Windsor, Ontario 
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testing, market analysis, and pro- 
motion of new products. 
* > > 


Ford Appoints Heller 
To Chicago Sales Post 


Appointment of H. G. Heller as 
assistant manager of the Ford Mo- 
tor Co. Chicago district is an- 
nounced by L. W. Smead, assistant 
general sales manager. Heller 
joined Ford in 1925. 

For the past year, Heller has been 
manager of the Midwest region’s 
truck and fleet department. He will 
succeed Ingar Olsen, who has re- 
signed to become associated with a 
Ford dealership. 


Shotwell Joins Sterling 
As General Manager 


John Shotwell, former treasurer 
of Willys-Overland Motors Inc. 
and assistant treasurer of Electric 
Auto-Lite Co., has been appointed 
general manager of Sterling En- 
gine Co., Buffalo, which has filed 
a petition in federal court for an 
arrangement with creditors. es 

* > + 


Gerrans Retires as Head 
Of Scovill British Plant 


Frank Gerrans, manager since 
1918 of the Birmingham, England, 
plant of A. Schrader’s Son division 
of Scovill Mfg. Co., has retired. 


His successor is James Sinstadt, 
formerly superintendent of the 
Birmingham plant, and _ earlier, 
manager of the firm’s Paris branch. 
The Birmingham plant produces 


tire valves. 
* - * 


Phillips Joins South Wind 
|In Purchasing Post 


A. N. Phillips has been named 
director of purchases for South 
Wind Heater division of Stewart- 
Warner Corp., it is announced by 
F. A. Hiter, senior vice-president 
of Stewart-Warner. 


Vice-president of district four 
of the National Assn. of Purchas- 
ing Agents and a past president 
of the Indianapolis Purchasing 
Assn., he was purchasing agent 
of Schwitzer-Cummins Co. for 13 
years prior to joining Stewart- 


Warner. 
* * * 


‘| Ferguson Names Munroe 


To Purchasing Post 


Appointment of Marshall E. 
Munroe as _ tractor’ purchasing 
agent of Harry Ferguson, Inc., is 
announced by Horace D'Angelo, 
executive vice-president. 


He will be in charge of procure- 
ment of all components for pro- 
duction of the Ferguson Tractor 
at the company’s new tractor plant 
under construction in Ferguson 
park, Detroit. 


* * * 


Durie Joins Trailmobile 


As Detroit Branch Chief 


Appointment of Hector Durie as 
Detroit branch service manager for 
Trailmobile Co. is announced by 
Carl L. Waggoner, branch manager. 


Durie was associated with Frue- 
hauf Trailer Co. for 12 years as 
parts and service manager prior to 
joining the Trailmobile organiza- 


tion. 
* * * 


New Kelite Offices 


The Midwest division of Kelite 
Products, Inc., manufacturers of 
industrial chemical cleaning mate- 
rials, has opened new sales offices 
in Columbus with J. F. Riley as 
manager, and in Cincinnati with 
J. T. Nolan as manager. 

* * - 


Edison Assigns Smith 


| The Automotive division of 
Thomas A. Edison, Inc., West 
Orange, N. J., has appointed 
Thomas A. Smith as sales repre- 
sentative for spark plugs in the 
Ohio-Michigan territory. 


* . ® 


Anderson District Chief 


George Anderson has been ap- 
pointed district manager of the 
Wisconsin, upper Michigan and 
eastern Iowa territory for Toledo 
Steel Products Co., Toledo, O. 
Anderson formerly was employed 
as a salesman for Electric Auto- 
Lite Co. 
| 
| 


William Ullman, Washington correspor 
|} dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trenc 
in the nation’s capital every week 









C 
( 


| 


2 TE ee eA ME 


ee 





eae 













id pro- 


is been 


AUTOMOTIVE NEWS, MARCH 15, 1948 


=| of New York Used 


asurer 


lectric | 

ointed 

gy En- f 

3 filed 

‘or an 4 
I 


\ 


since 
gland, 
vision 
ed. 
stadt, 
the 
arlier, 
‘anch. 
duces 


ee a 


1 


med 
outh 
jart- 


dent 


four 


lent 

sing 

rent 

ris + 
art- f 


ce al lel 


sing 
gelo, 


‘ure- 
pro- 
ctor 
lant 
uson 


e as 
‘for 


ger. 
rue- 
} as 
r to 
iza- 


SSeS 


lite 

of 
ate- 
ices 
Y as 
vith 


of 
fest i 
ited 
re- 
the 


ap- 
ind | 
edo 
oO. 


ved 


Or 


a NATIONALLY REPRESENTED 8Y 





HEARST ADVERTISING SERVICE 


ar Advertisers... 


a 


27 


lier as 
rd Mo- ’ 
is an- | 
sistant | 
Heller 







In 1947 the Journal-American 


carried 49.2% of all Used Car Linage 


NCE again in 1947 the 
Journal - American proved 
New York’s most effective me- 
dium for used car advertisers .. . 
this, in a year when used cars 
sold for more than new cars. 


One factor... sales... explains 
this overwhelming preference— 
a preference clearly expressed 
in the 98,279 individual ads total- 
ling nearly 600,000 lines pub- 
lished by the Journal-American 
last year. 


Used Car Advertisers know their 
New York market. They know 
which New Yorkers have the 
funds to buy automobiles and 


NEW YORK 
r=. 


which newspaper sells more of 
them. They know, too, that in 
most instances a‘car is a fam- 
ily purchase and the Journal- 
American with 700,000 home- 
going readers daily (more than 
1,200,000 on Sunday) reaches 
more families every evening 
than any other New York news- 
paper. 


If Used Car Dealers who spend 
their own money for advertising 
recognize this newspaper as the 
tested leader for selling above- 
list-price automobiles .. . think 
what the Journal-American will 
do for your new car business! 


' 


american 


THE J[AMERICAN E308 we 





A HEARST NEWSPAPER 
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The greatest fundamental change in car construction in 
30 years—that’s what you see happening in these pictures. 


For here are scenes from the Nash “Merry-go-round”’ 
assembly line . . . birthplace of the first mass-produced 
Unitized frame-and-body automobile. 3 


You have seen these principles, methods and machinery 
being followed and adopted by other companies, as fast 
as change-overs can be made. You have seen. the design 

itself setting the pattern for the cars of tomorrow. 


Soon it will be a landslide. 


Because the Unitized frame-and-body is inevitable . . . 
because it is the far better way to build an automobile. 


It eliminates weak, vulnerable points in an automobile’s 
construction . . . engineers out hundreds of pounds of 
superfluous dead weight. 


It makes possible-construction that is lastingly quiet .. . 
lastingly free from squeaks and rattles. 


It has resulted in easier handling, better roadability, and 
the phenomenal fuel economy of more than 25 miles to 
a gallon, at average highway speed. 


It puts the strength of steel girders above and around 
and under the passenger compartment .. . joined by 
8500 modern electric welds . . . framing a structure that 

is virtually twist-proof. 


It makes possible more room inside for passenger com- 
fort and luggage . . . and opens the way to coil 
springing for all four wheels. 


Watch for the day when you, too, will be selling the 
merits of Unitized body-frame construction. 


It’s coming sooner than you think! 


Gueal Cad Douce 1GO2 


Nash Motors Division, Nash-Kelvinator Corporation, Detroit 
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Safety Ranks High 
In Proposed Laws 


wom vehicle equipment legis- 

lative changes have been pro- 
posed in six states, a survey by 
the National Highway Users Con- 
ference reveals. 

Kentucky bills affecting trucks 
and semi-trailers would require 
such vehicles to be equipped with 
mud-guards, and trucks hauling 
cattle would be required to be il- 
luminated between sunset and sun- 
rise. All new vehicles sold after 
Jan. 1, 1949, would be required, 
by another bill, to be fully equip- 
ped with safety glass whenever 
glass is used. 


A proposal in Massachusetts to 
require every vehicle to be 
equipped with a lock and key 
mechanism which would make 
impossible leaving a vehicle un- 
attended without first locking 
and removing the key, was re- 


jected by the senate, while a bill 


requiring the illumination of 
front license plates was rejected 
by the house. Pending proposals 
provide for the issuance, by the 
registrar of motor vehicles, of 
permanent cases within which 
license plates may be inserted. 


In Missouri equipment require- 
ments for commercial vehicles and 
trailers would be revised by a bill 
recently introduced. 

* 7 . 


NEW JERSEY county engineers, 
in Essex county, have proposed 
legislation to make skid chains 
compulsory equipment on _ cars 
operated over snow and ice cov- 
ered streets. The county highway 
safety coordinating committee has 
withheld endorsement pending de- 
termination of the extent of local 
authority under the motor vehicle 
act. 

New York measures affecting 


commercial vehicles include a 
bill to require all trucks, trailers 
and semi-trailers to be equipped 

with rear bumpers after Jan. 1, 

1949, and a bill has passed the 
House to require a red flag 24 
inches square on all loads ex- 
tending four or more feet beyond 
a vehicle (a red light visible for 
500 feet is required at night in 
lieu of the flag). 

Trailers used with a_ tractor 
would have two adequate reflectors 
on the front thereof, to show width, 
while similar reflectors would be 
required on tractors more than 70 
inches in width, if another bill be 
enacted. 

AH vehicles, under other bills, 
would have a rear-view mirror so 


adjusted that the operator has a | 


full view of the road and traffic 
behind his vehicle, and all vehicles 
would be required to carry flares 
or fusees, nor could a vehicle be 
operated with any glass which 
caused distortion of visibility. 


Carriers of explosives would 
have the front, as well as the sides 
and rear, so marked in red or 
white letters should a bill passed 
by the House be finally approved. 

Rhode Island will repeal the law 
now requiring taxicabs in Provi- 
dence to be equipped with a glass 


YEG My THE ULTIMATE OF BEAUTY 


AND ENGINEERING ACHIEVEMENT 


IN AN ALL-METAL AUTO SHADE! 


CLARENCE VALLERY & SONS, Ine. 


(Ford), Waverly, 0., loaned a dual-contro! 


training car to the high school in that city. Robert C. Vallery is shown presenting the 


car & John Teichert, superintendent of schools. 


enclosure about the driver, should 
a pending bill receive favorable 
consideration. 

* + * 


‘Peoples Court? Describes 


Traffic Case Know-How 

The know-how of trying traffic 
cases is discussed in “People’s 
Court” by Edward C. Fisher, judge 
of the Municipal Court, Lincoln, 
Neb., published by Northwestern 
University Traffic Institute, Evans- 


ton, Il. 
“The author amply demonstrates 


PECKAT AIRFORM—List 


$22.50, Dealer 


~~ . 


PECKAT AIRFORM CHROME— 


List Price 


higher west 


CHARLES PECKAT MANUFACTURING CO. 


rome 
$15.60 (f.0.b. Mayw 


- Dealer's Cost 


Sete Meet latin” 


of Rockies) 


MAYWOOD, ILL. 


EE ee ae 


the necessity for every judge know- 
ing something about the special- 
ized knowledge of traffic laws, 
traffic safety education, traffic law 
enforcement and traffic engineer- 
ing,” aecording to James P. Econ- 
omos of the Chicago Bar Assn., 
and secretary of the Traffic court 
committee of the American Bar 
Assn. 

The book discusses The Traffic 
Court, The Judge and the Court, 
Fines and Penalties, Violator 
Types and Their Stories, the Prose- 
cutor and the Court, the Citizen 
in the Court, the Drunken Driver 
and Safety Organizations and the 
Court. 


U pham Backs 
Continued Aid 
For Roads 


The nation’s highways are not 
efficiently meeting the demands of 
motor vehicle transportation today 
and road users are being severely 
penalized by lack of highway fa- 
cilities, Charles M. Upham, engi- 
neer-director, American Road 
Builders Assn., testified before the 
House subcommittee on _ roads. 
Highway transportation is a real 
factor in our — program, 
he declared. 

“Highway transportation has be- 
come such an integral factor in 
our national economy that a con- 
dition which produces any but the 
most economical transportation has 
a direct bearing on every individ- 
ual in the nation,” Upham held in 
supporting a continuation of the 
Federal-aid Highway Act of 1944 


Upham explained that a program 
of continuous improvement must 
be carried on to provide facilities 
for a rapidly increasing volume of 
traffic. “This is the only way that 
obsolescence can be overcome and 
maintenance costs kept at a rea- 
sonable figure,” he said. “Since 
depreciation and obsolescence are 
constant, the program of replace- 
ment and modernization must be 
constant. To do this the highway 
construction program must be kept 
at an adequate level.” 

+ > > 


Cross of Safety 
Omaha Exhibit Called 
‘Sacrilegious’ 

When the Omaha safety council 
had two white crosses placed in a 
“graveyard” effect on the Douglas 
county courthouse lawn, Omaha, 
Neb., their action drew a backfire 
from Robert Smith, clerk of the 
district court and backing from 

various churchmen. 

The reason for the crosses was 
to represent the two persons killed 
this year by motorists. The council! 
felt this display, on Omaha's main 
street, would effectively point out 
the need for careful driving. 

Smith stated the erection of 
crosses on highways where per- 
sons had been killed was all right 
but otherwise the “traffic grave 
yard” was “sacrilegious.” 

Paul R. Stevens, manager of th« 
safety council, stated his group 
jhad no intention of profaning the 
| Cross. They want only to impress 
ithe citizens of Omaha with th: 
seriousness of traffic dangers 
Catholic and Protestant leaders 
and lay men approved of the coun 
cil’s act. 


Rototiller Deal Added 


By Merkle, Cleveland 


The Rototiller distributorship fo: 
12 counties in northeastern Ohi 
has been taken on by Merkle Mo- 
tors (Kaiser-Frazer), 17601 Lorain 
Cleveland. 

E. J. Merkle is president, and L 
S, Applegate is general manager. 
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Less danger from polluted water 
.»- because women acted! 


WOMEN GOT OFFICIAL ACTION when they 
read about the increasing pollution of 
America’s water supplies in COMPANION 
article “Foul But You Drink It”... 72,966 
reprints were requested by determined 
readers. The article was quoted by three 
officials speaking at one bi-state waterworks 
meeting; drew inquiries from health boards 
in several states; was quoted by more 


READER INTEREST GOING UP-UP!—Women are devoting 
more and more time to their COMPANION! In number of 
features ‘‘read some”’ by 50% or more readers, 1945 showed 
a 12% gain over 1944. And in 1946 gain over 1944 went to 
19%! This ever-increasing ability to hold readers is further 
proof of the CoMPANION'S vital editorial policy! 


WOMAN’S HOME 


than a score of newspapers throughout the 
country and was widely cited by engineer- 
ing papers. 


Tremendous reader response is becoming 
a COMPANION tradition . .. makes the 
COMPANION the magazine to watch in the 
women’s field. And here’s more tangible 
proof of that! 


eae 


LEADS THE YOUNG BUYERS’ MARKET—Recent study 
made by a competitor shows 41% of COMPANION readers 
are under 34— a greater percentage than any other women’s 
book. A study by another competing book deals with gain 
in readers, ages 15-29. COMPANION increase was 600,000 (1946 
over 1944) — nearest competitor 400,000! 


Monthly Circulation More Than 3,750,000 





eg 


GOES WHERE THE DOLLARS ARE! — The Companion is 
read by the women of America’s wealthiest markets. In the 
24 states that lead in income (89.45% of total) and in retail 
sales (83.19%)... the COMPANION has a greater circulation 
percentage than any other service magazine. COMPANION 
readers have more to spend — and they spend it! 


COMPANION 


THE MAGAZINE OF PERSONAL SERVICE, HOME SERVICE, PUBLIC SERVICE 
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State Tax Tentacles Out 


NEW YORK.—In contrast to 
the prospect of federal income tax 
reduction, a continuing threat of 
new or increased state taxes 
against personal and corporate in- 
come is indicated by legislative 
developments in a number of states 
this year, a survey reveals. 

Virginia’s legislature has al- 
ready increased individual and 
corporate income taxes, and simi- 
lar proposals are being raised 
in a number of other 1948 state 

e sessions. Virginia 
action extends a trend which last 
year saw at least nine states in- 
crease levies against personal or 
corporate income, in some in- 

stances both. “4 

While action on most of the 
current-year state income tax pro- 
posals is expected to be negative, 
the growing pressure in state capi- 
tals for more revenue leaves little 
hope for a return to the pattern 
of the war years when two states 
South Dakota and West Virginia 
—got out of the income tax field 
and others effected substantial 





firm of Ames Brothers (Ford) at 
Winslow, Ariz., has been appointed 
to fill a vacancy on the city coun- 
cil. 


Ames Named Councilman 


Fred Ames, who with his broth- 
er, C. B. (Tib) Ames, comprise the 





KEEP DIRT OUT OF 
BEARINGS... 


REQUIRE LESS PRESSURE 
BY 20% 


PROVIDE MORE LUBRI- 
CANT VOLUME BY 30% 


SECURELY CONTACTED 
é BY ALL COMMERCIAL 
HYDRAULIC COUPLERS 


ot Tt Oe RA oS eA oe ae aS 


These Grease Fittings (Bullneck Type), were 
originally developed by the Lincoln Engi- 
neering Company for the United States Army 
Ordnance Department. They incorporate the 
most desirable characteristics of former types 


of high-pressure fittings and permit standard- 


Cheecke THESE FEATURES 


1. ... Flush Ball Check—Head can be 
wiped clean without forcing dirt into 
fitting and into bearing. 

2. ...Large Grease Passage —The 
larger internal diameter permits 


greater flow of lubricant. 


3. ...Special Spring Design —Spring 





weor. 


cannot be compressed to restrict flow 







Trade names LINCOLN, KLEENSEAL, BULLNECK 
registered U. S. Pat. Office. 


Leaders in Lubricating Equipment for a Quarter Century 
APPLY THE RIGHT LUBRICANT 
IN THE RIGHT QUANTITY 


AT THE RIGHT TIME 


LINCOLN ENGINEERING CO. 





LUBREEL 


OVERHEAD 





rate reductions. Indications are 
that new or increased income 
taxes will be widely proposed next 
year, when more legislatures will 
convene. 


Under the measure approved by 
the 1948 Virginia legislature, in- 
dividual state income tax rates of 
1% percent on the first $3,000 of 
net income, 2% percent on the next 
$2,000, and 3 percent on the excess 
above $5,000, will be raised to 2 
percent, 3 pereent and 5 percent, 
respectively. The state’s corpora- 
tion income tax will be upped from 
3 percent to 5 percent. 


Possibility of altering state in- 
come tax rates and exemptions to 
bring in more revenue was under 
consideration at this writing in 
South Carolina. A proposal being 
discussed would couple exemption 
increases with a rate increase in 
the higher brackets. This would be 
designed to provide tax relief to 
those with low incomes and at the 
same time increase the overall 
yield from the tax. 


Whether California’s income tax 






ization on one, all-purpose fitting (Bullneck 


Type). They represent the first major im- 
provement in grease fitting design that does 
not obsolete couplers and grease guns in 
general use today—they can be securely con- 


tacted by all commercial hydraulic couplers. 


of the heaviest lubricants. 


4. ... Greater Flow—Less Resistance 
—The larger internal area requires 
less pressure to clear the fitting. 

5. ...Sturdier Construction —En- 
larged neck size and projecting lock- 
ing pad protect against damage and 


ST. LOUIS 20, MO., U. S.A. 


Income, Corporate Incomes Eyed 


will continue to be levied at the 
reduced rate in effect since 1943 
was one of the issues confronting 
a session of that state’s legisla- 
ture when it convened March 1. 

New York state taxpayers will 
pay a higher income tax than 
they have been paying, under 
temporary reductions in effect in 
recent years, because of dedica- 
tion of part of the receipts to 
amortization of soldier bonus 
bonds. A 25 percent cut in the 
New York state income was in 
effect from 1941 to 1946, when a 
50 percent reduction was en- 
acted. Gov. Dewey recommended 
in his 1948 budget message that 
60 percent of the tax now be 
called for, with 10 percent going 
to the soldier bonus. 


One of a number of income tax 
proposals introduced in the New 
York state legislature would re- 
turn the state tax to its full rate, 
with an additional 10 percent for 
veterans bonus. The additional 
yield, estimated at $150,000,000, 
would be allocated to cities on a 
population basis. This bill was ex- 
pected to be sidetracked, as were 
others calling for higher exemp- 
tions and various other changes. 


Pending in the Missouri legisla- 
ture was a bill which would cut 
the state income tax levy in half 
and allow cities to impose the 
equivalent of the other 50 percent 
in municipal income taxes. 


In recently enacting a sales tax 
modification bill, a special session 
of the Connecticut legislature re- 
jected a proposal that an income 
tax be substituted for the sales levy. 
Income tax opponents contended 
that Connecticut could not substi- 
tute such a levy for its sales tax 
without shifting the tax burden to 
a minority of the population and 
placing the state at a disadvantage 
with New York State. 


Substitution of an income tax for 
a sales levy also was proposed in 
Rhode Island, where the issue was 
still pending at this writing. Indica- 
tions were, however, that the Rhode 
Island legislature would modify the 
sales tax through exemption of food 
and medicine. 


Introduced in the New Jersey 
legislature, but given little chance 
of serious consideration, was a 
bill to levy a personal income tax 
on a scale ranging from 2 percent 
on incomes of $1,500 for single 
persons and $3,000 for married 
men supporting families to 7 per- 
cent for incomes to $9,000 and 
more. 


Gov. Driscoll, who has advocated 
new and increased taxes on ciga- 
rettes, business gross receipts, beer 
and pari-mutuel betting in New Jer- 
sey, is opposed to state income 
taxes. 


Suggesting in his message to the 
1948 New Jersey legislature that the 
federal government “make appro- 
priate adjustments in favor of those 
states that have refrained from 
competing with it for the income 
tax dollar,” Gov. Driscoll said: 


“Such an adjustment would be 
one of the most effective ways to 
eliminate duplication and overlap- 
ping in the income tax field. It 
would tend to induce those states 
that now have income taxes to 
abandon them and to relieve the 
pressure for their adoption by those 
states which still enjoy freedom 
from this form of double taxation.” 


W. Va. Oil Men 
Ask U.S. to Kill 


Gasoline Tax 


BLUEFIELD, W. Va.—Fifth con- 
gressional district members of the 
West Virginia Petroleum Assn. have 
petitioned the U.S. Congress to re- 
peal the federal tax on gasoline. 


The group called the federal levy 
an “invasion” of a state’s rightful 
field of taxation, but at the same 
time went on record against any 
increase in West Virginia’s gasoline 
tax. 

The resolution held that the state 
will have ample funds within the 
period of 1948-49 to engage in a pri- 
mary and secondary road program 
of approximately $93,500,000 at pres- 
ent tax rates. 


i 
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Be sure you have today’s 
facts and figures on Philadelphia... 
America’s 3rd Market! 
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To catch a bigger portion of the 4,000,000 


-™ 


customers in this vast market, take advantage 


— = 


of its most powerful selling force. 

Today that means THE INQUIRER in Philadelphia. 
Ahead of the field in advertising 

linage and productivity! 


a eh S 







THE PHILADELPHIA INQUIRER in 1947 carried more than 


28 million lines of advertising—largest volume ever 





published by any Philadelphia Newspaper at any time. 







NOW IN ITS 15TH CONSECUTIVE YEAR 
OF TOTAL ADVERTISING LEADERSHIP 
IN PHILADELPHIA 









The Philadelphia Inquirer FF, 


Exclusive Advertising Representatives e 


be : T. W. LORD, Empire State Building, N. Y. C. ROBERT R. BECK, 20 North Wacker Drive, Chicago GEORGE S. DIX, Penobscot Building, Detroit a 
i- ' Longacre 5-5232 Andover 6270 Cadillac 6005 


:- West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 XU 
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Does an Election Year 


Hurt Share 


By George Deery 
Staff Writer 


HE White House is not alone 

in the growing uncertain feel- 
ing that undoubtedly affects the 
master of the house. It’s old stuff 

-uncertainty—to the stock market 
in the early part of those years 
when baby-kissing is elevated from 
the level of the electioneering dog 
warden to include those seeking 
the highest office in the land. 


If history is to repeat itself 
this year, rises will begin in the 
spring. That has been the case in 
10 of the past 12 years of presi- 
dential sweepstakes when the 
upward trend has been approxi- 
mately from 10 to 100 percent. 
The high figure was attained in 
1982. 

After the fuss and the furor 
have died down and gargling with 
whole truths and down-to-earth 


V alues? 


from swallowing so much propa- 
ganda gush, security values have 
been enhanced in seven of the 12 
years. In the remaining five, the 
downward trend had the upper 
hand. 

From Jan. 1 to Dec. 31 in elec- 
tion years, the price indexes have 
been higher on the latter date than 
on Jan. 1 in eight of the 12 years. 

+ + > 


wa are the prospects for 

more generous dividend pay- 
ments this year by the passenger 
car makers? Ten of the 16 leading 
motor companies increased pay- 
ments to their stockholders last 
year, Standard & Poor points out 
in its current Industry Survey on 
autos. 


“Further increases in the pas- 
senger car division are likely this 
year,” the service predicts, “and 
despite probable lower earnings, 
payments of independent truck 








Auto Stocks 
Mar.8 Mar.1 
Chrysler ........ 55% 54% 
CHONG nscsccuss 6% 6% 
General Motors . 51% 52% 
DS eevv ess 15% 15% 
Kaiser-Frazer .. 8% 10 
ME die twccee ¥en 15% 16 
BOE Soc cses 4% 4% 
Studebaker ..... 16% 16% 
Willys-Overland 1% 1% 
Average for 
Nine Stocks .. 20.16 21.36 





producers should hold close to 
those of 1947.” 

The dividend outlook “appears 
favorable” to these analysts, 
even though requirements for re- 
tooling and for handling record 
peacetime business will dictate 
continued conservative policies. 
General Motors and Chrysler are 

“favorably regarded” by this serv- 
ice which terms Mack “a strongly 
situated independent truck pro- 
ducer; and Fruehauf, a special sit- 
uation,” and, likewise, tabs them 
“favorably regarded.” 

* * * 

OT all the moans about devas- 

tating taxes come from cor- 

porations or the little fellows who 


miss that slice gently called “with- 
holding” from his weekly pay pie. 

Now comes Emil Schram, pres- 

ident of the New York Stock 

Exchange, with the challenging 
statement that “unless there is 
a greater flow of equity capital 
from private sources,” the gov- 
ernment must assume the re- 
sponsibility of financing business. 

“That would be the first step in 
the nationalization of business,” 
Schram declares. 

The subject of tax revision may 
appear threadbare, he states, but 
the welfare of every individual in 
this country is involved. “Pay en- 
velopes and the income of every 
family depend upon the mainte- 
nance of a dynamic economy,” he 
points out. ~ 

Stressing that there never was 
a time in this country’s history 
when such equity capital was so 
necessary, and there was never a 
greater shortage of it, he high- 
lights another threat: 

“We are not concerned merely 
with the reduction of taxes. What 
really confronts us is the neces- 
sity of developing incentives which 
make for a prosperous national 
life, in terms of jobs at 
wages. Our standard of living will 





facts has relieved throats sore 


the 


modern plastic filter 
that made the 
cotton-waste filter 
obsolete 




















inevitably decline unless we take 
the steps essential to the free flow 
of capital.” 

a +. 


Big Board Shares 
Drop $3 Billion 


In February 


The total market value of 1,387 
shares listed on the New York stock 
exchange at the close of trading 
Feb. 28 was $63,158,207,029, the ex- 
change announced last week. The 
corresponding figure at the end of 
January was $66,090,349,706, with 
the same number of listed firms. 

During the month, the average 
price of the automobile stocks de- 
clined from $34.19 Jan. 31 to $32.04 
at the end of last month. 

The petroleum issues average 
dropped from $40.07 in the first 
month of the year to $38.89 in Feb- 
ruary, while the rubber stocks de- 
clined from $51.50 to $49.52. 

The above average prices for se- 
lected groups compares with an av- 
erage for all issues on the Big 
Board of $34.37 for Feb. 28 against 
$32.76 in the latest report. At the 
end of March the highest average 
for all groups was the $60.15 for 
farm machinery. 

7. * 


Earnings 

Continental Motors—lIn fiscal 
year ended Oct. 31 had a loss of 
$1,669,146 after a tax credit of 
$7,680,000 and reserve credit of 
$380,070. In previous year the loss 
was $3,645,320 after a tax credit of 
$11,750,000. In quarter ended Jan. 
31 there was a profit of $386,839, 
equal to 13 cents a share against 
a loss of $1,575,949 in like period 
a year ago. C. J. Reese, president, 
reports operations have been on 
a profitable basis since last July. 


National Automotive Fibers—For 
year ended Dec. 31 reports net of 
$2,107,645, equal to $2.21 a share. 
In previous year net was $1,234,041 
or $1.29 a share. Sales in 1947 were 
$43,171,221 against 1946 sales of 
$28,527,346. 


Gar Wood Industries, Inc.—Re- 
ported a net profit of $484,327, or 
43 cents a share, for the quarter 
ended Jan. 31, 1948, compared with 
a net loss of $1,203,638 for the com- 
parable quarter for the previous 
year. 


Van Norman Co. and Subsidiary 
—For 1947: Net income, $934,624, 
equal to $2.60 a share, compared 
with 1946 net of $1,095,960 or $3.04 
a share. 


Young (L. A.) Spring & Wire 
and Subsidiaries—Six months to 
Jan. 31: Net profit, $1,189,000 or 


TWENTY-FIVE YEARS AGO, Purolator originated the 
first oil filter to become standard equipment on an 
automotive engine. Subsequently, other companies 
followed Purolator in making oil filters and as a 
result, various types of filter material were used 
such as metal, fullers earth, etc. But actual expe- 
rience always proved that cotton—the original 
Purolator filter material—gave the most efficient 
filtration obtainable at the time. 

Then, shortly before the war, our engineers 
turned to modern plastics in an effort to find a new 
filtering material that would exceed the efficiency 
of our cotton waste. They found it. Test after 
test proved conclusively that the new filtering 
material produced sensational results. 

Came the war, and the need for oil, air and fuel 
filtration was driven home forcibly to the armed 
services by severe combat conditions. Government 
filter specifications called for a filter that would 
trap abrasives measured in microns (.000039 of an 
inch) —particles too small to be seen by the naked 
eye. The new Purolator Filter immediately met 
these specifications—hence the name Purolator 
Micronic Filter. 
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PUROLATOR PRODUCTS, 
NEWARK 2, 


and WINDSOR, 





The new Purolator Micronic Filter employs a 
plastic impregnated cellulose filtering material 
which operates efficiently with mineral or additive 
oils. The special accordion pleated design provides 
8 times more filtering area and, in fact, will trap 
200% more dirt, dust, grime and abrasives than 
the cotton-waste type filter. This sensational filter 
is heat-proof, warp-proof, water-proof and unaf- 
fected by crankcase acids. 

Car owners everywhere are demanding this revo- 
lutionary oil filter. They want the added protec- 
tion the Micronic Purolator gives to their engines. 

Make sure you are alert to the profit possibilities 
in pushing the sale of Purolator Micronic Oil 
Filters. Cash in on this greatest development in the 
history of engine protection. 


INC. 


NEW JERSEY, 





ONTARIO, CANADA 


$2.91 a share, compared with $283,- 
258 or 69 cents a share for similar 
period of previous year. 


Parker Rust - Proof — December 
quarter: Net profit, $378,529, or 88 
cents a common share, against 
$448,295, or $1.04 a share for quar- 
ter to Dec. 31, 1946. 


Eaton Mfg.—In year ended Dec. 
31 had net of $7,436,132, equal to 
$8.34 a share. In preceding year 
profit was $3,585,881 or $4.02 a 
share. 





COATS IRON TIREMAN, shown at 
NADA eq show 

tires on or off rims in 
operation, according to Jack P. Henness: 
Sales Co., P.O. box 111, New York 32. The 
tates: It eliminates 
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YOUR EYES are windows 


Just frame it in the picture window of your Its brakes are extra-powered for your security. 
eye. Drive it for the pleasant world it offers. Its style and trim are as rich and fine as your 
Own it because it isa perfect woman's car, own good taste, 

as half a million husbands know. 


It is all-luid driven for your ease and comfort. 


SMOOTHEST CAR “AFLOAT” 
Lowest Priced Car with Flaid Drive 
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AUTOMOTIVE NEWS, MARCH 15, 1948 
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Dodge, newly arrived in the pages of the Journal, 

bows to the influence of women! In the March issue of 
Ladies’ Home Journal, Dodge points up features that a woman 
looks for in a car, indicating that Dodge considers 

her judgment and influence very important in the selection 
of a car. This is the first advertisement in a new 

four-color advertising campaign emphasizing comfort, 

safety and beauty of style in words meant especially for 
women. Dodge selects to carry its story. the magazine that 
women believe in . . . and is sure of reaching 4,600,000 


women — nearly a million more than any other magazine! 


Hl ome JOURNAL 












AUTOMOTIVE NEWS, MARCH 15, 1948 
















































































'46—SD sedan, 1, $1,450; 1, $1,400; MERCURY '40—MD business coupe, 1, $800. 
, $1,380. '42—Sedan, 1, $820. '40—SD sedan, 1, $850. 
. * '46—Convertible, 1, $1,610. ’41—Sedan, + $780. DE soTOo 
$ r uction rices *41—Sedan, 1, $860; 1, $855; 1, $840; OLDSMOBILE ’42—Convertible, 1, $1,050. 
1, $700. '41—(6) sedan, 1, $870. ’39—Sedan, 1, $780. 
OLDSMOBILE ’41—(8) convertible, 1, $1,150. DODGE 
"47—(76) sedan, 1, $2,210. *39—(6) sedan, 1, $405. *47—One-ton express, 1, $1,200. 
TOLEDO HUDSON '42—(98) sedan, 1, $1,010. PLYMOUTH '46—Sedan, 1, $1,550; 1, $1,450. 
'48—Commander 8 sedan, 1, $2,875. PLYMOUTH '40—SD sedan, 1, $585. '46—Half-ton pickup, 1, $980. 
(Doc Greiner Sale. Sales held every NASH *47—SD sedan, 1, $1,730. '39—Sedan, 1, $675 *42—Sedan, 1, $685. 
Thursday. Prices are for Feb. 26. Col. |'41—Ambassador sedan, 1, $800. '46—SD sedan, 1, $1,100. Sate i *39—Sedan, 1, $500. 
Cari oe auctioneer. ) OLDSMOBILE '37—Coupe, 1, $325. . oui” '38—Sedan, 1, $375. 
(Market here shows 118 cars sold out *48—(78) sedan, 1, $2,650. PONTIAC ‘ 46—(6) sedan, 1, $1,700. FORD 
of 210 offerings at last sale.) an_tee sedan, 1, $1,635. '37—Sedan, 1, in = "48—SD sedan, 1, $1,840; 1, $1,800 
'48—RM sedan, 1 i 40—O1ub coupe, 1 ~ '47—Champion sedan, 1, $1,680 CONCORD, MASS. ‘49—6D club RS 
'47—RM sedan, 1, $2,400. PLYMOUTH WILLYS (Concord Auto Auction, Inc. Sales held | ‘48% -ton pickup, 1, $1,550 
'46—Super converitble, 1, $2,200. :47—Sedan, 1, $1,710. '47—Station wagon, 1, $1,280. — a Prices listed are for sale of at—£D sodan, 1, ee a 
39—Special sedan, 1, $650. sp Some, 1, $1 266; 1, $1,450; 1, $1,460. 5 Gitniies there chews volume gved with | 45a oe aa ; oe 
CADILLAC » 1, 9046. LOUISVILLE 91 cars sold.) ate) code at aarha 
'46—(60-8) sedan, 1, $3,060. PONTIAC BUICK ; , a oe Saves 2 See 
. : '47—Sedan, 1, $1,905; 1, $2,075. (Auto Auction Sales. Auctions held every | .47 super sedan, 1, $2,095 '40—Haif-ton pickup, 1, $385 
OHEVROLET '46—Sedan, 1, $1,700; 1, $1,725 Tuesday. Prices listed are for sale of ‘tuner edanette, 1, $2,000 40—Sedan, 1, $600. s 
*48—Pickup, 1, $1,670. 40—(60) sedan, 1, $750. March 2.) 47 Ri sed L325 , HUDSON 
47—SM sedan, 1, $1,725; 1, $1,660. WILLYS (Market here shows fewer new cars | .15 hu sejanette, 1, $1,700; 1, $1,685 41—Sedan, 1, $606. 
'48—-SM sedan, 1, $1,930. 47—Station wagon, 1, $1,375 offered; clean old cars are stronger, | .49 super sedanette, 1, $1,060. : MERCURY 
‘41—EN club coups, 1, $1,860; 1, $1,785 7 '39—Special sedan, 1, $455. Ee ee ee 
1, $1, 800; 1,800. ; RICHMOND ae. CADILLAC '48—''600"' club coupe, 1, $1,825. 
'46—FL ‘sedan, i, $1,700; 1, $1,685. (Automobile Auction of Virginia. Sales | '39—Special sedan, 1, $410. '47—(62) sedan, 1, $3,225. ‘ont 
an sedan, , $845; 1. $820. every Friday. Price list is partial for sale CHEVROLET 41—(62) club coupe, 1, $1,485. —wouen. “ SL DEMOSILE 
ae ok st tee; 1, $1,525 of Feb. 20.) '47—F™M sedan, 1, $1,735. CHEVROLET '48—(66) club sedan, 1, $2,325. 
‘4i—-Business coupe, 1, $806: 1, $820: : BUICK ’46—F™M sedan, 1, $1,480. '48—%-ton stake, 1, $1,585. '41—(78) sedanette, 1, $1,015 
— : ess coupe, 1, ii, ; 48—Super convertible, 1, $2,600 '42—SD sedan, 1, pT 170. '47—SM business —-. 1, $1,575. '34—Sedan, 1, $75. ane 2 
'40—Sedan ee g700. '46—Super sedan, 1, $1,650. '41—SD sedan, ’47—SM sedan, 1, $1.6 ’ " “PLYMOUTH 
7” DODGE 40—Special sedan, 1, $800. *41—MD cote, 2 Re '47—FL aerosedan, 3, '47—Business coupe, 1, $1,505 
‘a—~% sedan, 1, $860 , CHEVROLET soTO '47—FL sedan, 1, $1, 795: ” ° 51, 675, '46—Deluxe sedan, i, $1,395. 
46—Seden 1 $410. ’ '47—FL sedan, 1, $1,900. '41—Sedan, 1, $810. 1, $1, 750. *41—Sedan, 1, $830; 2 $800. 
'$9-—Business coupe, 1, $706. 46—SM sedan, 1, $1,560; 1, $1,630; DODGE '47—F™M sedan, 1, $1,725; 1, $1,700 41—Club coupe 1, $975 
PSORD vs $1,500. '41—Sedan, 1, $710. '47—Half-ton pickup 1, $1,410. '39—-Sedan, 1, $660. 
*48—Sedan, 1, $1,900. 41—Club coupe, 1, $950; 1, $750 FORD '46—FM sedan, °39-Half- Y, ‘pickup, 1, $360. 
I dan, 1, $1,560 DE SOTO '46—SD sedan, 1, $1,450. '46—SM sedan, e it '365; 1, $1,265; PONTIAC 
st—SD (8) sedan, + Se. '46—Custom pecan. 1, $1,750 '46—SD sedan, 1, = 1, $1,400. '48—(6) sedan, 1. $2,375. 
‘4E-ED ecdan 1, $1,400; 1, $1,512.50 '42—Sedan, 1, $760. ,42—SD sedan, 1 '46—Half-ton pickup, 1, $860. '48—Streamliner 8 sedan coupe, 1, $1,845 
'46—SD = ot wader’ $1,512.50. ‘41—Convertible, 1, $675. ’41—SD sedan, 1, $790; 1, $615 '42—SD sedan, 1, $1,040. 1, $1,900 scat. Ps aaa ; 
ca aeae 2, Ceres 2 Se 41—Sedan, 1, $770. '40—SD sedan, 1, $755. '42—-FL aerosedan, 1, $925 '41—Sedan, '1, $785; 1, $805; 1, $935 : 
ym ag by “Tan ese ‘isi bites FoRD '40—SD sedan, 1, $900; 1, $955. '41—MD sedan, 1, $835. ’ STUDEBAKER ) 
42—Grain 2 5, OE, a0U. 8—SD sedan, 1, $1,900. ‘HUDSON '41—SD sedan, 1, $960. ° 
'48—Pickup, 1, $1,650. '47—Station wagon, 1, $1,820; 1, $1,510. '40—(6) sedan, 1, $410. ‘41—MD business coupe, 1, $910; 1, $825, | 47 —Champion sedan, 1. $1,600. ) 


'46—Station wagon, 1, $1,350; 1, $1,400. 
MISCELLANEOUS 


'40—GMC panel truck, 1, $275. 
'40—GMC walk-in truck, - $190; 1, $150. 
'40—LaSalle club coupe, 1, $810. 


DURHAM | 


(Durham (N.C.) Auto Auction. Sales 
held every Thursday. Listings are for sale 
of ae. 26.) i 





When it comes to Brakes... 




















Market ‘seems, hoathy and stabilize. 


BUICK 

’47—Super sedan, 1, $2,125. 
'41—Special sedan, 1, $1,010. 

CHEVROLET 
'47—F LL aerosedan, 1, $1,820. 
*47—SM club coupe, 1, $1,710. 
'46—SM sedan, 1, $1,610. 
'42—SD club coupe, 1, $1,090. 
'41—SD club cone, 1, $1,000. 
'40—SD sedan, , $780. 


commeninn 
*48—Windsor sedan, 1, $2,525. 
'46—New Yorker sedan, 1, $1,885. 
*46—Windsor sedan, 1, $1,820. 
'41—Royal sedan, 1, $1,030. 4 
FORD 
'48—(8) club coupe, 1, $2,030. ‘ 
'47—(8) Sportsman, 1, $1,885. 
'47—(6) sedan, 1, $1,430. 
'46—(8) station wagon, 1, $1,675 
*41—(8) convertible, 1, $990. 
*41—(8) sedan, 1, $1,030. 


ER 
*47—Manhattan sedan, 1, $1,410. 
HU IN 
'48—-Commodore 8 sedan, 1, $2,550. 
MERCURY 


'47—Sedan, 1, $1,910. 
'46—Station wagon, 1, $1,475. 
*41—Sedan, 1, $800. 


NASH 
'46—‘‘600"’ sedan, 1, $1,250. 
PACKARD 
'46—Clipper sedan, 1, $1,650. 
PLYMOUTH 
'47—SD sedan, 1, $1,825. 
*46—SD club coupe, 1, $1,325. 
'39—Sedan, 1, $700. 
PONTIAC 
'47—(8) sedan, 1, $2,125. 
'47—(6) sedanette, 1, $1,950. 
*40—(6) sedan, 1, $780 
STUDEBAKER 
'48—Champion sedan, 1, $2,070. 
*47—Commander club coupe, 1, $1,825. 
*47—Champion sedan, 1, $1,685. 
’42—Champion sedan, 1, $710. 
WILLYS 


'48—Jeep pickup, 1, $1,000. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. Sales 
held every Friday. Prices are for Feb. 27.) 
(Market here shows 119 cars sold out 
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--e put it up to 


_ Bendix Products 


| BIRTHPLACE OF BETTER BRAKES 





'48—Super sedan, 1, $2,850. 

'47—Super convertible, 1, $2,575. 

’41—Super convertible, 1, $913. g 
CHEVROLET 

'48—FL aerosedan, 1, $2,378. 

'48—-SM sedan, 1, $2,150. 

’48—Advanced Design pickup, 1, $1,725. 

'47—Half-ton pickup, 1, $1,650; 1, $1,700 

'47—SM sedan, 1, $1,925. 

'46—FL sedan, 1 


soTOo 
'37—-Sedan, 1, $170. 
DODGE 
'47—Sedan, 1, $1,700. 
'46—Half-ton pickup, 1, $800; 1, $875. 
'46—Panel truck, 1, $850. 
FORD 
'48—SD sedan, 1, $1,990. 
'47—SD sedan, 1, $1,900. 
'46—SD sedan, 1, $1,550. 
'41—SD club coupe, 1, $1,060. 
'39—Convertible sedan, 1, $600. 
'31—Model A sedan, 1, $485. 
LINCOLN 
’38—Sedan, 1, $325. 
MERCURY 
'48—Sedan coupe, A $2,250. 







Trace the history of automotive braking, and you _— build quality braking. Regardless of the type of 
almost trace the history of Bendix.* A good part vehicle, put your braking problem up to Bendix 
of braking progress has been Bendix progress— Products! You'll soon see what experience and 
and will continue to be in the future. For Bendix engineering imagination can combine to do. 


Products never gives up its search for better BENDIX PRODUCTS DIVISION of é 
ways to stop, and more economical ways to SOUTH BEND 20, INDIANA Sy: 









AVIATION CORPORATION 





'41—(6) sedan, as $700. 
LYMOUTH 
'48—SD sedan, L $2,150; 1, $2,050; 









CENTERMOUNT PARKING BRAKE r= [- Dp B.K.* VACUUM POWER RELAY VALVES 








HYDRAULIC REMOTE CONTROLS PRODUCTS HYDRAULIC POWER STEERING 


'46—(8) sedan, 1, $1,650. 
/ DIVISION STUD 


EBAKER 
'47—Land Cruiser sedan, 1, $2,120. 


PHILADELPHIA 


(Ed Hough Auto Auction. Sales held 

SS Listings are for sale of 

Mar. 2.) 

(Market here indicates last sale to be 
(Continued on Page 37, Col. 1) 
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OVER 7 OUT OF 10 AUTOMOTIVE VEHICLES EVER BUILT HAVE BEEN BETTER BECAUSE OF BENDIX 
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(Continued 


very good, with prices up on most cars. 
'488 are not bringing what owners ask. 
Forty-five cars sold out of 106 offer- 


ings.) 
BUICK 
*39-—Special sedan, 1, $660. 
CHEVROLET 


'47-—FL sedan, 1, $1,870. 
'47—F™M sedan, 1, $1,780; 1, $1,755 
'47—Sedan delivery, 1, $1,550. 
'46—SM business coupe, 1, $1,390. 
'46—F™M sedan, 1, $1,585; 1, $1,470 
'46—SM sedan, 1, $1,545. 
'46—Pickup, 1, $1,060. 
*41—MD sedan, 1. $1,065; 1, $885; 1, $860. 
*40—Sedan, 1, $825. 
'34—Sedan, 1, $185. 
'83—Sedan, 1, $360. 
CRARYSLER 
'46—Windsor sedan, 1. $1.900 
DE soTo 
‘42—Sedan, 1, $1.010. 
‘37—Sedan, 1, $210. 
DODGE 
*47—Deluxe sedan, 1, $1,825. 
*46—Custom sedan, 1, $1,725 
'42—Deluxe sedan, 1, $1.100. 
*41—Custom sedan. 1. $825. 
FORD 
'48—Convertible, 1. $2,150. 
*41—Sedan, 1, $910; 1, $850 
*29—Sedan, 1, $535. 
HUDSON 
‘48—Commodore 8 sedan, 1. $2.500 
LA SALLE 
*40—Sedan, 1. $980. 
*29—Sedan, 1, $775. 
NASH 
"46 —''600"" sedan. 1. $1.360 
OLDSMOBILE 
'46—(76) sedanette. 1. $1.720. 
*42—(60) club coupe. 1. $1.170 
*40—(98) sedan, 1, £900. 
*4N0—(70) sedan. 1. &760. 
PACKARD 
'42—Super sedan 1. S860. 
PLYMOUTH 
'47—SD sedan, 1. $1.760. 
'48—Deluxe sedan. 1. £1.450 
PONTIAC 
'48—Streamliner (6) sedan. 1. $2.575 
"47 —Tornedo (6) sedan. 1. $1,950. 
'40—Business conre. 1. $715 
STUDEBAKFR 
'47—Champion sedan, 1. $1,670 
*29—Sedan. 1. S6nn 
"87-—Sedan, 1, $185 
WILLYS 
*41—Sedan. 1, $460. 


MIAMI 


(Miam! (Fla.) Used Automobile Dealers 
Assn. Auction. Sales held every Saturday. 
Listings are for sale of Feb. 28.) 

(Market here shows buyers from a 

dozen states. with slightly under a hun- 

dred cars offered on the block resulting 
in 30 sold. Prices here appear sufi- 
ciently low to permit shipments North. 

Tourists selling henvv.) 

RUICK 
"47—(70) convertible, 1. $2,450. 
‘41—Snectal sedan. 1, $990. 
*86—Sedan. 1, $275. 

CHEVROLET 

47—F'L aerosedan. 1. £$1.850 

DONGE 
‘47—Convertible, 1, $2,305. 
‘41—Convertible, 1. $740. 


FORD 
‘48—Convertible, 1. $2,305. 
‘47—SD sedan, 1, $1,750; 2, $1,800. 
'46—Sedan, 1, $1.375. 
‘49—Coupe, 1, $560. 
‘35—Sedan, 1, $220. 


HUDSON 
*41—Sedan, 1, $660. 
MERCURY 
‘47—Sedan, 1, $1.950. 
OLDSMOBILE 
"47—(76) sedan, 1, $2.175. 
PLYMOUTH 
‘41—Convertible, 1, $775. 
PONTIAC 
*37—Sedan, 1, $280. 
STUDEBAKER 


'47—Commander club counve, 1, $2,010. 
LYS 
'47—Station wagon, 1, $1,650. 


ALBANY, N. Y. 


(Tim Anspach’s Dealer Auto Auction. 
Sales every Tuesday. Prices are for Feb. 
23.) 

(Market of Feb. 23 showed °48 models, 

including Fords and Mercurys, to be 

easily $75 lower than previous weeks. 

"47 models also cheaper. Market about 

steady on °46s. Buyers choosey. Don’t 

foresee higher market unless commodity 
picture improves.) 
BUICK 
'47—Super sedanette, 1, $2.340. 
'47—RM convertible. 1. $2.380 
'42—Special sedan. 1. $1.140. 
CHEVROLET 
‘48—FM sedan. 1, $2,120: 1, $2,125 
‘48—One-ton pickun, 1. $1,700. 
‘47—FM sedan. 1, $1,675; 1, $1,700; 
1, $1,725. 
‘47—FL sedan, 1, $1,880. 
‘47—FL aerosedan, 1, $1,990. 
‘46—SM sedan, 1, $1.460. 
‘40—SD sedan, 1, S559. 
CHRYSLER 
‘48—New Yorker sedan, 1, $2.850. 
'47—Town & Countrv sedan, 1, $2,325. 
DODGE 
*48—One-ton express, 1. $1.700. 
'46—Custom sedan, 1. $1,570. 
FORD 
‘48-——-SD club coupe. 1, $1,900; 1. $1,910. 
'48—SD sedan, 1, $1.830: 1, $1,920; 
1, $1,940: 3, $1,880. 
{8—SD convertible, 1, $2,150. 
‘48—Half-ton pickup, 1, $1.610 
'48—Deluxe sedan, 1, $1,860. 
17—SD sedan, 1, $1,640. 
'47—SD club coupe. 1. $1,715 
‘46—SD sedan, 1, $1.325. 
MERCURY 
"48—Club coune, 1, $2,160; 1, $2,200; 
1, $2,170: 1. $2,180. 
PLYMOUTH 
'39—Deluxe sedan, 1, $620. 
PONTIAC 
‘46—LSLA sedanette, 1, $1,700. 
*41—LAJA (8) sedanette, 1, $810. 
STUDEBAKER 
‘48—Champion club coupe, 1, $2.125. 
*40—(420) business coupe, 1, $475. 


BIRMINGHAM 


(Dixie Auto Auction Sales. Sales are held 
a, Monday. Prices listed are for Feb. 
.) 


(Market here remaining steady. Fifty- 
five cars sold out of 138 offerings at 
last sale.) 

BUICK 


"47--Super sedan, 1, $2,675. 


Used Car Auction Prices 





from Page 36) 


*46—Special sedan, 1, $1,725. 
'46—Super sedan, 1, $1,950. 
'42—Special sedan, 1, $600. 
*41—Special sedan, 1, $675. 
CHEVROLET 
'48—F'L aerosedan, 1, $2,025. 
'47—F™M sedan, 1, $1,925. 






























*46—F'™M sedan, 1, $1,520; 1, $1,385; 
1, $1,225. 

'42—Sedan, 1, $920. 

belie tg | eee 1, $965; 1, $850; 


1, $920. 
*40—Sedan, 1, $840; 1, $480. 
CHRYSLER 
'47—Windsor sedan, 1, $2,300. 
DODGE 


'46—Custom sedan, 1, $1,350. 
*41—Sedan, 1, $810. 


FORD 
*'48—SD club coupe, 1, $2,100. 
'48—SD sedan, 1, $2,025; 1, $2,000. 
*48—(6) sedan, 1, $1,825. 
'47—SD sedan, 1, $1,650. 
‘46—SD sedan, 1, $1,475. 
*46—Coupe, 1, $1,505. 
'42—Sedan, 1, $1,000. 
*41—Sedan, 1, $1,080; 1, $635. 
*40—Sedan, 1, $500; 1, $885; 1, $850. 
'36—Sedan, 1, $400. 
HUDSON 
'48—Super 6 sedan, 1, $2,560. 
MERCURY 
*48—Club coupe, 1, $2,150. 
*47—Club coupe, 1, $1,925. 
'46—Sedan. 1, $1,500; 1. $1,560. 
ASH 


*42—-Ambassador sedan, 1, $700. 
PACKARD 
’42—Clipper sedan, 1, $875; 1, $1,010. 


SPUN OVER 

CONSTRUCTION © 
COMPLETELY SEALS 
INNER. WORKING 
CYLINDER 


PISTON ROD 
(SUPER-SMOOTH) 
Precision lapped finish 
for longer life 


PROTECTIVE DUST-TUBE 
CYLINDER 


PRESSURE CONTROLLED 
RECOM VALVE DISC 


WORKING CYLINDER 
Completely filled 

with special 

hydraulic fluid 


REPLENISHING VALVE 





’46—F'L aerosedan, 1, $1,625; 1, $1,700. 




















PLYMOUTH 
'48—SD club coupe, 1, $2,000. 
'47—SD sedan, 1, $1,500. 
*46—Deluxe sedan, 1, $1,325. 
*42—Convertible, 1, $1,100. 
*'41—Sedan, 1, $890; 1, $730. 


PONTIAC 
*48—Streamliner (8) sedan, 1, $2,795; 
1, \» 5 
*42—Sedan, 1, $1,170. 
*41—Sedan, 1, $1,090. 
STUDEBAKER 
‘47— C mmander sedan, 1, $1,800. 


JACKSON, TENN. 


are for sale of Mar. 4.) 
(Market here said to show much ac- 
tivity with dealers willing to unload 
stocks accumulated during bad weather. 
Prices leveled off.) 


BUICK 
*46—Super sedan, 1, $1,850. 


CHEVROLET 
*48—%-ton pickup, 1, $1,825. 
*46—Truck and trailer, 1, $1,610. 
'41—Sedan, 1, $850. 
*40—Club coupe, 1, $780. 
'36—Sedan, 1, $205. 
CROSLEY 
'47—Sedan, 1, $485. 
DODGE 
*48—Pickup, 1, $1,680; 1, $1,695. 
"46—%-ton pickup, 1, $1,110. 
FORD 
*48—Sedan, 1, $1,925. 
*47—SD sedan, 1, $1,575. 
*47—Club coupe, 1, $1,685. 
*46—Sedan, 1, $1,410. 
*46—Club coupe, 1, $1,355. 
*46—Pickup, 1, $1,250. 
'42—Sedan, 1, $990. 
HUDSON 
*46—Club coupe, 1, $1,350. 
'42—Sedan, 1, $325. 


PREVENTS LEAKAGE 


SYNTHETIC SEAL 
Proven the positive 
sealing method that 
prevents leakage and 
provides longer life 


SEAL SPRING ; 
Automatically compensates 
for wear of seal 







PISTON SEAL 
Synthetic Rubber 
Reducing variation due 
to temperature changes. 
Prevents leakage of 
fluid on recoil stroke 


SPECIAL ALLOY PISTON 
{Non-scoring} 





RESERVE CHAMBER 
Allows for piston rod 
displacement 


COMPRESSION VALVE 





ELECTRONIC 


i 


(Roy Simmons Automobile Auction. Prices 








—_—_—_ 





Actomorwe News 


“I'd like to get your reaction 
to this gun.” 





MERCURY 
*48—Club coupe, 1, $2,100. 


NASH 
'47—Sedan, 1, $1,650. 
OLDSMOBILE 
'48—(76) sedanette, 1, $2,430. 
STUDEBAKER 
*47—Pickup, 1, $980. 


BUFFALO 


(Simple Simons Auto Auction. 
every Tuesday. 
Mar. 2.) 

(Market here shows buyers striking on 

high prices. New and late models 

down. °42s8 and older holding well. 
Demand currently greater for old clean 


Sales 
Prices are for sale of 


of 








AEROTYPE 


37 


stocks. Used ‘48s, ’47s and °468 at 

bottom prices. Retail pickup in Buffalo 

but buyers very choosey.) 

BUICK 
*47—Super sedan, 1, $1,900; 1, $1,800. 
'47—RM sedan, 1, $2,225; 1, $2,450. 
*46—Super sedan, 1, $1,750. 
*42—Super sedan, 1, $1,130. 
'41—-Super convertible, 1, $790. 
*39—Sedan, 1, $550. 
CHEVROLET 
*47—F'L sedan, 1, $1,600; 1, $1,560; 
1, $1,580. 


'47—SM club coupe, 1, $1,800. 

'46—-F'L aerosedan, 1, $1,630; 1, $1,580; 
1, $1,340. 

'42—Sedan, 1, $950. 

*41—Sedan, 1, $860. 

"38—Sedan, 1, $125. 


DODGE 
*46—Custom sedan, 1, $1,450. 
'41—-Sedan, 1, $1,280. 
*39—Sedan, 1, $510. 


FORD 

'47—SD sedan, 1, $1,670; 1, $1,655. 
'46—Sedan, 1, $1,150. 

*42—Sedan, 1, $940. 

*41—Sedan, 1, $870. 

*34—-Sedan, 1, $125. 

HUDSON 

'48—Super Six sedan, 1, $1,900 
NASH 


'41—‘'600’ sedan, 1, $650. 
OLDSMOBILE 
*47—Sedan, 1, $1,930. 
*46—Sedan, 1, $1,450; 1, $1,650. 
PACKARD 
*48—Super sedan, 1, $2,560; 1, $2,530. 
*39—Club coupe, 1, $430. 
PLYMOUTH 
*47—Club coupe, 1, $1,725. 
*46—Sedan, 1, $1,410; 1, $1,400. 
*37—Sedan, 1, $240. 


PONTIAC 
'47—(8) sedan, 1, $1,850. 
*46—(8) sedan, 1, $1,590 
'40—Sedan, 1, $690. 
*38—Sedan, 1, $445. 
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SHOCK ABSORBERS 


Contribute to More 
Uniform Ride Control 
Throughout All 
Temperature Ranges 
. «« lnproved Passenger 
Comfort And long 
Service Free 
Shock Absorber Life 


Experience gained over nearly half a century of ride control 
engineering is available through a qualified,Gabriel ride 
engineer. Write or phone or wire for free consultation. 


Td 


CLEVELAND 3, 


COMPANY 
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Letterbox 


(Continued from Page 4) 


publication if you feel it will be 
of value as a news item. 

I would appreciate your com- 
ments as to its possible acceptance 
by the automotive owner.—JaMEs 
H. Law er, 


Lawler Steam-Mobile 








AE 


Co., 7410 Long Beach Blvd., Hunt- 
ington Park, Calif. 
| Eprtror’s Nore: What do readers 





think? 


For Tucker News 


We subscribed for your paper last 
fall. We found some news in it con- 
cerning the Tucker automobiles. We 
have been reading every issue since, 
looking through the pages for more 
Tucker news. 

We read the article on the visit to 
the Tucker factory with great inter- 
est. Thank you very much for the 
article and hope to read more of 
them later on—E. C. JoHNSON 
Johnson Motor Co., Estherville, Ia. 


, 


One Man’s View 

I am a lucky subscriber of AuTo- 
MOTIVE News, and got a kick out of 
the article on the Tucker car 
(March 1). I really think he has 
some very good ideas, and if he 
could have gotten into production 
about the time Kaiser-Frazer did 
with an outstanding car, he could 
have gotten established. 

But by now he will get rolling 


— say automotive dealers. 
No other magazine reaches 
so many of the better farm families 
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about the time the Big Three get 
in gear and he won’t have as much 
chance. For instance, I used to get 
$1,300 to $1,400 for '41 Fords and 
Chevrolets and now I’m selling 
them for $850-$950, and glad to get 
that. 

A question I really would like to 
ask you is “Do you think Kaiser 
and Frazer could have made the 
grade if the Big Three had been 
rolling?” 

Of course, their prices would have 
been lower, but with a new car 
could they have gotten a good foot- 
hold? 

At present I have a ‘47 Frazer 
Manhattan on my lot with 90 actual 
miles. This is a $3,032 car and new 
that I bought from a dealer that 
quit. Six months ago I could sell 
it, but now I sell ’47 Fords and 
Chevs right around it. One man I 
offered to trade this car within 
$300 of what he was paying for a 
new Chev and I couldn't. 

I personally think Mr. Kaiser is 
a fine man, but he is going to find 
out in a year or two that he isn’t 
building ships on a cost plus basis. 
Am I right? 

The K-F dealers around here who 
are selling something have to, be- 
cause the factory men say if you 
can’t sell them now, what you going 





Farm J 


BIGGEST—in 
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BELLE ISLE MOTORS, INC. 
its new $80,000 sales and service building. 
automobile business in Georgia. 





to do when things get rough? The 
other day I bought a trade-in from 
a K-F dealer. I paid him $900 for 
it and he allowed $1,375 for it on 
a straight Frazer. Chev and Ford 
dealers take in the same used cars 
on new ones for $550 to $600 at 
tops. 

Us used car dealers are beginning 
to realize our gravy train is defi- 
nitely over. I’m even beating the 
bushes. The other day I showed a 
man a '41 Chev and he didn’t take 
it away from me as usual. So I 
went out to his house, and he 








“Give us the magazine that reaches 
the most of our good customers, 


99 


ournal 


the country 


WITH 2,650,000 SUBSCRIBER FAMILIES 


FARM JOURNAL, INC. . 


GRAHAM PATTERSON, PRESIDENT 


also publishers of PATHFINDER — AMERICA’S 2nd LARGEST NEWS MAGAZINE 


(DeSoto-Plymouth), Decatur, Ga., recently completed 


A. L. Belle Isle, owner, is a pioneer in the 


you guys beginning to run after us 
now? We ran after you for years.” 
And I said you hit the nail right 
on the head. 


I sold cars for GM, Ford and 
Chrysler. And when it gets a little 
tougher, I know a Chevy dealer 
that needs a good salesman and 
that’s where I'll be, because I can’t 
expect to buck the other dealers 
with new cars that have a $300 
jump on me on price paying for 
used cars, and besides they get the 
really clean ones. The ones they 
don’t want, they say, “Go see Pod 
He’ll buy it.” 

Trucks are dead except pickups 
that are in good shape. Used trucks 
will be selling by the pound soon, 
as new ones are available. 


The auto industry hasn’t seen 
competition as it will be in a few 
years because there are more cars 
on the market. And that little 
Studebaker is giving them the 
headache down here. 

The Big Three has been letting 
their dealers make money, and they 
will refer to that when the going 
gets tough. So, brother, watch out 
when one of these dealers falls 
down on his quota. Church will be 
out.—Cuarites (Pop) Ho.zHausen 
Morors (Used Cars), 300 N. Web- 
ster, Taylorville, Ill. 


Wrong Photo 


Your issue of Feb. 23 carried a 
half-column cut on page 60 which 
was identified as T. W. Edwards, 
sales manager of the Refinishing 
Materials division of the Briggs 
Mfg. Co. 

While duly appreciative of the 
fine head of hair in the photo, Mr. 
Edwards cannot claim it as his own. 
Evidently someone else’s picture 





Geo, F. Ziesmer 


. « . Miscaptioned 


was miscaptioned as that of Mr. 
Edwards.—Epwarp L. WarNER JR., 
director of public relations, Mc- 
Cann-Erickson, Inc., Detroit. 

Eprror’s Note: Apologies to Mr. 
Edwards and to George F. Zies- 
mer, vice-president of NADA 
(whose picture got in the wrong 
place at the wrong time). Any- 
way, here are the gentlemen, 
properly identified: 


Oil Haulers Plan 
Roadeo at Tulsa 


TULSA, Okla.—The Petroleum 
Motor Transport Assn. has an- 
nounced plans for a truck roadeo 
and parade to be held in conjunc- 
tion with the International Petro- 
leum Exposition in Tulsa May 15-22 

C. E. Jackson, Mid-Continent Pe- 
troleum Corp., will head the rules 
committee. Judges committee is 
headed by J. W. Rayborn, Tide 
Water Associated Oil Co. Other 
chairmen are: publicity, J. D. Ward, 
Tide Water; finance, R. C. Hopper, 
Skelly Oil Co.; equipment, Dal 
Clark, Stanolind Pipe Line Co.; 
prizes, H. J. Chambers, Oklahoma 
Natural Gas Co.; program, Tom 
Kane, Stanolind Oil & Gas Co., and 
grounds, L. H. Jones, Texas Co. 


Heinz & Cones 


Heinz & Cones, Inc. (Buick), 2350 
Ferguson Rd., Cincinnati, recently 
held open house to introduce the 
new dealership facilities to the 
public. Owners are W. F. (BilD 
Heinz and Jule E. Cones. 
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THIS ADVERTISEMENT ——>> 
is one of a hard-selling series 
appearing in newspapers cover- 
ing the country—that is speeding 
the nationwide swing to the U. S. 
Royal Air Ride. 
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Air Rides are plentiful—available to you in quantity in both 15” and 16” 
sizes. They are engineered to fit all wheels—in both new and older models— 
‘an with standard or wide base rims. 
deo Air Ride is America’s first, fastest-selling, low-pressure tire—take full and 
4 immediate profit advantage of the nationwide swing to low-pressure comfort. 
~22. Their softer-riding, easier steering performance can be sold to new-car 
ies and service customers alike. 
_is Car-owners already have bought over one million Air Rides—proved them 
-_ first in performance and in preference among all low-pressure tires. 
ard, For the full story of the U. S. Royal Air Ride’s unequaled sales features, 
Dal ask your U.S. Distributor to show you the presentation, “Better Cars 
0. ; Require Better Tires.” 
ma 
or es a s 
und 
. Call your U. S. Tire Distributor today about the 
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UNITED STATES RUBBER COMPANY -— Serving Through Science 









TOP OFFICIALS of Ford view the record of the truck 


announcement program. Scores 

albums and brochures photographs of crowds attending 

heuse’’ festivities conducted by Ford dealers all over the country to introduce the 

1948 model Ford trucks, samples of imvitations, souvenirs and other announcement 

activities have been sent into the central effice. Left to right, J. R. Davis, a 
and director of sales and advertising; Walker A. Williams, sales manager; 

W. Lee, assistant director of Se fleet sales department; W. E. ihe 

manager, truck sales section, and J. D. Ball, director, truck and fleet sales department. 


Harris building at 814 8S. Fourth St. 
Moves in Fort Pierce, Fla. The new location provides more 
Tadtio Motors (ilu fund, Fort commodious quarters and better 


Pierce, Fla., has moved to its new |Storage and display facilities, ac- 
home in the newly-constructed Jack | cording to Manager H. L. Fortner. 


Indrio Motors (Hudson) 


CENTRALIZED CONTROL 





CASHIER 






PARTS SALES 
COUNTER 


Any business that is departmentalized can 
expedite transactions, save time, stop 
errors, end duplication of effort,and lower 
costs by centralizing control. You have 
that kind of business, especially as re- 
gards your service operation. That’s why 
a GROVER survey of the extra efficiency 
you can get with a Pneumatic Tube Sys- 
tem is worth your immediate considera- 













a ee ee ee 





AUTOMOTIVE NEWS, MARCH 15, 1948 
Official Hails .. . 


Advertisi 





Return of Competitive Markets 


TOLEDO.—The opportunity has | is the finest thing that could have 
arrived for America’s salesmen to| happened to the country’s sales- 


leave the defensive and resume 
their traditional 
role in shaping 
the country’s fu- 
ture, Walter C. 
Ayers, Detroit 
advertising exec- 
utive, said in an 
address at the 
University of To- 
ledo. 

Ayers, a senior 
partner in 
Brooke, Smith, 
French & Dor- 
rance, Inc., Detroit and New York 
Advertising agency, spoke before 
500 sales executives, business lead- 
ers, faculty members and students 
at the institute on business trends 
conducted by the University of 
Toledo’s college of business ad- 
ministration. The institute was 
conducted as part of the univer- 
sity’s 75th anniversary celebration. 


“Return of competitive markets 





Walter OC. Ayers 


QUIET- SPEEDY - DEPENDABLE 


a) 


YOUR SERVICE OPERATION 





GENERAL OFFICE 


Centralized Service Control Speeds Service, 
Eliminates Errors, Increases Profits 


tion. Such a survey costs you nothing, does 
not obligate you at all. GROVER has made 
many installations in automotive service 
setups that will interest you. Whether you 
are planning new quarters or modernizing 
old or plan no other changes—+this is a 
thing you ought to look into. Specialized 
literature on request—or a tailor-made 


survey of your requirements free of charge. F . z Am 
|is the preservation of American 
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men,” Ayers said. “Now we can 
come off the defensive. Now we 
can do the job that conditions 






New Carburetor 
Converts Alcohol 


Into Car Power 


OMAHA.—Ordinary ethyl alcohol 
has joined atomic energy and jet 
propulsion as possibilities for new 
motor fuels. 

A new carburetor, designed for 
use with alcohol-powered vehicles, 
was shown at a recent conference 
here of the National Farm Che- 
murgic Council. 

In another report, a dose of alco- 
hol in a car’s gas tank was de- 







have made impossible for at least 
five years. 

“Finally, we can lift our heads 
and come out into the open, drop- 
ping for good the role of hide-and- 
seek order-takers, and regaining 
our proper status in the country’s 
economic life. 

“Remember that America never 
has had a monopoly on brains or 
resources. One of the reasons the 
country was made great is because 
we are a nation of salesmen.” 


In the new era of competitive 
markets, the country’s newspapers 
will play a part more potent than 
ever, Ayers declared. 


“The country’s salesmen once 
again will look to the newspapers 
as one of their strongest allies in 
the task of selling America,” he 
said. 

Assisting the university in prep- 
arations for the meeting were the 


scribed as a blend which might give | Toledo Sales Executives Club, the 


cars extra power and improved 
economy. 

The carburetor for alcohol has 
been tested successfully in a trac- 
tor engine and could be put in 
passenger cars, according to R. E. 
Davis, research engineer for Joseph 
E. Seagram & Sons, distilling con- 
cern of Louisville. 

The upper chamber of the “dou- 
ble berth” carburetor takes alcohol 
vapors from the lower chamber, 
thus supplying a richer mixture to 
the cylinders, Davis explained. The 
model shown was designed to re- 
turn 10 percent of the exhaust into 
the intake system, to furnish 
enough heat to vaporize the al- 
cohol. 

Dr. G. E. Hilbert, a federal agro- 
nomist, said a gallon of ethyl alco- 
hol mixed with nine gallons of 
lower-grade gasoline produces 10 
gallons of premium anti-knock fuel. 
No engine changes would be re- 
quired, he said 

But the oil companies have noth- 
ing to worry about yet. Both Davis 
and Dr. Hilbert agreed that the cost 
of alcohol was still a trifle too pro- 
hibitive for effective competition 
with gasoline. 


Ont. Shops Ask Ask 


Gas Tax Recess 


TORONTO.— The Ontario Ga- 
rage Operators Assn. held its 15th 
annual convention here Feb. 27, and 
asked the Ontario government to 
drop the three-cent-a-gallon war- 
time tax on gasoline and rescind 7 
p.m. closing hours legislation for 
July and August to aid tourist 
trade. 

Canadian auto executives attend- 
ing included W. A. Wecker, presi- 
dent, General Motors of Canada; 
E. C. Row, vice-president, Chrysler 
Corp.; D. B. Greig, president, Ford 
Motor Co.; C. R. Gall, president, 
Hudson Motor Car Co.; F. C. Wil- 
liams, general manager, Packard 
Motor Car Co.; A. J. Shuster, re- 
gional manager, Kaiser-Frazer 
Corp.; R. J. Telford, vice-president, 
Reo Truck Co.; T. M. Morton, vice- 
president, International Truck Co.; 
H. B. Moore, Federation of Auto- 
motive Dealers; R. H. Webber, 
president, Automotive Machine 
Parts Assn.; F. J. Mitchell, Cana- 
dian Automotive Wholesalers Assn. 


Hoffman Joins 


Anti-Red Fight 


WASHINGTON.—Paul G. Hoff- 
man, president of Studebaker 
Corp., has joined the Committee 
to Stop World Communism, Arthur 
Bliss Lane, a chairman of the com- 
mittee, announced last week. 

The objective of the committee 


security and the restoration of 
freedom and democracy in Europe, 
said Lane, former ambassador to 
Poland. 


Walden Builds Annex 


Work is underway on a new $15,000 
concrete block addition to Walden 
Chevrolet Co., Plant City, Fla. Front 
of the annex will be used as an auto 
display room and the rear section 
as truck repair headquarters, Don 
Walden, owner, said. 


Advertising Club and the Retail 
Merchants Assn. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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Zoo! 







At Christmas, in 1925, The Dis- 
patch welcomed Santa Claus, two 
Eskimos and six reindeer to Co- 
lumbus. The reindeer stayed — 
became the nucleus of the (o- 
lumbus Zoo. Then, to spark its 
growth, The Dispatch sponsored 
The Columbus Zoological Society. 
The spark glowed — was fanned 
by individuals and groups. Today, 
it blazes. Attendance is pushing 
the half million mark! 

















Columbus Zoo is another of those 
Big Things, Done Right, for which 
central Ohioans consider the Dis- 
patch a great newspaper. In 
Greater Columbus, alone, 
99,251 of 99,867 families 
read the Dispatch! What bet- 
fer medium for reaching the rich, 
12-county, central Ohio market? 
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William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 





New York, Chicago, Detroit, 


Los Angeles, San Francisco 
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Used Car Notes 


Hennies Heads Denver Assn.; 


Gold Is Vice-President 


DENVER.—Henry A. Hennies was 
elected president of the Denver 
Used Car Dealers Assn. at the an- 
nual meeting of the organization. 
Lester Gold was selected as vice- 
president. Directors are O. B. Strong, 
Elwood Edwards, Robert Gerick, 
N. W. Goeddel, Charles B. Good- 
year, Glenn E. Knight, Rudolph 
Vales, Albert Woldt jr. and Richard 
R. McCoy, who is also secretary- 
treasurer. 

The association is pledged to a 
high code of business ethics, ac- 
cording to McCoy. During the meet- 
ing a resolution was passed urging 
members to visit nonmembers and 
explain the purpose of the associa- 


tion. 
” * * 


Greater Little Rock Assn. 


Headed by Lancaster 


LITTLE ROCK, Ark—Ken G. 
Lancaster has been elected presi- 
dent of the Greater Little Rock 
Used Car Dealers Assn. C. C. 
Richardson is executive vice-presi- 
dent; Troy Johnson, vice-president 
in charge of activities, and Harlan 
Nickell, secretary-treasurer. 

Members of the board of direc- 
tors are Phil Schwartz, Harrison 
Wilder, “Red” Taylor, A. D. Rea, 
E. W. Edwards and Pat Patter- 
son. C. P. Hobgood was appointed 
chairman of the legislative com- 
mittee, and Mabry Allinder is 
chairman of the membership com- 


mittee. 
ss ¢ ¢ 


Hope Is Elected President 


Of Grand Rapids Assn. 
GRAND RAPIDS, Mich. — The 
Grand Rapids Used Car Dealers 
Assn. has elected the following offi- 
cers for the ensuing year: 
Gordon Hope, Hope Motors, presi- 
dent; J. E. Barrow, J. E. Barrow 


General Tire Sets 
New Sales Mark; 
Net $5.8 Million 


AKRON.—General Tire & Rub- 
ber Co. has announced net sales 
of $126,136,242.48 for 1947. This is 
a gain of $20,252,683.23 or 19.1 per- 
cent above 1946, the previous rec- 
ord high mark in the company’s 
history, W. O’Neil, president and 
chairman of the board, pointed out 
in the company’s 32nd annual 
financial report. 

Even with the record sales, 
O'Neil said, the ratio of net profit 
to sales in 1947 was 4.67 percent as 
compared with 5.4 percent in 1946. 
The consolidated net income was 
$5,872,472.04 in 1947 and $5,734,955.35 
in 1946. 

While domestic tire sales ac- 
counted for more than two-thirds 
of General’s total sales, they actu- 
ally accounted for only one-half of 
the net profit, O’Neil said. Profit 
on domestic tire sales was approx- 
imately 3.33 percent, 

“A cut in tire demand with the 
ensuing increase in overhead will 
require higher prices in tires in the 
near future unless the other fac- 
tors can be reduced in cost,” O’Neil 
stated. 

General’s net current position 
was listed as $24,488,402.88—a gain 
a $3,431,367.62 over the 1946 po- 
sition. 


Timken Bearing 
To Hold Prices 


CANTON, O. — Timken Roller 
Bearing Co. has promised custom- 
rs that “with but a few excep- 
tions” it will hold present prices 
on its bearings until June 30. L. 
M. Klinedinst, vice-president, said 
the action was decided on “in the 
face of many rising costs.” 

‘If we are faced with another 
tound of wage increases in the 
Meantime,” Klinedinst said, “our 
Selling prices must necessarily have 
& corresponding increase in ship- 
Ments after June 30, 1948.” 


Studebaker in Arkansas 


W. C. Wright and J. B. Shearin 
have formed a corporation for dis- 
tribution and sale of Studebaker 
in and trucks in Forrest City, 











Motors, vice-president; Rex Ten- 
Eyck, Grand Rapids Motor Sales 
Co., secretary-treasurer. 

- + 


Springfield (Mass.) Dealers 
Low on Inventories 


SPRINGFIELD, Mass.—Used-car 
dealers here are low on inventories, 
but regard their position as being 
much more secure than that of deal- 
ers in other areas, a checkup re- 
vealed here last week. 

Dealers report the area is vir- 
tually drained dry of good second- 
hand merchandise. Some retail ac- 
tion has been evident during the 
last few weeks, however. 

* * oa 


Kreisler Heads N. Y. Assn.; 


Williams Gets Honorary Post 

NEW YORK. —Charles Kreisler 
of New York has been elected 
president of the New York Used 
Car Dealers Assn. by the board of 
directors. Bill Williams, his prede- 
cessor, was named honorary presi- 
dent. 

Other new officers include Frank 


R. Green, New Rochelle, first vice- 
president; Sanford Wallick, Wood- 
side, L. IL. second vice-president; 
Jerome Cohn, Brooklyn, third vice- 
president; Norman Epstein, New 
York, fourth vice-president, and 
Leo Harris, New York, secretary- 
treasurer. . ; 
> 


West to Set Up Auction 


In Danville (Pa.) Building 


DANVILLE, Pa.—A new auction 
for dealers in Pennsylvania, New 
Jersey and Maryland is scheduled 
for inauguration April 7 at Dan- 
ville, Pa., on Route 11, under the 
direction of Ronald D. West, own- 
er-operator of a Horseheads (N.Y.) 
auction. 

Auctioneers will be Joe E. John- 
son and Tex Rickard. Sales will be 
held indoors at the Danville live- 
stock market, recently remodeled 
and modernized to accommodate 
the auction. Reservations can be 
made by calling Danville 881. 


Loop Garage to Build 


Plans for the construction of a 
four-story garage in the Minneap- 
olis loop area have been announced 
by Donald F. Olsen, owner of 
Olsen’s Loop Service Garage, 310 
S. Fourth St. 








ONE OF THE recent national parts and service meetings held by Cadillac in Detroit. 
W. Otto, general parts and service manager, conducted the sessions. At the 
front table, left to ~~ = Read, parts manager; John A. Dunn, service promotion 


manager, and 


T-W Dealers to Market 


Low-Pressure Tires 


NEW YORK.—As one of the first 
major petroleum companies to offer 
the new low-pressure type tire, Tide 
Water Associated Oil Co. is launch- 
ing its marketing program of the 
Federal Air Wing tire this spring, it 
was announced last week. 


One of Tide Water’s sales tactics 
will be to encourage dealers to qual- 
ify as “official demonstration sta- 


ixon, parts and accessories merchandising manager. 


dealers who have equipped a dem- 
onstration car with the new tires. 
Invitations are being mailed to 
thousands of Tide Water service 
station customers to take a demon- 
stration ride. One of the Tide Water 
promotional items is the use of 
green feathers with red imprints, 
reading “Federal Air Wing for that 
Feather-Soft Ride.” 


Bob Finlay’s ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and manufacturers’ plans for winning pros- 


tions” and to issue certificates to | pects and influencing buyers. 





BIG SPRING AUTO LAMP CAMPAIGN 





TIE IN WITH 


G-E ADVERTISING 


IN MAGAZINES ... ON THE AIR 


Here’s your chance to make this spring the biggest auto 
lamp selling season ever! 


General Electric is paving the way with a nationwide 
advertising campaign, featuring colorful, profit-pulling 
ads in The Saturday Evening Post and Collier’s in 


March, April and May—plus salesmaking commercials 


on G-E Lamps’ popular “Tales of Willie Piper” radio 


program that’s broadcast over 166 ABC stations. This 


big, timely campaign will remind your customers to 
have their lights checked now! 


FOR EVERY SOCKET... 
FOR EVERY CAR 








Cutaway view of G-E Lamp 


@ FILAMENTS HELD IN VISE-LIKE GRIP 
@ MIRROR-LIKE REFLFCTOR 
@HARD-GLASS PRECISION LENS 

@ ONE-PIECE CONSTRUCTION 


BOOST YOUR G-E LAMP PROFITS 
WITH THESE TWO SIMPLE STEPS 


Y . . . Check the lights of every car left for service. One 


car out of six needs some essential lamp — head- 


light, stop-tail, parking, or license plate light. Find the 
burnouts, and you'll sell lamps! 


VY .. Check your stock of G-E lamps today. Don’t miss 


profitable sales by not having a full assortment of 


the lamps your customers know and want. Call your 
distributor today. Stock up on G-E Sealed Beam lamps 


—and other types, for every socket, for every car. 


\ G-E LAMPS 


GENERAL @ ELECTRIC 
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Current Prices 


(Ineludes revisions for all 1948 models.) 


The following advertised delivered 
prices are based on factory retail prices 
at the factories. They include dealer de- 
livery and handling charges and federal 
taxes. They do NOT include transporta- 
tion charges, state sales taxes, or op- 
tional equipment. 

BUICK — Series 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 
4-dr. sed., $1,929; 2-dr. sed., $1,843; 
conv., $2,333; stat. wag., $2,805; Series 70 
Roadmaster—4-dr. sed., $2,232; 2-dr. sed., 
$2,131; conv., $2,651; stat. wag., $3,249. 


CADILLAC—Series 61—4-dr. sed., $2,- 
647; sed. cpe., $2,511; Series 62—4-dr. sed., 
$2,781; sed. cpe., $2,719; conv., $3,174; 
Series 60-—4-dr. sed., $3,506; Series 75— 
4-dr. sed., $4,471; 7-pass. touring sed., 
$4,686; 7-pass. Imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. Imperial, 
$4,560. 

CHEVROLET — Stylemaster—4-dr. sed., 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,- 
202; bus. cpe., $1,160; Fleetmaster—4-dr. 
sed., $1,345; 2-dr. sed., $1,286; spt. cpe., 
$1,281; conv., $1,628; stat. wag., $1,893; 
a: 4-dr. sed., $1,371; sed. cpe., 


CHRYSLER — Royal — 4-dr. sed., $1,- 
772,75; 2-dr. sed., $1,735.75; spt. cpe., 
$1,762.25; bus. cpe., $1,667.50; Windsor— 
4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; 
spt. cpe., $1,814.75; bus. cpe., $1,720; 
conv., $2,208.50; Saratoga —4-dr. sed., 
$2,105.75; 2-drd. sed., 2,079.25; spt. cpe., 
$2,089.75; bus. cpe., $2,005.50; New 
Yorker—4-dr. sed., $2,211; 2-dr. sed., $2,- 
154.50; spt. cpe., $2,195; bus. cpe., $2,- 
105. 75; conv. $2,604.50; Town & Country 

6 cyl. 4-dr. sed., $2,802.25; 8-cyl. conv., 
$3,184.50; Royal —g- pass. sed. » $2, 175.75; 


























































ELLIS SUTLIFF OF 
the Rev. 


to right, R. H. 






Report New Idea 
For Producing 


Synthetic Rubber 


MINNEAPOLIS.—New synthetic- 
rubber manufacturing methods 
which could change commercial pro- 
duction of man-made rubber con- 


li a 
$2,227. 3 —_— gaeene S-pass. sed.,/siderably have been announced at 
, DesoTo— Deluxe-—4-dr. sed., $1,656.50; | the University of Minnesota here. 
-dr. sed., 1,619.50; spt. cpe., $1,646; 

bus. cpe., $1,561; Oustem—4-dr.” ‘20d. Results of five years of research 
$1,709; 2-dr. sed., $1,688; spt. cpe., $1,- | Which led to discovery of a new low- 
698.50; conv., $2,092.50; stat. wag., §$2,- temperature method of making syn- 


427.75; 7-pass. sed., $2,111.75. 


DODGE—Deluxe—4-dr. sed., $1,555; 2- thetic rubber were revealed by Prof. 


I. M. Kolthoff and E. J. Meehan of 


=. aa! $1,512.75; bus. cpe., $1,439; 

Justom—4-dr. sed., $1,607.50; town sed.. |the university’s analytical chemistry 
$1,681.25; spt. cpe., $1,602.25; conv., $1,- 

991; 8-pass. sed., $1,981. $1,- | department. 

FORD — Deluxe “6’’—4-dr. sed., $1,- “It should be remembered,” Mee- 
att im. see.. $1,211.89; bus. cpe.,| han said, “that synthetic rubber is 
371.87, 2ur ed $i 308.78; 80. eae not really rubber at all. It is just a 
$1, 329. 7; bus. cpe., $1,250.83; stat. wag., | Substance which can replace nat- 

uxe ‘‘V-8"—4-dr. sed., $1,-| ural rubber in a variety of fields. 
345.56; 2-dr. sed., $1,287.67; bus. cpe., y in 


“What we have discovered 
small experiments is a method of 
low-temperature conversion of 
many different liquids into rubbery 
substances which are actually supe- 
rior to rubber itself, synthetic or 


$1,229.78; Super Deluxe “V-8"'—4- dr. sed., 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe., 
$1,408.71; bus. cpe., $1,329.77; conv., $1,- 
740.24; stat. wag., $1,972. 26. 
FRAZER—4-dr. sed., $2,294.46; 
hattan—4-dr. sed., $2, 711.50 


oan tee “$1,968: ar, sed., $2,- 

75; 2-dr. sed., $1,952.75; spt. cpe., eg 

$2,000; bus. cpe., $1,889.50; ore natural 

rea ond. $2,161; 7m. 2 According to Meehan, the even- 
.75;Super ‘8’? — 4-dr. sed., , 25; i 

spt: ope. 42,080; Commodare” “8—4-dr. | find a formula for quick rubber con- 


sed., $2,250; spt. cpe., $2,225.75. 
version which will best lend itself 


KAISER—4-dr. sed., $2,104.21; Custom— s 
to a commercial process. 


4-dr. sed., $2,455.57. 

LINCOLN —4-dr. 
(custom interior) sed., $2,721.95; club cpe., 
$2,532.57; club (custom interior) cpe., $2,- 
700.90; conv., $3,142.60; Continental ‘12 
Cyl. »*olub cpe., $4,661.59; conv., $4,745.72. 

MERCURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,591.97; sed. cpe., $1,644.58; conv., 
$2, 002. 20; stat. wag., §2, 207.49. 


NASH — “600’’ Slipstream — 4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1,399.05; Am- 
bassador Slipstream—4-dr. sed., $1, 778, 95; 

600" Super Series—4-dr. sed., $1,508.05: 
sed., cpe., $1,459.05; Ambassador—4-dr. 
sed., $1,820.95; sed. cpe., $1,762.95; stat. 
wag., $2,239.95; conv., $2,250. 


sed., $2,553.62; 4-dr. 


Sussman Heads C of C 


Harold Sussman, treasurer of 
Nash Sussman, Inc., Liberty, N. Y., 
was recently elected president of 
the Liberty chamber of commerce. 








pects, 
Trends,” 
New York Times. 

The study is based on a survey 
made at the International Travel 
Exposition held here last year, fol- 
lowed by a later mail survey made 
in October. 

The new Times report 
that 61.6 percent of those who re- 
sponded to the questionnaire plan 
to go abroad this year for pleasure. 
This includes those going to Alas- 
ka, Canada, Hawaii and Mexico, as 
well as those making inter-conti- 
nental journeys. 





SUTLIFF CHEVROLET, second from left, 
Harrisburg (Pa.) Automobile Dealers Assn., presenting a new dual control Chevrolet to 
Fr. Lawrence F. Schott, principal of Catholic high school, the first school in 
Harrisburg to inaugurate a driver education and training program. Others shown: left 
Lyons, president of the Motor Club of Harrisburg; William E. Miller, 
sceeretary- manager of the ABA, and Pred _Bigter, president of the Catholic ) See P- -TA. 


Yanks Abroad 


More Americans Planning 
Junkets This Year 


NEW YORK.—More Americans 
are planning to go abroad this year 
than in 1947, according to a new 
analysis of foreign travel 
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F isher Announces Completion 


hag REDDY 


and president of 





pros- 


“American Foreign Travel 


just published by the 


reveals 


It also is significant, it was add- 
ed, that more people will go abroad 
for educational reasons—15.2 per- 
cent—than for business reasons— 


8.1 percent. 


Streng Marks 25 Years 
In Buffalo Auto Trade 


Herbert H. Streng (Oldsmobile), 
director of the Buffalo Auto Trades 
is celebrating his 25th anni- 
versary as an automobile dealer 
this year. 

Streng began his automotive ca- 
reer as a Maxwell-Chalmers dealer, 
later changed to Studebaker and 
changed again in 1930 to his pres- 
ent line. 


Assn., 








Of Research Expansion 


DETROIT.—A vast expansion of 
the Fisher Body experimental and 
development section, accomplished 
since the close of the war, was 
disclosed last week by L. C. Goad, 
general manager of the General 
Motors body-building division. 

Personnel of the department 
now numbers about 200, while 
approximately 80,000 square feet 
of floor space in one of the sev- 
eral Fisher Body plants in De- 
troit is being devoted to its 
operation. 

“The reorganization and expan- 
sion of our experimental section 
is in part an outgrowth of the 
| war,” Goad stated. “Scientific pro- 
cedures during the war period had 


|to be devised or adapted to test 


materials, to mature the design or 
engineering of many new products 
and to check uniformity of quality 
and performance. Out of this ex- 
perience, there arose a new em- 
phasis on the importance of scien- 
tific analysis and testing in the de- 
velopment of the bodies we pro- 
duce for General Motors cars. 


“Although our engineering divi- 
sion engaged in this type of work 
before the war, responsibilities of 
the present experimental and de- 
velopment section have been great- 
ly enlarged. This is the result par- 
tially of the increase in the num- 
ber of technical problems pertain- 
ing to the structure of the modern 
automobile body. 

“With its increased personnel 
and expanded facilities, the experi- 
mental and development section is 
much better equipped for its work 
in conjunction with the product 
engineering, trim engineering and 
the trim and hardware styling 
sections.” 

The staff of the experimental 
and development unit includes a 
large group of young engineers, 
thoroughly trained in modern 
experimental procedures, Goad 
explained. Many of them have 
had experience in aircraft stress 
analysis and other development 
work. There are also specialists 
in every phase of engineering 
that applies to the design, con- 
struction and equipment of pas- 
senger car bodies. 

Over a period of more than two 
years, during which the staff was 
assembled, the latest types of test- 
ing equipment and scientific in- 





strumentation have been devised or 
acquired for the use of this group 
of specialists, and elaborate test- 
ing procedures have been and are 
being developed, Goad said. 

Bodies are subjected to torsion 
tests, bending tests, shake tests, 
breakdown tests, numerous static 
tests of the complete structure and 
of individual parts and assemblies 
A complex routine of actual driv- 
ing tests is made at the Genera! 
Motors proving ground, Milford, 
Mich. 

Goad added that the entire body 
structure is minutely examined, 
under test, by electric strain gauges 
and other delicate recording in- 
struments. Mechanisms are sub- 
jected to examination under con- 
ditions more severe than the hard- 
est service, he said. 








Insurance Rate 
Increases Due 
In Most States 


DETROIT.—A change in rates 
for automobile property damage 
and bodily injury insurance, which 
will result in increases in most 
states, is in preparation by the Na- 
tional Bureau of Casualty Under- 
writers, it was disclosed last week. 


According to the bureau, the ex- 
perience of the industry gives 
“clear evidence that the general 
levels of existing rates for automo- 
bile bodily injury and property 
damage liability insurance are in- 
adequate.” 


However, the condition is not 
uniform, the bureau explains, add- 
ing: “While rate increases are in- 
dicated in the main, there are some 
states and many territories within 
other states where rates can be 
decreased or can be continued with- 
out change.” 

Factors cited by the bureau as 
responsible for increased settlement 
costs were higher hospital and 
medical costs; larger court awards 
in response to the continued rise 
in living costs, and poor condition 
of highways and many automobiles. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


Passenger Car Registrations, 39 States for January, *48-'47 


























































































OLDSMOBILE — Series ‘66’ Six—4-dr. 
wT eere a ae. 21,856; “ne gua deluxe, 
sed. 8 1,513; 2-dr. dens 
sed. deluxe, $1,655; club cpe. stand., $1,488; | | OS? Reststra 7 a a 
club cpe. deluxe, $1,628; convertible, $1, 845; released here weekly, as com- | 
stat. wag., $2,406; Series ‘68” Eight—4 pleted by R. L. Polk representa- § ; 2 | | B | 
£5, Sad “tind ttt ae’ || ven tm state cata | Peeled VigGi/PiEIELTLE 
doling, $1,713; club ops. stand. 91.546: chub ao ] c 778 |e Se ES nl 9) 3240 
wag., $2,514; Series ‘76’ Six—4-dr. sed. "48! 2186| 27168 610 10016 aa 3440 
deluxe, $1,805; 4-dr. sed. stand., $1,659; ce inn’ ae ‘41| i 1585| 3o408| 3034 $33| 3219 2219| 6503 oa 558; 3126] 1173|  689| 3426] 4022] 6627| 1293] 9299) 6118 ‘108 ws 98476 
2-dr. sed. deluxe, $1, 731; 2-dr. sed. stand., ; “7 “ i! 52 193| 96 | rT} 8! 116] 18! 134 62} 107) 21; 363 163 65) 21 = 3218 
ag Shy ry jBighe—4- Gr. ped. de- rome a7 1291 3 me) wt OS] "Sel Geo 270) a5! te] 53} Bt] —tz7|__—t6| 266) _—24|_ S| |__ 2385 

uxe, 3 r. sed. stan 1,71 dr. 1 14 380! 
sed. deluxe, $1,789; 2-dr. sed. stand., $1,- ticut 48! 305) 7251 113) NS) 309) 434)~C7| 85) | +~—=«30)—«s23)~=Csd7t| 204) 68) 416) 283) 176) 26 
643; Buturansie \“08" Sories—4-dr. sed. a 9] 483| 180) 11341 tro) 201 126 3551 _osa|_ 22) 167|_ 48] __74]_ 266) an ai a a l 7 7 = ai 
uxe, $2,098; 4-dr. sed. stand., $1,993; 2-dr. > - - ’ 508} 1760) 123} 160) 263! 60; 349) | 
sed." deluxe, $2,034; 2dr. sed. sland., 81, Georgia a 49) 2 1307} 191) 43 150] 508) mee; ta) | pt Stat 7288] 143 = a a ss iu 1 = 

; ne ourene aes -_ l l 7; 27, +54) 263) 617) 52) 9) 93! = 15} i“ 73) 117) 

PACKARD — Eight — 4-dr. sed., $2,150; wontucky a 3, 3 $03 | 76 30) 130| 439| 25; 55] _23! 7) | 7t} _123{_—*t7|_—2t4]_ 106] 55] saasdiaes 
See a aN Bae lame ag ee yt as gat Mg) A ae 
Super Eight—4-dr. sed.,' $2,690; sed. cpe., i a Lae ! = = | 22202 
136.75; Super ‘'8’’—4-dr. sed., $2,092.25; | Michi "48; 73; 4694) 48! 85) 391) 1356) 4347) 413| 562) 6921 105 1253) 715; 1042) 323) 1602| 1528) 420) 120 36| 222 
$2,605; conv., $3,175; 141°" wheelbase) | "19°" avi t247| ee, 3709] 368) 351339] 871] _3423| 123 688} 286! _—*125| 684) 603 857|_—218|_(1139)_1155 = ed 
7-pass. sed., $3,300; 7-pass. lim., $3,450; | ee 74g! 2 1122) 2949| 292) 315] 370) (120) 621; 390) 691) 178) 1612) 857 l 
deluxe 7-pass. sed., $3,650; deluxe 7-pass. | '°*®s Mi BB 24S) 3882) $82) '38 72] S45] Z2r8| “55| 290] tos] 763901 _—376|_—463| 106) 842|_379|_283|__87|_—|_—(964 
lim., $3,800; Custom Eight——4-dr. sed., $3,- — = - | $46) 33) 272) 219) + «163 5 | 298! 
675; sed. cpe., $3,625; conv., $4,095; (148’' | Washington *48| 208 | 33| 603) 120) 13) 82 208; 513 53 36| 49} a Ht 4 S| 33 353] 159 122 10| it 2BHt 
wheelbase) 7-pass. iim., $4,668; 7-pass. | 2888 ose at Sarat Suse @argT Bars] —T1671- Youn] Gara | e7ao] ail vaa| 3501 —Gesa|— Toa) Tea] T9047 
sed., $4,504. 39 States Report "48| 12886) 2992| 40650/ 6133|  955| 4565| 14433| 32173| 3880) 4915 5415; 1167) | 

PLYMOUTH — Deluxe — 4-dr. sed., $1,- 2 ie hens con '47| 10823| 24461 29684, 4358; 515] 3177| 9025) 24698, 875| 4683} 1761| 1057) 5177| 5807| 9425) 1876| 12927| 8839, 5247) 943) _—31!_ 143374 
299.25; 2-dr. sed., $1,246.50; spt. cpe., 


$1,273; bus. cpe., $1,220.25; Special Deluxe 
—4-dr. sed., $1,377.50; 2-dr. sed., $1,324.75; 
spt. cpe., $1,351.25; bus. cpe., $1,293.25; 
conv., $1,668.50; stat. wag., $1,879.25. 




















Commercial Car Registrations, 40 States for January, "48-47 














PONTIAC—Torpedo ‘‘6’’—4-dr. sed. de- - 
luxe, $1,600; 4-dr. sed. stand., $1,512; 2-dr. pore rep ane earepere nga nd ‘ae [a - qo ¢ = 

d., Or ae cpe: dclane, etd oes. | | | = « | 
cpe. stand., $1,484; club cpe., $1,438; bus. | | | a | 
cpe., $1,387; conv. deluxe, $1,894; Torpedo | | Truck registrations by states are | | | 3 | | 4 
cod Gees Se ee bar oe! ape sed. released here weekly, as com- | 2 o 2 | | = ss 3 & 
stand., $1,559; 2-dr. sed., $1,500; sed cpe. . | : = 
deluxe, $1,690; sed. ope. stand, $1,621; | | Pte? by BR. L. Polk representa i g Z 3 | : | 2 | 8 t |ais| § F a | gi;sgizeiaibBisig 
club cpe., $1,485; bus. cpe., $1,434; conv. tives in state capitals. E > é = , = : é z 5 = 3; 3 @ | g | = = s& = = = |°s 
Semume’ Gieat; dean eed, stand” $i.0ee; Piel ale lal ei gl eziglelsetal sia ia@leis ibis Iei aie 
sed. cpe. deluxe, $1,635; sed. cpe. stand.. ee gy “ai 123 68) 2653) 17) 5446] 461) 556] 4]«*1960| «sO, S47) 2467] +145) 34684 
$1,547; stat. wag. deluxe, $2,312; stat. wag. | 24 States Previously ‘a0; teh; en tzpen, aaa a ate | i982] 91 ar m4} io 19 1309, tal 523; 1439; 106) 33086 
stand., $2,235; Streamliner ‘‘8’’—4-dr. sed Reported for January 47 353) __ 22) 3208 fainter! ! ! “4 28 202 3} 2406 
deluxe, $1,733; 4-dr. sed. stand., $1,645; | Georgia "48 1) 707 4 3%! 4) 164 478 i 74 1) 363! 24) 34) | 154] 06 
sed. = deluxe, $1,682; ok cpe. oe . ‘47 | | 174 | el |_ 203] | u bai 4) ie = | il 2 2 a 
$1,595; stat. wag. deluxe, $2,359; stat. | Kentucky "48 1! 575 3] ia 5] ay | | 212 3) 35) l 7 FH ‘| fe 
"SEUDEBARE Champion Deluxe—4-ar ao | gt it is) a S| aa} 1 100 

eS ; 3 16 

sed., $1,545.75; 2-dr. sed., $1,514.25; spt. | Mississippi ai se are. He | Sf al tom a ‘| | % | wal @ j tae 
cpe., $1,540.50; bus, cpe., $1,445.75; Oham- |. ! 7 Tr) 1} 1745 
pion Regal Deluxe—4-dr. sed., $1,619.50; | Tennessee ‘48 | | | 690) 12) 12} 6| 159} 13 eI 180) | 205 | 9| 34| | a oY $I | i904 
2-dr. sed., $1,587.75; apt. ope. $1,614; bus. ‘47i___—-3|_——at_—5 934 |__ 47} 298] 505] StS] in i iI = —31—a518 
cpe., 519.25; conv., $1,969.75; Com- ree - 48) 7; 491 8| 220 2| 302) | 592) 48) > 
mander Deluxe—-4-dr. sed., $1,850.75; 2-dr. | \°**° ‘a7 2 | 198 "| | 4 604 e| a | 224) 7 _—«488|—23|_—iB2 |__ 119! | 74) | 
sed., $1,819.25; spt. cpe., $1,845.50; bus. | ———————_____— ; 1 109 8) 42] | was 4 | 28) ey | ae Se. 
Oo 0 en eee a ae. sa od i 2 i a a a 2; 18| ce a. ae 
spt. cpe., $1,966.60; bus. cpe., $1,872: | 40 States Reported 4g; 148] 157 8 319| 4653) 271| 4621) 59) 3532) 576| 730 2622 1} 688) 3529) 161) 46550 
conv., $2,325.25; land cruiser, $2,143.50. to Date for January '47| 257 bil 12209 12229 | & 527| 216| 6359] 226] 9500) 57] 2582| on, 5137 133 319; 754; 19] «(1619 i4| 638| 1776]  133| 42686 
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__ Auto Advertising 


Aid on Ad Timing 
Offered to Dealers 


By Bob Finlay 





A simple, revealing three-step 
method of testing the effective 
timing of retail newspaper adver- 
tising was released last week as 
part of the May issue of the “Re- 
tail Merchandising and Advertis- 
ing Manual,” issued by the Bureau 
of Advertising, ANPA, Retail Divi- 
sion Director John Giesen has an- 
nounced. 

Graphically illustrating the 
manner in which consumer buy- 
ing patterns may be applied in 
the planning of newspaper pro- 
motions, the formula was mailed 
to the 1,074 daily newspapers 
comprising the membership of 
the bureau. It is available to all 
retailers through local member 
newspapers of the bureau. 

Giesen described the timing tech- 
nique as one based on the seasonal 
flow of department store sales 
measured nationally and regionally | 
each month by the Federal Re- 
serve Board. 

“A projection of an individual 
advertiser’s month-by-month sales 
and linage figures against regional | 
or market sales performance will 
provide any retailer with impor- 
tant clues regarding the effective- 
ness of his newspaper planning,” | 

Giesen said. 


The Light Touch 


In its usual intriguing man- 
ner, the New Yorker visits the 
Antique Auto Show in its March 
6 issue. 


DeSoto Honored 


DeSoto has received an award 
from Advertising & Selling, adver- 
tising trade publication, for “an 
outstanding series of advertise- 
ments in national magazines.” The 
award was one of three made in 
this classification. J. B. Wagstaff, 
DeSoto’s vice-president in charge 
of sales, accepted the award at a 
dinner in the Waldorf-Astoria ho- 
tel in New York. The advertising 
series, produced by Batten, Barton, 
Durstine & Osborn Inc., national 
advertising agency for DeSoto, 
was in black and white and 
stressed the fact that “DeSoto 
lets you drive without shifting” 
and that a national survey of De- 
Soto owners disclosed that the 
overwhelming majority considered 
the DeSoto “the best car I ever 
owned, regardless of price.” 


Farm Market 


Farm Journal has prepared what 
it calls “A New and Better Guide 
to Sales in America’s Multi-Billion 
Dollar Farm Market.” It points 
out that cash farm income is 
neither a total gross nor a net 
spendable income figure. Farm 
people, it is said, receive their in- 
come from three principal sources 
—sale of agricultural products and 
livestock, work other than farm- 
ing, wages earned for agricultural 
labor. The new guide measures all 
three, and lists figures for all coun- 
ties of the country. 


ANAN Network 

As of March 1, seven more mem- 
bers of the American Newspaper 
Advertising Network became acti- 











Car Advertising 


in Magazines 
January, 1948 





Studebaker ....$136,160 
Kaiser-Frazer 114,360 
Nash 90,135 
Hudson .... 82,652 
Plymouth 81,941 
Buick ..... 75,200 
Oldsmobile 61,840 
Chrysler . 57,380 
Dodge ............ 53,110 
Chrysler ...... ; 45,615 
Mercury ........ 37,000 
Willys (Jeep) 33,300 
ONG atictiscens 29,800 
Pontiac ......... 28,575 
Crosley ......... 28,051 
DeSoto ........... 22,700 
Tucker ......... 3,000 
Packard ......... 2,300 
Chevrolet ............ 833 


Leading National Advertisers, the source 
of these figures, has broadened this classi- 
fication to include magazine sections as 
well as general consumer magazines. Thus, 
ho comparative figures are available for 
last year. 
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vated and are able to accept net- 
work orders for advertising, it is 
announced by Edward D. Madden, 
executive viee-president. 





shops build up their business both 
on repair and sale of new tires. 

Shops receive a series of local 
newspaper ads to tell their trade 
about modern methods in tire re- 
pair. The series features the slo- 
gan, “We Baby Your Tires.” 

The campaign is built around the 
idea that the Iron Tireman pro- 
tects customers’ tires, keeps side- 
walls clean and unscratched, pro- 
motes longer life. 


Names 


Austin F. Bement, partner in 
Swaney, Drake & Bement, Inc., na- 


The newly activated newspapers |tional advertising agency with of- 


are the Los Angeles Times, the 
San Francisco Chronicle, the Long 
Beach Press-Telegram, the Fresno 
Bee, the Sacramento Bee, all basic 
ANAN members in the Pacific 
Coast region; also the Modesto 
Bee, an associate Network mem- 
ber in the Pacific Coast region, and 
the Dallas News, a basic member 
in the Southwest region. 


Tire Program 


With a new free advertising 
service and other sales aids, Coats 





fices in New York, 
Chicago, Detroit 
and Los Angeles, 
has resigned as 
vice-president, 
and from the 
board of directors 
and the executive 
committee of the 
agency. He has 
made no an- 
nouncement of his 
future plans. 





A. F. Bement 


Jerome W. Brush jr., former mer- 


Iron Tireman has started a new/chandising manager of the Ray- 
program to help garages and tire | bestos division, has been appointed | ager, Aluminum division, Reynolds | Houlder Hudgins, president. 





of Raybestos-Manhattan, Inc. Start- 


quarters of this division, which have 
been set up at 120 Broadway, New 
York City. 








(Pontiac), 
former wrecker to the Lewis county Shrine club. Spike, right, hands the certificate of 


BILL SPIKE OF BILL SPIKE, Inc. Chehalis, Wash., presented this 


title to Maurice Rubenstein, club president. Charies Hughes is in the car and Frank 


Kinney stands beside Spike. 


assistant to Franklin A. Miller, di- 
rector of marketing and merchan- 
dising of the recently formed mar- 
keting and merchandising division 


| Metals Co., Louisville, according to 

David F. Beard, advertising man- 
ager. He succeeds James C. Bjork- 
holm, who was recently advanced 
to advertising manager of Reynolds 
Foil division with headquarters in 
Richmond, Va. 


ing Apr. 1, he will be at the head- 


Evelyn M. Barry has joined the 
Sloane-Blabon Corp. as advertis- 


Ray W. Christensen has been ap- 
ing manager, it is announced by 


pointed assistant advertising man- 








Nene 


Circulation now exceeds 
230,000 Sunday 


7c SEATTLE TIMES 


Represented by O'MARA & ORMSBEE, INC., New York - 


200,000 Daily 





In the Big SEATTLE Market— __ 


Cee 


eattle Times 


SiWASeAILY 


fight. In 


live here! 
EASY-TO-SELL market because ONE DOES IT...The 
' SEATTLE TIMES. You can't sell Seattle without The 
TIMES. You will sell Seattle with The TIMES alone. 





ONE PUNCH...“on the button”...can win the 


Seattle ONE newspaper delivers a knock-out 


punch for advertisers every day of the week. The 
SEATTLE TIMES is read in 3 out of 4 homes in the 
Seattle Trading area. Nearly 750,000 prosperous people 


It's a BIG market ... a GOOD market... an 


Detroit Chicego - LosAngeies - Sen Francisco 
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F ederal A gencies 
Split on Ending 
Rubber Controls 


WASHINGTON. — The Adminis- 
tration has split wide open on when 
government controls over synthetic 
rubber plants should be ended. 


Presidential Assistant John R. 
Steelman asked a Senate Banking 
i subcommittee last week to extend 
H indefinitely the government’s au- 
thority over the plants it built dur- 
ing the war. He was supported by 
H. B. McCoy, head of the office of 





—_ 





Scrap Drive Fruitful 


Thousands Joining General Motors Program 
To Salvage Old Iron and Steel 


DETROIT.—Scrap iron and steel 
is where you find it, perhaps in 
the shape of abandoned oil der- 
ricks or an obsolete tractor on 
some farm home, according to re- 
ports coming in from around the 
nation on the General Motors scrap 
drive. The drive aims to stimulate 
delivery of scrap to steel mills. 


The effort has been under way 
for more than a month now, and 





other treasuries through the cur- 
rent drive. A boy’s club organiza- 
tion in Pontiac, Mich., for instance, 
hopes to add $5,000 to its building 
fund through the effort. 

Boy Scouts in a number of lo- 
calities have undertaken door-to- 
door inquiry, where scrap has been 
slow in appearing. Service clubs 
and others have furnished man- 
power, and revenues have been di- 
















JIM BURKE, NASH DEALER in Birmingham, Ala., won first place honors with 
this display in the Christmas decorating contest staged by the Nash Atlanta zone. 
Burke’s display included an enormous Christmas tree, ropes of holly following archi- 
tectural designs of the interior and cellophane wrapped Nash 4-door sedan. Runner-up 
in the contest was the W. L. Kidd Motor Co. of Marysville, Tenn., with its settings 








materials distribution of the Com- 
merce department. 

But representatives of the State 
department and RFC endorsed the 
June, 1950, date for ending controls 
as provided in the bill of Senator 
John W. Bricker, Ohio Republican 
and chairman of the subcommittee. 
The Bricker bill has won the sup- 
port of most tire and rubber prod- 
ucts manufacturers. 

The House Rules committee, 
meanwhile, cleared for floor debate 
the synthetic rubber bill sponsored 
by ‘Rep. Paul Shafer, Michigan Re- 
publican. This measure has been 
attacked by the rubber industry, 
although it was approved without 





of individual ‘‘brick houses’’ and an old fashioned horse-drawn sleigh. 


dissent by the House Armed Serv- 
ices committee. 

Senator Bricker asked McCoy if 
the administration wanted to run 
the synthetic rubber program per- 
manently or turn it over to private 
industry. McCoy replied that “na- 
tional security must come first.” 


Julius to Build 
J. W. Julius has been granted a 
building permit to erect automobile 
showrooms at 285 Southside Pkwy., 
Buffalo, at an estimated cost of 
$60,000. 


Represented nationally by George A. McDevitt Company 


Fielding Made Assistant Head 


Of GM-Canada Sales 


W. D. Fielding, for several years 
acting manager of the Toronto 
zone, General Motors Products of 
Canada, Ltd., has been appointed 
assistant director of sales, with par- 
ticular supervision over parts and 
accessories, AC products and the 
United Motors Service division, with 
office at Oshawa, Ont. 

Frank Hearn has been appointed 
zone manager, and Norman Fowler 
is assistant zone manager for the 
Toronto zone of the company. 


has been joined in by thousands 
of individuals and scores of or- 
ganizations outside of General 
Motors. These include city and 
state chambers of commerce, 
luncheon clubs, charitable or- 
ganizations and others. Suppliers 
to the auto industry, dealers and 
even other auto manufacturers 
are aiding. 


Groups seeking funds for charit- 
able or social work are benefiting 
generally, as much of the scrap is 
being turned over to them instead 
of directly into the scrap yards. 
Many communities are augment- 
ing Salvation Army, Boy Scout and 





The Boston Herald-Traveler offers you an adver- 
tising medium that has long held No. 1 spot in its 
home market and that is a ranking member of the 


blue-ribbon group nationally. 


Here in Boston we have carried the greatest 
volume of total paid advertising every year for 
21 straight years. And 1947 was the largest in 
history —a whopping 23,345,760 lines. 


With continued leadership in total linage, for 
practically every category across the board, we 
also show the way in gains as well. For instance, in 
1947 the Herald-Traveler led all Boston papers in 
total Retail by about 4 million lines over the second 
paper. And our 1947 gain in this key classification 
was the greatest in the city, as well. 


In the national picture, too, the Herald-Traveler 
habitually out-ranks some of the greatest papers 
in the country. For in 1947, in total General 
Advertising, the morning Herald ranked third to 
the Chicago Tribune and New York Times, while 
the evening Traveler was second only to the 
Chicago News. So the space-buyer’s lot is an easy 
one in Boston—the Herald-Traveler —No. 1 on 


the list, now as always. 





rected toward hospital polio funds 
and the like. The Junior Chamber 
of Commerce of Michigan has 
asked its units in all cities to par- 
ticipate actively. 

Scrap has turned up in many 
odd forms. In Michigan, one GM 
dealer found a group of 20 aban- 
doned oil derricks, which will yield 
some 140 tons. In Indiana, a GM 
employe who had purchased a 30- 
year-old heavy tractor for $50 sev- 
eral years ago, found it now worth 
$300 as scrap. 


Scrap also comes in smaller 
chunks. A Frigidaire distributor in 
Memphis is running a _ contest 
among his 264 dealers, and netted 
250,000 pounds the first month. 
Small lots also make a sizeable 
aggregate in single plants. One 
GM unit investigated the idle metal 
around its engineering, experi- 
mental and model shops and sent 
20,000 pounds on the road to the 
steel mills. 


Warmer weather, expected soon, 
will reveal more scrap, local 
chairmen indicate. Much of the 
needed material has been piled 
outside of shops and on farms, 
under ice and snow, sal- 
vage difficult under the severe 
weather experienced this winter. 
Farm spokesmen, such as coun- 
ty agents and 4-H leaders, who 
already have helped, say their 
efforts will be much more fruit- 
ful when comes. 

Salesmen who call on GM exec- 
utives are carrying the word of 
the drastic need to their other 
customers, citing the need as an 
explanation of car shortages, and 
dealers are using the same plea 
on customers. They want cars and 
may have a chance to help by 
digging up old iron. 
_Speed is a key factor in the en- 
tire campaign. General Motors is 
urging all collection agencies to 
get the steel moving toward the 
mills as rapidly as they can. De- 
lay in the coming weeks will be 
reflected in continued steel short- 
ages a little later, according to GM. 


Roll & Stonger (Hudson) 
Opens Home in Kokomo 
Roll and Stonger (Hudson), Ko- 


komo, Ind., has opened its new 
building at Sycamore and Wash- 
ington Sts. 


The new is 130 feet 
long and 40 feet wide und is con- 
structed of concrete blocks with a 
steel roof construction. 
















































oa Tell pp by John O. Munn is 
open forum for the ression deal- 
ers’ opinion. — ” 
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Nom: ‘Old Compared at hatte on oes 
Good Cars Then, Better Now 


NEW YORK.—A pageant of 
automotive history depicting the 
mechanical genius and daring that 
has made the automobile an in- 
tegral part of American life during 
the past 50 years was unfolded 
here last week in an atmosphere 
reminiscent of the famed “get out 
and get under” era. 


Celebrities of stage and screen, 
automotive pioneers, collectors of 
old cars, historians, city officials, 
and others, many of whom had 
never seen the forerunners of the 
modern automobile, thronged 
into the 7ist Armory to gape at 
the 96 strange-looking “contrap- 
tions” which the Veteran Motor 
Car Club of America, a national 
organization of auto hobbyists 
and vintage car collectors, had 
put on display in the city’s first 


Century Fox starlet; Joe Tracy, 
winner of the 1908 Vanderbilt cup 
race; George Robertson, veteran 
race driver; Maj. Augustus Post, 
organizer of the first Glidden auto- 
motive endurance tour, and Alfred 
Reeves, official of Automobile Man- 
ufacturers Assn., who was asso- 
ciated with the management of the 
automotive industry’s first national 
show in 1900, and continues now 
as manager of the national exhi- 
bitions. 

In the new-car display were a 
number of 1948 standard and cus- 
tom sports models featured by 
some of the leading automobile 
manufacturers. These include the 
latest Studebaker, Packard, Hud- 
son, Dodge, Nash, Ford and Lin- 
coln, as well as several racing 
and foreign models. In addition, 





antique auto show. 

Many of them, particularly the 
“old-timers,” aware that the na- 
tion’s first automobile show was 
held in New York back in 1900, 
knew that they were seeing 50 
years of automotive progress in 
the same city where the first ex- 
hibition was staged. 

Others, inspecting these “horse- | 
less carriages” for the first time, 
poked around under the hoods, 
examined the wheels, steering ap- | 
paratus and other parts and asked 
in awe: 

“Did they ever run? How did 
you ever get them in here? No 
wonder the horses got scared. I 
see now why they wore those dust- 
ers. Are they still in running con- 
dition? Grandma certainly took a 
beating.” 

Among those present during the 
official opening ceremonies were 
Anita Colby, Paramount Pictures 
star; Vanessa Brown, Twentieth- 


Bendix Aviation 
Nets $5,248,999, 
3.7% of Sales 


DETROIT.—Consolidated net in- 
come of Bendix Aviation Corp. for 
the fiscal year ended Sept. 30, 1947, 
amounted to $5,248,999, equivalent 
to a return of 3.7 percent on sales 
of $141,625,820, according to Mal- 
colm P. Ferguson, president. 


These earnings, equivalent to | 
$2.48 a share on the company’s out- | 
standing common stock, compare 
with a net operating loss for 1946 
of $12,615,046, which loss was re- | 
duced by $9,200,000 estimated re- 
fund under the carryback provi- 
sions of the federal tax laws. 

In 1946, a special credit of $4,- 
200,960, representing costs of post- 
war reconversion and other items, 
also was taken, resulting in a 
stated consolidated net income of 
$785,914 for that year. 

With the completion in 1947 of 
the postwar reconversion program, 
Ferguson said, reserves were re- 
duced by the amount of $10,811,605 
and that sum was taken as an ex- 
traordinary income item, bringing 
aggregate income for the year 
under review to $16,060,604, equiva- 
lent to $7.58 a share. 

Net working capital, according to 
Ferguson’s report, was $63,100,002 as 
of Sept. 30, 1947, compared to $61,- 
174,728 a year earlier and to $12,- 
000,000 at the end of 1939. 

In fiscal 1947, gross sales, royal- 
ties and other operating income 
totaled $141,625,820 compared with 
$106,001,984 for fiscal 1946 and with 
$41,726,548 for the best prewar year. 

The automotive industry, Fergu- 
son disclosed, accounted for about 
38 percent of the company’s sales 
volume. 


World Ra 


Leaders to Air Problems 


At New Orleans 


NEW ORLEANS.—World leaders 
in the fields of politics, business 
and culture will meet here April | 
14-17 for an international forum 
on world affairs, it was announced 
last week by the City and Port of 
New Orleans and Time magazine, 
co-sponsors of the program. 

The forum will center around a 
“Report From the World” on pres- 
ent-day problems. Top representa- 
tives of the U. S., Europe, Asia and 
Latin America will attend as 
speakers. | 





Firestone and other manufactur- 
ers of automotive accessory items 
set up displays. 

In many respects, the current 
auto show was similar to the 1900 
show held in the old Madison 
Square Garden. The major differ- 
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ence was in the number and vari- 
ety of cars. The first show fea- 
tured a total of 34 cars of various 
makes compared with 96 in the '48 
show. However, sources of locomo- 
tion were the same—gas, steam and 
electric. 





Chrysler Wood Supplier 
Expanding Its Plant 


HELENA, Ark.—Work has begun 
on construction of a 13,000-square- 
foot addition to the parts plant of 
Pekin Wood Products Co. here. 
Construction is to be completed in 
June. 

The company has been a sub- 
sidiary of Chrysler Corp. since 1925 
and produces all of the wooden 
parts for the Chrysler Town and 
Country model. 


DeSoto Concern Opened 
By Sala in Florida 


Sala Motors, Inc. (DeSoto-Plym- 
outh), has opened, with Robert L. 
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SALES MANAGERS OF CHEVROLET dealerships in the St. Louis zone and sone 
officials pictured at a recent sales managers forum in St. Louls. Starting at back. of 
table, left to right, are W. A. Clark, Jim Endicott Chevrolet Co., Webster Groves, Mo.; 
Harold Hyers, Superior Chevrolet Co., Rolla, Mo.; Lee Temple, Reilley Brothers, Inc., 
Alton, Ill.; Edward Gravel, Big Four Co., St. Louis; Lioyd Simmons, Rueseler Motor 
Co., Cape Girardeau, Mo.; L. H. Meterant, Chevrolet division; Paul J. Bauer, Chevrolet 
division; Walt Fedder, Rauscher Chevrolet Co., Kirkwood, Mo.; W. Hamilton, Corn Belt 
Chevrolet Co., Jacksonville, Ill.; G. M. Yates, Barford Chevrolet Co., Clayton, Mo.; 
4. ©. Fankbonner, Williams Motor & Equipment Co., Salem, Il.; Harold W. Grob, 
Harold W. Grob Motor Sales, Murphysboro, Ill.; El Bauer, Jack Kennedy Chevrolet Co., 
St. Louis; T. ©. Naquin, Chevrolet division; R. G. Schulte, Chevrolet division; Clif 
Placke, Chevrolet division; T. J. Morrissey, Chevrolet division; W. D. Walsh, Hilmer 
Chevrolet Co., St. Louis; C. R. Constant, Metropolitan Chevrolet Co., Springfield, Il.; 
W. G. Bailey, Pfeffer Motor Co., Centralia, Ill.; C. M. Salmons, Standard Chevrolet 
Co., E. St. Louis, Ill.; Harry Heman, South Side Chevrolet Co., St. Louis; Harry Oursler, 
Roberts Chevrolet Co., St. Louis; Louls Fessler, os 4. Noll Chevrolet Co., Macon, Mo.; 
P. T. Wagner, Hoehn Chevrolet Co., St. Louis; A. J. Meyer, Meyer Chevrolet Co., St. 
Louis; George Miller, Gebhart Chevrolet Co., St. Louis; Michael Bilgere, Bilgere Chev- 
rolet Co., St. Louis, and Al Hinson, Epstein Chevrolet Co., St. Louis. 


years with General Motors and then 
assumed the district managership 
of DeSoto for south Georgia and 
state of Florida. 


Sala in charge, at Panama City, 
Fla. 

Sala comes to Panama City from 
Atlanta, where he served eight 
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City of Chabad now has 
a tleet of 84 FEDERALS 





— 
- 


FEDERALS HAVE WON Sy Costing Le55 to Run! 


@ For 38 years Federal has been building trucks 
that have enjoyed an outstanding reputation for 
ruggedness, dependability, low up keep cost, long 
life and bed-rock operating economy. 


Men in a position to judge—fleet owners, main- 
tenance superintendents, service mechanics, dispatch- 
ers and drivers—have learned by keeping comparative 


elt Lee 


MBERLAND ¢ 


FEDERAL MOTOR TRUCK CO. 


cost records, checking lay-up time, servicing and run- 
ning costs that Federal Trucks have those qualities of 
endurance, economy and rugged all-truck perform- 


ance that insure owner satisfaction. 


That's why so many truck users now say: “Toss the 


Tough Jobs to Federal.” 


© DETROIT 9, MICHIGAN 


1s7r2 


Since 1910... 





Known in Every Country — Sold on Every Continent 
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Early Senate Vote Due... 


Labor Reorganizing Bill 


Draws NADA’s Fire 


(Continued from Page 1) 


ers now in state agencies, and some 
seven to nine billion dollars in hard 
cash. 

The services are now controlled 
jointly by state employment agen- 
cies and the federal government 
social service agency. Proponents 
of the President’s plan say that all 
labor matters, including unemploy- 
ment, should head up in the De- 
partment of Labor. 

. * + 
T= VOTE in the Senate is likely 
to be close. Last year, after the 
House had beaten the proposal by 
a large vote, the Senate defeated 
it by only one vote. 

This year, labor leaders, spear- 
headed by Secretary of Labor 
Schwellenbach, have made a vigor- 
ous fight for the law. Schwellen- 
bach has gone to Capitol Hill per- 
— in connection with the bat- 
tle. 

Should the reorganization be ef- 


In Philadelphia—nearly everybody reads The Bulletin 


fected, businessemen fear that bi- 
ased Labor department employes 
could change working conditions 
and compensation rules without re- 
gard to state laws, even going so 
far as to pay unemployment funds 
to strikers. 


New Furnace 
Approved for 


Kaiser-Fontana 


WASHINGTON. — Installation of 
a new open hearth furnace at the 
Fontana (Calif.) plant of Kaiser 
Co., Inc., was authorized last week 
by the RFC. The furnace and re- 
lated facilities will be erected at an 
estimated cost of $3,000,000. 


The new facilities are expected to 
boost by about 100,000 tons a year 
the ingot production capacity of the 






















plant, which is presently equipped 
with six open hearth furnaces hav- 
ing an annual steel production 
capacity of 780,000 tons. 


John D. Goodloe, RFC chairman, 
said the agency is considering a 
Kaiser request for approval of an- 
other additional furnace. He said 
the cost of the new installations is 
to be paid out of accumulated earn- 
ings of the Kaiser company. 

Kaiser recently asked the RFC 
for support in a proposed $45,000,- 
000 expansion program for the Fon- 
tana plant. Twenty-two congress- 
men from California joined in en- 
dorsing the proposal, stating its 
realization would allow Kaiser to 
repay the $105,000,000 loan RFC 
made to Kaiser to allow construc- 


tion of the Fontana works. Ltd., Toronto; Clint A 


Panneton, secretary-' 


Pacific Parts, Ltd., Vancouver; 
L. T. Walker, Walkwood, Ltd., ——” 
stenographic staff covering the convention 


Hull-Dobbs Reorganizes 
Memphis Rebuilding 


MEMPHIS.—The motor rebuild- 
ing department of Hull-Dobbs Co., 
which was closed in February fol- 
lowing a wage dispute, has been 
reorganized and incorporated as 
Motor Rebuilders, Inc. 

The new corporation, a subsidiary 
of Hull-Dobbs Co., will begin oper- 
ations at once in the same quarters 
occupied by its predecessor. 


By F. H. Fullerton 
Staff Correspondent 


VANCOUVER, B. C. — Approxi- 
mately 500 delegates from all parts 
of Canada and the U. S., represent- 
ing leading automotive wholesale 
and automotive part manufacturing 
concerns, registered for the 15th an- 
nual convention of the Canadian 
Automotive Wholesalers Assn. held 
here Feb. 28-March 4. 

Postwar conversion problems, 
tariff restrictions, new trends in 
merchandising and public relations 
were some of the major problems 
discussed by the delegates. 

Importers of automobile service 
parts from the U. S. last year 
brought in parts to the value of 
$100,000,000, and while this year’s 
enforced $30,000,000 drop may ap- 
pear to have a very serious effect 
on the industry, L. N. Panneton, 
secretary-manager of the CAWA, 
said good management would over- 
come the obstacle. He said import- 
ers would have to use great care 
when placing orders and bring in 
only those items which were essen- 
tial for maintenance and operation. 


Panneton pointed out that 
members of the CAWA have au- 
tomobile shop facilities for recon- 
ditioning parts as well as com- 
ponents, and he expressed belief 
that if only vital parts were 
brought in, steps would be taken 
by the government to correct any 
crisis that arises. 

The 1948 quota of 70 percent of 
1947 service parts imports went into 
effect March 1, but was retroactive 
to Jan. 1. 

One of the features of the con- 
vention was the display of auto- 
motive equipment in 64 booths in 
the ballroom of the Hotel Van- 
couver. 

Cc. E. Niehoff, representing the 
Motor Equipment Manufacturers’ 
Assn. of New York, said at the 
beginning of the year there were 
1,800,000 automobiles, trucks and 
buses in service in Canada and that 
this number would soon be in- 
creased to over 2,000,000. He ex- 
pressed his opinion that agricul- 
tural expansion in Canada would 
necessitate increased motor trans- 
portation facilities. 

E. M. Sheehan, president, Na- 
tional Standard Parts Assn., Chi- 
cago, in an address on “How the 
Automotive Wholesaler Will Meet 
New Competitive Trends,” said the 
automotive service parts and ac- 
cessory business in Canada and the 
United States had totaled $2,500,- 
000,000 in 1947 sales. He pointed out 
that there could be no common 
denominator to cover the difficulties 
of this industry as each of the 
thousands and thousands of parts 
presented its own individual prob- 
lem. 

W. D. Jamieson, president, Au- 
tomotive National Distributive 
Assn., Toronto, suggested that 
factories and wholesalers could 
cooperate in the present Cana- 
dian emergency situation by mov- 
ing spare parts to points where 
they were most needed, and thus 
prevent overstocking in any one 
part of the country. 

A. W. Schultz, assistant to the 
executive vice-president, National 
Standard Parts Assn., Chicago, tak- 
ing as his subject “Public Relations 
in Marketing,” said that one of the 
major trends in postwar marketing 
had been from product sales to 
service sales. 

Now, he said, with the return of 
@ more normal flow of merchan- 
e !dise, wholesalers had to stop being 


Evening and Sunday 


DIRECTORS OF CANADIAN Automotive Wholesale 
sessions at Vancouver, B. C. Left to right around the 
Jeffree, Ltd., Vancouver, newly elected president; S. C. Russell, 


manager, CAWA, Toronto; J. A. Keday, 3. A 


Import Only Key 
Canada’s Jobbers Told 





rs Assn. confer during convention 
table: T. R. Jeffree, Jeffree & 
be Willis & Crispo, 
dams, Automobile Supply Co. Ltd., Winnipes, anitoba; L. N. 
keaay, Ltd., Bran- 
don, Manitoba; J. Dawson, Edmonton Auto Parts Co., Edmonton, Alberta; w. Hoskins, 


F. Williamson, Bowman Brothers, Ltd., Regina, Sask. ; 


Ont. In the corner are members of the 


Parts, 


mere storekeepers and become pro- 
gressive merchants. He said an ef- 
fective service program necessi- 
tated consideration of public rela- 
tions which, he pointed out, in- 
volved making friends with em- 
ployes, customers and the general 
public 

Clarke Simpkins, head of the 
automobile distributing firm 
which bears his name in Van- 
couver, said equipment was still 
tight, but jobbers from Chicago, 
California and New York were 
offering service parts for sale, 
which, he declared, was business 
a CAWA members should go 

ter. 


Sid Ballard, manager, U.M.S. di- 
vision, General Motors Products of 
Canada, Ltd., Oshawa, Ont., said 
keen competition was coming and 
was-likely to force prices down by 
1949. 

B. W. Ruark, general manager, 
Motor Equipment Wholesalers’ 
Assn., Chicago, discussed deflation 
trends in comparison with sta- 
bilizing influences and other as- 
pects of the problem. He said the 
final shakedown would level prices 
to about 20 percent above prewar 
levels. 

T. R. Jeffree was elected presi- 
dent of Canadian Automotive 
Wholesalers’ Assn. Raoul Bernier 
and Ross Campbell were named 
vice-presidents. Panneton was re- 
elected secretary-manager. 





**All Steel’’ 
KEY CABINET 


Provides a 

Safe, Convenient Method for Filing 

Used Car Keys 
CAPACITY: 100 sets of keys, each 
cabinet supplied with labels 1 to 100, 
also blank labels for making your 
own index if desired. 
PORTABLE: Can be lifted from 
wall and removed to safe place at 
night. 
CONSTRUCTION: Made of 24 ga. 
steel, piano hinges and key hooks 
spot welded, hasp fastening, green 
crackle lacquer finish. Size closed, 
12x18x4 inches. 


Price $17.50 each 
($18.50 West of Rockies) 


Sent postpaid if check accompanies 
order or C.O.D. plus delivery 
charges. 


ORDER DIRECT FROM 


Better Metal Products Co. 
4495 W. 210th St., Cleveland 16, Ohio 





gas stations with $24.50 qual- 
Wheei 


models $300 to 
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stration means sales. $10 cash 
Twenty sales possible daily. Exclusive \ 
A POST CARD BRINGS FULL DETALS . 


B & B MANUFACTURING CO 
KOX Gsi6 SIOUX CITY, LOWA 
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495 E. 185th Street 


No Price Cut Seen... 


K-F Dealers Lining Up 
Behind the Factory 


(Continued from Page 2) 


that “a few words from you can 
probably clear up this whole sit- 
uation.” 

He spoke for more than an hour, 
following which he received a “tre- 
mendous” ovation. 

“No questions were asked,” one 
dealer at the meeting told Automo- 
tive News, “because when he got 
through talking no questions were 
necessary. We had already decided 
to go out and sell cars.” 

The meeting was followed by a 
vote of confidence. Unanimously 
approved by the 75 Detroit area 
K-F dealers present at the meet- 
ing, this action was expressed in 
a letter to Edgar Kaiser the next 
day. The letter follows in part: 

“The recent repudiation of con- 
tract by underwriters; the con- 
sequent withdrawal of a Kaiser- 
Frazer stock issue; the subse- 
quent return of the corporation’s 
Willow Run plant to a one-shift 
operation have caused much un- 
founded rumor and comment. 

“We Kaiser-Frazer dealers of 
the Detroit area are fully in- 
formed of every factor that con- 
tributed to the stock repudiation, 
the withdrawal of the stock issue, 
and the justified decision to re- 
turn, temporarily, to a one-shift 
operation at the plant. We are 
100 percent agreed that the 
Kaiser-Frazer Corp. has adjusted 
a temporary situation with sound 
business acumen.” 

The letter was signed by Floyd 
E. Gilmore, president of the K-F 
Detroit Dealers Assn. 

Outside Detroit, other “price 
movements” appeared to be dying 
as fast as Joseph Frazer and Fred 
Cooper could hold meetings with 
K-F’s vast dealer organization. 

K-F dealers in general seemed 
more optimistic than ever. Most 

of them were confident that the 
introduction of 1948 models by the 
factory would prove a “big spring 
sales stimulant.” 

Factory officials said that al- 
though the new models embodied 
no exterior changes, “more than 
a score of engineering improve- 
ments have been incorporated in 
them.” 

Meanwhile, warmth was added 
to the feud between Kaiser-Frazer 
and the underwriting firm of Otis 
& Co. over the latter’s withdrawal 
from a stock sale contract. 

In a letter to employes and deal- 
ers, Henry J. Kaiser charged that 
Cyrus Eaton, largest stockholder 
of Otis & Co., “tried to coerce us 
into cancelling the contract by 
making a number of _ threats 
against Kaiser-Frazer.” 

The elder Kaiser did not di- 
vulge the nature of the threats 
allegedly made by Eaton. He said 
he wrote the letter at the urging 
of K-F plant managers and union 
officials. 

Henry Kaiser’s letter to K-F em- 


ployes and dealers said in part: 


Aluminum 


FENDER KICKPLATES 


Polished Cast Aluminum 
Will Not Rust 
Fits '41 to ’48 Fords and Mercurys 
List $12 to $15 
Your Cost .. . $6.50 per set 


Euclid Ford Company 


Cleveland 19, Ohio 


“On the day that the new Kaiser- 
Frazer stock was offered to the 
public, Cyrus Eaton, about noon, 
informed me that a large portion 
of the stock had been sold and 
that the investment houses would 
hold the rest for later sale. 

“Yet, at six o’clock the same day, 
Mr. Eaton came to my office and 
bluntly stated he did not intend to 
carry out his contract. We told 
him we could not legally let him 
run out on his bargain. He de- 
clared we were making a great 
mistake in refusing to relieve him 
of his obligation. Mr. Eaton then 
tried to coerce us into cancelling 
the contract by making a number 
of threats against Kaiser-Frazer. 
We refused to be intimidated. Since 
then, it appears that Mr. Eaton 
has been trying to carry out some 
of these threats. 


“A day or two later, a lawyer 
who previously had represented 
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C. NORMAN FAY, 
course in driver training. 


PRESIDENT of ©. E. Fay Co. 
N tern uni 


(Chrysler-Plymouth), Boston, 
teachers’ 
trar of the registry of 


motor vehicles; Dean Albert E. Everett, of the Northeastern university school of busi- 


ness; Fay, and 


sioner of Education John 


J. Desmond 





Otis- Eaton interests, filed a 
stockholder’s suit, which was 
used by Otis & Co. as an excuse 
for not going through with the 
contract. 

“How does this affect you and 
the future of Kaiser-Frazer? . 

“First, of course, it caused con- 
cern among our stockholders, our 
suppliers of equipment and mate- 
rials, and our sales representa- 
tives. . 
“With his threats, Cyrus Eaton 


was, in effect, declaring a fight 
against 20,000 Kaiser-Frazer em- 
ployes, 36,000 stockholders, 3,800 
dealers and distributors, their 35,- 
000 employes, all of our suppliers, 
our friends and supporters... . 


Outlining future plans, Kaiser 
continued: 
“We will arrange our future 


financing to provide expansions 
and improvements to effect econ- 
omies. Eventual plans will work 
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towards providing more employ- 
ment than ever before... . 

“You can help us make a real 
economy drive which will meet 
any threat of competition which 
may come. 

“You know that you are building 
a good automobile that has excel- 
lent buyer acceptance. Your work- 
manship is the final measure of 
quality in the product. Gossip- 
mongers have failed in trying to 
use the stock happenings to injure 
our sales. You will be glad to know 
that K-F retail sales for the last 
three weeks have been increasing.” 

Otis & Co. representatives said 
they had seen the letter, but had 
no comment on it. 


New Gas Tax Record? 


LANSING.—Gasoline tax collec- 
tions of $43,000,000, a new state 
record, have been forecast for 1948 
by Secretary of State Fred M. Alger 
jr. Revenue from gasoline for the 
first two months of this year was 
10 percent ahead of the 1947 rate. 
Total Michigan gas tax income last 
year was $39,331,000. 


AUTOMOTIVE NEWS production and 
registration figures teil the story of output 
and sales every week. 








Le Piltiburgle you cam 


hey Lelong COGOULS" 


LIKE TRACKS AND A TROLLEY 





A trolley can’t finish its run if it jumps its tracks. And neither 
can advertising that stops at central city limits. Because, if your 
product is sold through Pittsburgh chains or jobbers, it is auto- 
matically distributed through at least 14 counties within a 50- 
mile radius. Only the Post-Gazette can adequately route your 
advertising as your product is routed through this entire area— 
working with salesmen in selling the million central city people 
—then traveling beyond to help sell the two million more who 
live in and around the neighboring 144 cities and towns of 1,000 
to 70,000 population. 


BY FAR THE LARGEST CIRCULATION OF ANY PITTSBURGH DAILY NEWSPAPER 
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NHUC Tells Turnpike Chief... 
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Safety Depends on Common Sense 


WASHINGTON. — The National 
Highway Users Conference, in a 
letter to the chairman of the 
Pennsylvania turnpike commission 
Feb. 23, charged the death rate 
on the Pennsylvania turnpike em- 
phasizes NHUC’s point that “su- 
perior engineering alone will not 
make roads safe.” 


The letter, which follows, de- 
fended a story in the January 
issue of Highway Highlights, an 
NHUC publication, which had 
been designed to point to human 
failures as a cause of fatal acci- 
dents, but which had been de- 
nounced by the turnpike commis- 
sion chairman as an attack on 
toll roads. 


Here is the letter signed by 
NHUC Director Arthur Butler and 
addressed to T. J. Evans, chair- 
man of the Pennsylvania turnpike 
commission: 


“It is generally known that the 
NHUC stands for an adequate sys- 
tem of highways predicated on 
traffic needs and capable of ac- 
commodating increasing volumes 


b DN 
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CIRCULATION: More than 600,000 daily... 


of motor traffic driven at normal 
and intelligent rates of speed. The 
national organizations constituting 
the conference recognize the ne- 
cessity of incorporating sound en- 
gineering practices into the very 
increments of that system. 


“We are assuming, in fact we 
have frequently attested, that there 
has been incorporated into the 
turnpike almost every precaution- 
ary physical element for safety 
known in the engineering profes- 
sion. We repeat, however, that the 
death rate on the turnpike empha- 
sizes our point that safety cannot 
be “built in” in roads—that su- 
perior engineering alone will not 
make roads safe. 


“The engineering report of the 
President’s Highway Safety Con- 
ference contains this paragraph: 
‘An expressway is safe if cars are 
kept on the road and driven so as 
not to get out of control. The ten- 
dency on an expressway is to drive 
at high speed. If such a tendency 
goes too far or finds too frequent 


expression, this alone may more 


than offset all of the safety benefits 
that expressway design can offer. 
Of itself, an expressway is not 
necessarily safe; a reasonable and 
proven degree of control must be 
maintained in its use.’ 

“National Safety Council sta- 
tisticians have taken the pulse 
of one of the nation’s most mod- 
ern traffic arteries—the Pennsyl- 
vania turnpike—and found the 
human element still the under- 
lying factor in accidents, despite 
all engineering skill and inge- 
nuity devoted to this type of 
highway. 

“The bureau of highway safety, 
Pennsylvania department of reve- 
nue, in its January, 1947, report, 
discussed the accidents on the 
turnpike and other comparable 
highways. It concluded that ‘the 
leading cause for accidents was 
speed.’ Again, it found that speed 
is definitely within the will and 
power of the operator, no one else. 

“Common sense and careful driv- 
ing will always remain the con- 
trolling factors without which the 
best engineered road in the world 





EMPHASIS IS ON SERVICE at the new home of Lee Moran Co. (Lincoln-Mercury), 
Seattle, where Moran, former executive vice-president of NADA, is owner-manager. 
Here is the ‘‘heart’’ of the service department—the quick service and lubrication section 
with modern equipment and sales-appealing attractiveness. With the entrance at one 
end and the exit at the other, free flow of traffic is provided. This is but one of two 
upper-level service areas. Major repairs, body and fender work, steam cleaning, under- 
coating, and like jobs are performed on a lower service level. Service superintendent 


is Jack Shepard, while Al Taylor is service manager. 


will fall far short of its safety 
potentiality. 

“Those of us who have the fu- 
ture interest of highway transpor- 
tation at heart have ample and 
valid reasons to support the ad- 
vancement of an adequate, well 
constructed highway system, It is 
unnecessary for us to rely upon 
the unsound thesis that the con- 
struction of super highways is the 





More than 800,000 Sunday 





principal means of achieving traf- 
fic safety. Depending upon and in 
line with traffic needs and terrain 
requirements, sound planning will 
dictate what roads are required 
and the engineering factors that 
should be incorporated into their 
construction. The importance of 
high type highways is axioma- 
tic. . 

“The figures showing compara- 
tive fatalities on all highways of 
Pennsylvania and of the United 
States are from Accident Facts 
published by the National Safety 
Council. Their application was duly 
|noted in title and footnote. The 
|fatality rate is based upon the 
|number per one hundred million 
| vehicle miles traveled. We are con- 
/tent to rely upon them for their 


| accuracy. 
“Your criticism that our fig- 
ures for state and national high- 
way fatalities are not limited to 
| rural highways, but include ur- 
| ban figures as well, is purely a 
| matter of viewpoint. A highway 
| as long as the turnpike naturally 
| parallels roads having both ur- 

ban and rural characteristics. 

Traffic on these competing routes 

is complicated by congestion, pe- 
destrians, grade crossings, steep 
grades, sharp curves, etc., all of 
which multiply the exposure of 
these other roads to traffic acci- 
dents. 

“Graphs in the engineering re- 
port of the President’s Highway 
| Safety Conference do not differen- 
'tiate between rural and general 
mileage in their comparisons of 
different fatality rates on various 
types of roads. No one could pos- 
sibly contend that the turnpike’s 
|safety record would be improved 
\if it passed through urban areas 
|with their attendant congestion 
| and pedestrian traffic. The article 
|; you condemn makes the following 
| comment which you did not repeat: 
| “Since no pedestrians are al- 
lowed on the turnpike, it is as- 
sumed -that the turnpike figures 
do not include pedestrian deaths, 
while those of the United States 
and Pennsylvania do. If pedes- 
trian figures were deleted for these 
two groups, it is estimated con- 
servatively that the turnpike’s fa- 
tality record would appear to be 
approximately 25 percent worse.’ 

“In this connection, official Penn- 
sylvania figures for 1946 show that 
46.3 percent of all traffic fatalities 
were pedestrians, while even for 
rural highways, pedestrian deaths 
were 29.7 percent of all total rural 
accident fatalities. 


“The turnpike was selected for 
discussion not because it is a toll 
road but solely because it is one 
of the most prominently known 
multi-lane, divided highways in 
the country; because it carries al! 
types of motor vehicle traffic; be- 
cause it is free from pedestrians 
|} cross and opposing traffic, and be- 
cause it is among the finest lim 
|} ited access highways in the world 
It constitutes an excellent example 
of just how much safety can b 
built into a structure of its kind 


“Parenthetically, it should be 
understood thoroughly that the 
NHUC opposes the financing of 
highways through the medium of 
tolls. The user groups constituting 
the conference have long adhered 
to the principle that the use of 
all highways should be free from 
tolls and laws or regulations not 
in the public interest. That is a 
position adopted by highway users 
from all over the country, includ- 
ing many in the fine state of Penn- 
|sylvania. The position itself and 
jany action we take with regard 
to it, are independent of any gov- 
jernment agency.” 
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"47 Output Mark Eyed 


Ford of Canada Chief Says Increase Is Now Out; 
More Parts Vendors at Home Sought 


WINDSOR, Ont.—Ford of Can- 
ada has abandoned plans for a 
substantial increase in production 
this year, but hopes to equal the 
1947 output of 101,000 cars and 
trucks. 

This was disclosed last week by 
Douglas B. Greig, president, in an 
address on “Canada’s Exchange 
Conservation Program” delivered 
before the Economic Club of De- 
troit. 

Greig said that because of the 
import restrictions on motor ve- 
hicles and parts, Ford of Canada 
is endeavoring to expand its list 
of Canadian suppliers. 

“We have dropped from our 


line several model types which 


New Construction 


Stages Seasonal 
Drop of 10 Pet. 


WASHINGTON.—New construc- 
tion put in place during February 
is estimated at $959,000,000, repre- 
senting a normal overall seasonal 
decline of 10 percent from the Jan- 
uary level, J. Marshall Mayes, act- 
ing chief of the construction divi- 
sion of the Department of Com- 
merce, has announced. Value of 
last month’s construction activity 
was 21 percent greater than that 
in February, 1947, Mayes said. 

A slight contra-seasonal gain was 
registered last month in private 
commercial building, while a some- 
what greater than seasonal decline, 
due probably to severe weather con- 
ditions, took place in public road 
construction. 

Value of all private construction 
in February amounted to $785,000,- 
000, compared with $863,000,000 in 
January. The seasonal decline in 
private residential construction ac- 
counted for most of this difference. 

Privately financed public utility 
construction totaled $98,000,000, a 
drop of 2 percent from January. 

Public construction put in place 
last month is valued at $174,000,000, 
14 percent off the January figure. 
Public non-residential building ran 
to $50,000,000, 7 percent under Jan- 
uary, while conservation and devel- 
opment work fell off 12 percent, to 
$30,000,000. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
of every franchised dealer—avallable 
to his mechanics and sales: 


the ‘‘chips are down’’ and 
real competition arrives. 


KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 


AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive anud basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. §4.50 postpaid. 


DEALER BUSINESS COUNSEL. Business 











guidance for automobile dealers. By J. B. 
Van Tassel, Dealer Business Consultant. 
Two books—-Book No. 1, $2.00. Book No. 
2, $3.00 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. | 


FASTEST ON EARTH. By Capt. George 
Eysiton. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 


FLOYD CLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid 

INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. 
oe edition, $5 postpaid. Paper bound, 

50. 





THE LAST BILLIONAIRE — HENRY 
FORD. ‘‘An informal portrait of an in- 
dustrial genius who was also & most un- 
predictable human being.’’ By William C. 
Richards. $3.75 postpaid. 

MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. 

FLOYD CLYMER'S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 


BOOK DEPARTMENT 
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have an above-average content of 
parts and materials imported 
from the U. S.,” he said. “We 
have reduced wherever feasible 
the U. S.-made accessories and 
equipment which our customers 
would undoubtedly like to have, 
but probably would prefer to do 
without if the alternative is no 
car at all.” 

Among the new parts which the 
Ford plant here is arranging to 
buy in Canada, Greig said, are fuel 
and vacuum pumps, gaskets and 
arm rests. Home _ suppliers of 
steering wheels, special electrical 
cables, hinges, horns and lenses are 
being sought, he added. 


“We are going to do our utmost 
to find new avenues through which 
your precious U. S. dollars may be 
brought into our country,” the 
Ford executive declared, “and a 
good many of our manufacturers 
will be seeking markets in your 
country for products you need and 
that we can make. As an example 
of the effort being made in this 
direction, we at Ford of Canada 
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are today selling a substantial vol- 


ume of gray iron castings to the 
Ford Motor Co. of the U. S.” 

The accumulation of experience 
in Canada’s program to conserve 
U. S. dollars, Greig noted, has 
brought about more emphasis on 
the restriction of imports than on 
the effects of special excise taxes. 

He pointed out, however, that 
the dominion measures are not 
an “austerity program” by con- 
trast with the drastically reduced 
standard of living in the United 
Kingdom. Explaining that Can- 
ada’s problem “is not poverty,” 
he said: 

“The Canadian economy is basic- 
ally sound. Canada is economically 
‘in the pink’—but, so far as U. S. 
dollars are concerned, we are ‘in 
the red’.” 

Ford of Canada has set for it- 
self two main objectives under the 
emergency program, Greig said. 
They are, he said, “to do every- 
thing we can to contribute to the 
solution of the Canadian problem” 
and to help provide maximum 
transportation so as “to reduce the 
burden of the exchange conserva- 
tion program on the Canadian 
people.” 

Greig was introduced by Benson 
Ford, vice-president and director 
of the Lincoln-Mercury division of 
Ford Motor Co. 





HENRY REISER, FORD DISTRICT manager at Salt Lake City (standing left), was 
host to a group of American Legion and Ford representatives who gathered recently to 
outline plans for the 1948 season of Legion junior baseball. Ford and Lincoln-Mercury 
dealers throughout the nation last year sponsored 4,400 of the 11,700 teams. This year 
with 33 Ford representatives in the field assigned to this program, dealer sponsorship 
is expected to be much greater. Standing with Reiser are, left to right, Dale Miller, 
Legion official in charge of the program nationally; Jim Burris, Legion public relations 
official; Clint Mahike, Ford representative from Dearborn in general charge of the pro- 
cram for Ford west of the Mississippi, and Earl Shepherd, Legion official. 








N. J. Proposal Would Extend 
Unemployment Benefit to All 


All employers would be brought 
under New Jersey’s unemployment 
compensation law, instead of em- 
ployers of four or more persons as 
at present, under a bill proposed in 
the legislature by Assemblyman Al- 
bert F. Clemens. 

Assemblyman Clemens also is 
sponsoring bills which would make 
unemployment compensation bene- 





fits payable to strikers after a wait- 
ing period of six weeks; increase 
individual maximum benefits from 
$22 to $25 weekly; provide addi- 
tional dependent allowances of $3 
each with a $9 maximum, and re- 
vise the appeals procedure in com- 
pensation cases. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 





Attention! Dodge Dealers 











Grill Guards and Rear Bumpers 











Practically every Dodge Truck that 
goes into service will be equipped 
with a Grill Guard of some sort 
sooner or later. 


Our “Protector” Grill Guard is de- 
signed and built in one piece of 
solid steel to fit any size Dodge 
Truck, from %-Ton to 3-Ton models. 


You, as a Dodge Truck Dealer, can 
sell this product so easily when you 
sell trucks. You will be doing your 
customers a real service and at 
the same time can make an attrac- 
tive profit! 


“PROTECTOR” 
GRILL GUARDS 


$35.00 





PROTECTOR GRILL GUARD 


Protector Grill Guards are easy to install as they BOLT ON to the chanel type bumper, and to the Truck frame. 


Your net cost, per unit, is:— 


5 Units ---- 
10 Units ---- 


“Full freight allowed in U. 8. A.” 


21 00 
19.25 








“GENERAL PURPOSE” REAR BUMPER 


$19.50 


he new “General Purpose” Rear Bum- 


‘GENERAL PURPOS 1? per, built to fit the Dodge Express Truck. 
REAR BUMPER 


Your net cost, per unit, is:— 


1 Unit ----- $14.65 

5 Units ---- 13.65 

| 10 Units ---- 12.65 

“Full freight allowed in U. 8. A.” 22 Unite ---- 11.70 
50 Units ---- 10.75 


The “General Purpose” Rear Bumpers are designed to serve as a PROTECTOR FOR FENDERS, as a TRAIL- 
ER-HITCH for towing, and as a convenient STEP for loading and unloading. 


Easy to install and adds to the appearance. 


Your orders will be filled promptly. Remember—this business will mean profit to you and a service to your 


customers they will appreciate. 





J. N. MITCHELL 


¥. D. MITCHELL 


CENTRAL Motor ComPANY 


906 AUSTIN AVE. 


INCORPORATED 


“33 Years Dependable” 


WACO, 


TEXAS 














































































XUM 












































































| 
| 


Eschborn Motor Sales 
Eschborn Motor Sales Inc. has 





Sapperton Motors 





A Plan for 1948 


that will increase 
your profits on 
Automobile Finance Insurance 


For the year 1947 Resolute Fire Insurance Company’s pre- 
mium writings exceeded $5,500,000 . . . with the average 
commission earned by automobile dealers throughout the coun- 
try in excess of 35%. A still greater volume in premium writings 
is expected in 1948. 


As vehicle production has increased, so has the demand for 
automobile fire, theft and collision insurance under the Resolute 
Plan. All evidence points to a substantial increase in commis- 
sions during 1948—and our stepped-up facilities for writing 
automobile finance insurance have been planned to hasten the 
gratifying up-curve of profits in this type of insurance. 


Millions of dollars have been earned by car dealers writing 
fire, theft and collision insurance in 1947. Many millions more 
will be earned in 1948. In fact, it is predicted by many of the 
foremost authorities that, with a return to normal conditions, 
dealers financing their own time-sales will earn more on their 
financing and insurance than on their automobile sales business. 
This was true prior to today’s sellers’ market—and will be true 
again sooner than most automobile dealers realize. 


The income to be derived from fire, theft and collision insur- 
ance is good news for car dealers looking for additional profits. 


Any dealer who finances his own time-sales or has a Dis- 
count Plan with a bank or finance company can qualify under 
our plan, provided he can be licensed. Automobile dealers can 
now be licensed as insurance agents in all but 7 states through- 
out the United States. 


If you are interested in the additional profits available from 


the insurance business, write, wire or phone for complete 
details without obligation. 


RESOLUTE FIRE INSURANCE COMPANY 


88A CHAPEL STREET HARTFORD 38, CONN. 
A New England Stock Company Chartered in 1926 


Qi Tinea Vi quit 





Sapperton Motors Ltd., 512 West- 
been incorporated in Buffalo with|minster Trust Bldg, New West- 
capital of 250 shares. Incorporators | minster, B. C., will engage in busi- 

Eschborn, Ethel M.|ness as motor dealers. Authorized 
Eschborn and John C. Eschborn. | capitalization is set at $25,000. 


(Continued re 1) 

ing and perfecting the vehicle,” the 
findings state. They add _ that 
American Bantam Car Co. “con- 
tributed greatly by its assistance 
during the early stages of the proj- 
ect and by supplying the first pilot 
model;” that Willys - Overland 
“made an outstanding contribution 
in its powerful engine as well as 
in other features of the vehicle;” 
that Ford Motor Co. “also made 
valuable contributions to the ve- 
hicle,’” and that Spicer Mfg. Co. 
“is likewise deserving of credit for 
working out the Jeep’s four-wheel 
drive.” 

On the basis of these findings, 
the FTC held that advertisements 
attributing to Willys-Overland, 
along with the Army, “entire 
credit” for the Jeep were “er- 
roneous and misleading.” The 
tendency and capacity of such 
representations have been “to 
enhance the prestige of and pro- 
mote good will” for Willys-Over- 
land and its products, the find- 
ings state, “and thereby to induce 
a substantial portion of the pub- 
lic to purchase” Willys-Overland 
products in preference to those 
of its competitors. 

As a consequence, “substantial 
trade has been and is being di- 
verted unfairly to Willys-Overland 
from its competitors,” according to 
the findings, which hold that such 
practices are “unfair and decep- 
tive” and constitute unfair meth- 
ods of competition, in violation of 
the Federal Trade Commission Act. 

+ + * 


ANOTHER point denied by FTC 
was that the word “create” 
does not necessarily connote orig- 
inality or conception, but that in 
the modern sense it means merely 
to make, build, produce or manu- 
facture. In reply to this contention, 
the commission said: 

“While the word is sometimes 
used in that sense, it is also used 
to denote originality. An exam- 
ination of respondents’ adver- 
tisements leaves no doubt that 
they were intended to and did 
convey the latter meaning—that 
Willys-Overland, in cooperation 
with the Army, conceived and 
originated the Jeep, that the ve- 
hicle was the product of the in- 
ventive genius of Willys-Over- 
land and the Army.” 

Other charges of misrepresenta- 
tion made in the complaint were 
found by the commission to be 
“not sustained by the record.” The 
complaint was dismissed as to 
Ward M. Canaday, Joseph W. 
Frazer, George W. Ritter, Delmar 
G. Roos and Frank H. Canaday, 
who were named as officers or di- 
rectors of Willys-Overland or its 
advertising agency, or both. The 
public interest does not require the 
retention in this proceeding of 
these individual respondents, the 
commission said. 

The order was issued with all 
FTC commissioners concurring, it 
was stated. 


11,852 Hudsons 
Shipped in Feb. 
For Postwar High 


DETROIT. — Factory shipments 
of new Hudsons, which have been 
increasing steadily since the start 
of production in October, rose to 
a new high during February when 
the company shipped a total of 
11,852 cars, it was announced by 
N. K. VanDerzee, domestic sales 
manager. 

This sets a new postwar record 
for Hudson and directly reflects the 
company’s accelerated production 
rate, he stated. 

Despite the stepped-up flow of 
cars to the field, the big sales de- 
partment problem continues to be 
“trying to keep distributors and 
dealers happy with the number of 
cars allotted to them, VanDerzee 
stated. 

“When factory sales representa- 
tives aren’t being buttonholed in 
person by Hudson distributors and 
dealers pleading for more automo- 
biles they are being bombarded by 
letters, telegrams and telephone 
calls all demanding the same 
thing,” he said. 

The increased distributor-dealer 
pressure for more cars was viewed 
by VanDerzee as resulting directly 
from the public interest in the 1948 
Hudson. The result, he said, has 
been “the greatest showroom traf- 
fic in Hudson dealer history.” 
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For SPRING SEASON PROFIT 


Sell Your Customer COMFORT 


with a “WEATHER PROOF” ALUMINUM 





ALL METAL © Won’t Tear 


SUN VISOR 


@® DISTINCTIVE 
*Dealer’s 
Pri 


List Price . . . $24.95 aler’s $11.95 each 


*Except 1948 Hudsons—Dealers Price $13.95 each 
SIMPLE INSTALLATION—NO HOLES TO DRILL 


Please Specify Car Models 
Sold in Carton Lots Only—6 to a Carton—Wt. 48 Lbs. 
Terms—C.0.D. Immediate Delivery 
F.0.B. Milwaukee 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
2738 W. Wisconsin Ave. 


Milwaukee 8, Wis. 








vour SALES wit INCREASE 
WITH THE TEMPERATURE! 


$ 


a“ 


Forcorand truck 
Right or left hand 


model 


LACO MFG. CO. 
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CASH IN ON 
SUMMER-TIME PROFITS 


“™ WMA OUNTAIN-AIR 


CAR CHILLER 


IST PRICE 





Hot weather and sweltering 
drivers can be turned into 
easy profits with the new 
tested Mountain Air Car 
Chiller. Low in cost. Unit is 
light, easily and quickly 
caical divaitan eed attached to any car or truck. 
amount of chilled air. Designed to bring the tem- 
ra “= perature down quickly at 
slower road speeds. 


Deflector is adjustable to 


Write today for descriptive 
folder and prices. 


ATTACHED — NOT INSTALLED! 





757 VENICE BOULEVARD 
LOS ANGELES 15, CALIF. 


BINDER for 
Automotive Neus 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 


Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


BOOK 
DEPT. 


DETROIT 26 
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‘Buy Best Bargains’... . 


New World 


Urged by Wieland 


TOLEDO. — An eight-point pro- 
gram designed to provide “new 
sights, new yardsticks and new 

: ideas to substi- 
tute for the old 
formulas” of 
world trade was 
proposed by Ar- 
thur J. Wieland, 
executive vice- 
president of Wil- 
lys-Overland Mo- 
tors, in an ad- 
dress given be- 
fore the Institute 
on Business 
Trends of the 
University of Toledo. 

Wieland, former vice-president 
in charge of sales for the General 
Motors export division, advocated 
the abolition of cartels and the 
split up of the world into “areas 
of influence.” The world, he said, 
“should be able to buy where it 
can secure the best bargains.” 


His second point provided for 
the establishment of a free mar- 
ket for gold, so that we know 
the market value of gold and 
the relative values of foreign 
monies in terms of that free 
gold price. 

Thirdly, he asked the removal 
“insofar as possible, of all restric- 
tions against the flow of goods.” 
Reducing tariffs, he said, “is an 
idle gesture if it is followed by 
import quotas, exchange regula- 
tions and other restrictive meas- 
ures.” 

His fourth point sought the for- 
mulation of a policy on govern- 
ment and private loans predicated 
on a self-liquidating basis, so that 
the loans would provide “a funda- 
mental economic remedy aimed at 
removing the causes necessitating 
the loan.” 

An agreement among the free 
people of the world on some fun- 
damental policies of export and 
import practices, “so the rules of 
the game will not be changed while 
traders are running from first to 
second base,” was the next pro- 
posal. He also asked for inclusion 
of a provision against “dumping” 
or uneconomic practices. 

Sixth, he said that we must 
inculcate the knowledge through- 
out our social structure that we 










































Obituaries 
F. E. Wing Dies at 79; 


Pioneer Dealer in East 


BOSTON.—Frank E. Wing, 79, 
pioneer automobile dealer, col- 
lapsed while shoveling snow and 
died at the home of his son, Frank 
H. Wing, vice-president of Lawton- 
Wing Co. (DeSoto - Plymouth). 
Death was due to a heart attack 
brought on by overexertion. 

Mr. Wing became a salesman 
for the Pope Hartford car about 
1900. Two years later he took on 
the distributorship for the Marmon 
car in New England, which he 
retained for nearly 25 years. He 
was a charter member of the Bos- 
ton Automobile Dealers Assn. 





. * we 
William E. Pryor 
MEMPHIS.—William Eugene Pryor, 59, 
for 20 years vice-president of Chip Bar- 
wick Chevrolet Co., died here recently. 
Pryor was a past president of the Memphis 
Automobile Dealers Assn. 
. 7 . 


Homer A. Marrifield 
SYRACUSE, N. Y.—Homer A. Marrifield, 
52, a former dealer, died at his home here 
recently. He formerly had a dealership in 
Baldwinsville. He recently was associated 
with Kaiser-Frazer. 
. . 


a 
Joseph W. Trombley 
COULEE DAM, Wash.—Joseph W. Trom- 
bley, 58, local automobile dealer, died 
March 3 from a heart attack. He was a 
native of Minneapolis. 
= . 


. 
Paul H. Blaska 
RICHMOND, Va.—Paul H. Blaska, 62, 
local automobile dealer, died in a Rich- 
mond hospital March 4. 
+ a 


. 

Edwin B. Rocke 
CHARLESTON, W. Va. — Edwin B. 
e, 59, secretary to the chief counsel 
for Atlantic Greyhound Corp., died here 
March 4, 

o + s 
A. M. Hawkinson 
VIRGINIA, Minn.—Arnold M. Hawkin- 
son, 55, manager of Northwestern Motor 
Sales Co. (Ford) here, died unex 
March 2 at his home. 
turned from 
















Trade Plan 


live by bread alone and that busi- 
ness and profit are not the begin- 
ning and end of man’s purpose in 
life. I feel that in exporting we 
must export—our goods, yes, but 
also our way of life, our hopes and 
our belief in the future.” 


N. Y. Legislature 
Passes 7 Bills 
On Vehicles 


ALBANY, N. Y.—The New York 
state legislature, winding up the 
1948 session, gave final approval 
last week to seven motor vehicle 
bills. The measures were awaiting 
action by Gov. Dewey last week. 

All of the bills have the backing 
of the New York State Automobile 
Dealers. The organization has 
stated that their enactment into 
law should cut down the accident 


must export in order to import, 
because imports are good for our 
economy. 

“An interchange of goods and 
services between the nations of 
the world spells prosperity and 
hope for all peoples,” comprised 
Wieland’s seventh point. “A stag- 
nation of trade is a forerunner to 
social unrest, political upheaval 
and war,” he stated. 

His last one was a request that 
the U. S. refuse to accept the need 
for tariffs, which he termed “high 
protection for a few at the expense 
of the entire economic structure.” 
Wieland said that this subject was 
“touchy” today, but predicted, “the 
day will come when voters will 
not accept high prices if they re- 
sult from tariff protection when 
the outside world could ship us 
their exportable surpluses and take 
in return some of our surplus 
goods.” 

In leading up to his major pro- 
posals, Wieland advocated the 

passage of the European Recov- 
ery program because, he said, 
“sitting calmly and doing noth- 
ing about the world beyond our 
borders would be our greatest 
mistake. If we are to stop the 
advance of Communism, we must 
fight with every ounce of our 
financial, spiritual and economic 
strength.” 

Russia, he said, after 30 years 
of effort, has been an economic 
failure under Communism. 

“As the Russians demonstrate a 
lack of constructive policy in the 
countries covered by their expan- 
sion, we must be ready to prove 
the other side of the medal,” Wie- 
land asserted. “If this can be done, 
there is still time to avoid World 
War III.” 

“By this time,” he added, “man 
should realize that he does not 


James Quits Ford | 


For Fram Post | 


PROVIDENCE, R. I.—William S. 
James was appointed vice-president 
in charge of engineering of Fram 
Corp. here last week after resigning 
as Ford’s director of research. 

James, a past president of SAE, 
was chief engineer at Studebaker 
before joining Ford in April, 1946. 
Steven B. Wilson, Fram president, 
said James would direct the re- 
search and engineering programs 
at the company’s five filter manu- 
facturing plants. 

No successor has been named at 
Ford. 





Many automobile dealers in agricul- 
tural areas have found a real profit 
making sideline in selling ROANOKE 
HAY BALERS, a practical machine 
for practical farmers, and an item that 
makes a friend out of every farmer who 
buys one, a friend who comes back to 
buy other equipment and machinery. 


The model shown here comes equipped 
with 600 x 16 implement tires and a 
12 HP Wisconsin air-cooled motor, or a 
nine HP Wisconsin air-cooled motor, 
or with a Power Take Off Gear Box 
and Spline Connection, 


A few dealerships in choice hay pro- 
ducing territories still open. Balers 






available for immediate shipment. 
Write or call today for dealership de- 
tails. 
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A PROFITABLE SIDELINE for 
WIDEAWAKE DEALERS 


rate in the state and make for 
safer driving conditions. 


Three of the bills are designed 
to put teeth into the dealer regis- 
tration law, and make it more en- 
forceable. 

One of these measures provides 
that every application from a 
dealer seeking to register with 
the motor vehicle commissioner 
must be accompanied by a photo- 
graph of his place of business. 
This is intended to eliminate the 
possibility of any “curbstone” 
dealer obtaining registration 
fraudulently. 

Another mandates the registra- 
tion of “all persons engaged in 
the business of buying and selling 
motor vehicles” instead of “deal- 
ers.” In the past, it was pointed 
out, a number of dealers failed 
to register with the motor vehicle 
commissioner, as demanded by law, 
on the ground they were not 
“dealers.” 
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LONG MANUFACTURING CO., INC. 
TARBORO, NORTH CAROLINA 
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The third measure changes the 
penalty for failing to register un- 
der the law from an infraction to 
a misdemeanor. By making the 
penalties sufficiently severe, it is 
expeeted that more individuals who 
have been breaking this law will 
stop doing so. The present maxi- 
mum fine of $50 is regarded as 
insufficient to hold in line persons 
making thousands of dollars a year 
on illicit deals. 

The two other bills which have 
received legislative approval are 
intended to remove from the roads 
hazardous and wornout cars. One 
requires that the registration of 
any car which has been sold for 
junk be so stamped, and the car 
thereafter may not be re-regis- 
tered. The other provides that the 
registration of any vehicle in use 
as an omnibus be so stamped, so 
that unsuspecting buyers will not 
purchase a wornout and dangerous 
car without realizing it. 
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Gar Wood Setup 
Being Expanded 
On West Coast 


DETROIT.—Gar Wood Indus- | 


tries, Inc., is expanding its West 
Coast operations, locating its ac- 
tivities in larger quarters at the 
Parr-Richmond Terminal Co. in 
Riéhmond, Calif. C. W. Perelle, 
Gar Wood president, announced 
last week. 

As a result the Richmond opera- 
tion will handle the manufacture 
of bodies now done in San Fran- 
cisco and will be the West Coast 
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center for assembly and distribu- | 


| Auto News from Britain 


tion of Gar Wood products, Pe- 
relle said. 

This arrangement will make it 
| possible for the firm to serve its 
| western market to better advan- 
tage, according to Perelle. 


Behrend Garage 

Behrend Garage in Fredericks- 
burg, Tex., has been named Stude- 
baker dealer for Gillespie county, 
Helmuth Behrend, owner of the 
firm, has announced. The company 
has recently moved into its newly- 
completed garage building on W. 
Main St. 








TRUCK DEALERS AND 
DISTRIBUTORS 


Increase your profits 
investment only a little. 


a lot by increasing your 


Supplement your regular line with a non-com- 
petitive special truck to meet the demand for 


Large carrying 


capacity 


Unobstructed entrance and exit 


One man delivery 


by adding the nationally known and advertised 


LINN COACH 


to provide the answer to 


requirements that cannot 


be met with any standard truck. Sales franchises in 
several desirable territories are available at this time 
to qualified dealers and distributors. For additional 


information write 


LINN COACH AND TRUCK DIVISION 
GREAT AMERICAN INDUSTRIES, INO. 


230 Park Avenue 





New York, N. Y. 
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general manager of Doyle’s Main 





Small-Production Firms Face Loss of Steel Quota 
Unless Export Role Is Stepped Up 


Staff Correspondent 

LONDON. — An early announce- 
ment is exjected on whether any 
of the smaller British car-producing 
firms are to be forced out of busi- 
ness by the government because 
they are not playing a sufficiently 
large part in the export program. 


Minister of Supply G. R. Strauss 
recently announced that any firm 
not exporting 75 percent of its 
products, or a_ sufficiently high 
monetary value, would not be al- 
lowed a quota of steel in the fu- 
ture. This measure hits a half a 
dozen makers of high-quality cars 
in the “made to measure” class. 

Producing vehicles of classic line, 
top-rank performance, and an 
aristocratic individuality, these | 
firms have built up a great pres- 
tige, but unless they can earn dol- 
lars in the export market at least 
two of them may be forced out of 
business or into other branches of 
engineering. 


By Arthur E. Jones | 
| 





* * * 


Rolls Royce Returns 


After suspending car production 
in favor of an allout drive to pro- 
vide British and American aircraft 
with engines during the war, Rolls 
Royce is back in the world’s mar- 
kets with its famous hand-made 
cars. 


The firm reports good business 
from America and Canada, as also 
does its sister firm, Bentley, which 
produces a sportsman’s version of 
the Rolls Royce. 


Another quality product, the 
Daimler, traditional make of car 
used by Britain’s royal family, is 
currently entering the American 
market. 


* + * 


Flat Tax Rate 


Alteration of the British motor 
taxation system from $5.20 per 
rated horsepower to a flat rate 
of $41 a year, irrespective of en- 
gine size, has been of great assis- 
tance to manufacturers in plan- 
ning export models. 


Many of the small eight and ten- 
horsepower models have already 
been taken out of production as 


Hill to Address 
Highway Congress 
May 6-7 in D.C. 


WASHINGTON.—Arthur M. Hill, 
chairman of the new National Se- 
curity Resources Board, will address 
the second highway transportation 
congress in Washington, May 6-7, it 
was announced last week by Alfred 
P. Sloan jr., chairman of the Na- 
tional Highway Users Conference, 
which is sponsoring the congress. 


_ “Better Highways for Better Liv- 
ing” is the theme of the meeting 
which Hill will address. For many 
years, he has been a leader in high- 
way transportation and is president 
of the National Assn. of Motor Bus 
Operators and a member of the 
board of governors of the NHUC. 
He is chairman of the board of the 
Atlantic Greyhound Corp. and chair- 
man of the executive committee of 
Greyhound Corp. 


The government board which Hill 
heads is made responsible by Con- | 
gress for advising the President | 
concerning the coordination of mili- 
tary, industrial and civilian mobil- 
ization. The board, composed of 
members of the Cabinet, is the 
President's principal channel of ad- 
vice on matters concerning the 
country’s economic preparedness in 
the event of war. | 


Highway problems and opportuni- 
ties arising from the resumption of 
large-scale highway construction 
and modernization, following the 
wartime interruption, are scheduled 
for intensive examination at the 
NHUC congress. Trends in high- 
way taxation and finance, and the 
need for sound planning on the 
state and local levels, will receive 
particular attention. 








Doyle’s Names Doty 
Clifford Doty has been appointed 


Motors (Studebaker), Rochester, N. 


Y., it is announced by George 


Doyle, president. 


509 Terminal Sales Bidg., 


their economy appeal has been 
largely lost. 

Good cars though they were, 
with mile-a-minute top 5s 
and quite amazing comfort for 
their size, they were not a strong 
export feature except in certain 
markets which can be supplied 
by -the few firms still producing 
them. 

The tendency now is to concen- 
trate on cars with engines of not 
less than 1,500 c.c., and there is 
an increasing trend to the 2,500 
and 3,000 c.c. classes. 

Illustrative of the new policy is 
the decision of Standard Motor 
Co., one of the big firms in the 
popular class, which has scrapped 
its eight, ten, and twelve-horse- 
power models to concentrate on 
the 14-16 horsepower Vanguard 
model. ‘ 

A similar procedure in the lux- 
ury class has been adopted by 
Rover Cars, Ltd., which has drop- 
ped its ten and twelve-horsepower 
models and has reduced its whole 
range to two models, a four and 
a six-cylinder in the medium power 
group. Dignified, smooth, and in 
every sense well-bred cars, these 
models are expensive but good. 

* a” * 


Being Discussed 


British motorists 
about: 


are talking 


_The new 1%-litre Riley fixed- 





IT'S A Good THING 
WE HAD 1T SoUPED UP 











The IHC Auto Wagon, produced 
in 1907, was the forerunner of the 
present line of International trucks. 
Operating on two cylinders, the en- 
gines were air cooled. There were 
two forward speeds and one re- 
verse with — no kidding — free 
wheeling. 





head coupe, “the perfect blend be- 
tween tradition and futurist styles.” 
The three-litre Invicta, one of 
the hand-made cars costing $9,- 
400. Its overhead camshaft en- 
gine propels it at 100 m.p.h. 
The Jensen straight eight, an- 
other luxury sportsman’s car with 
a four-litre engine which develops 
more than 130 brake-horsepower at 
4,300 revolutions per minute. 


Allen's ‘‘FOB Factory’’ in 
NEWS each week for the 


Read A. H. 
AUTOMOTIVE 





Head spinning .. .? 

Are you confused by 
complicated . . . ordinary 
insurance? 


Universal Underwriters Simplified 
Selective Plan Provides the True 
Picture of Your Insurance Needs! 


Spotty ... incomplete protection is the 
result of faulty ... inaccurate information. 
FACTS ... the proven results of experi- 
ence ... help you get better insurance 
protection. And Universal Underwriters 
coverage is designed for your complete 
protection — fire, windstorm, and allied 


insurance designed for you. 


Our Selective Plan is simplified ... easy 
to understand. It gives you the facts you 
must have for an accurate picture of 
your insurance needs. 


Fir 
a e, We talk your language. For protection 
Windstorm approved by dealers for more than 26 
and years ... drop us a line! No obligation, 
Allied of course. 
Insurance 





UNIVERSAL 
UNDERWRITERS 


1000 R. A. Long Bldg., Kansas City 6, Mo. 


Portiand 5, Oregon 


1205 Natl. Bank of Commerce 
Bldg., Norfolk, Va. 


204 South Beverly Drive, 
Beverly Hills, Calif. 











CHRYSL 
Chrysle 
DeSoto 
Dodge 
Plymot 

FORD 
Ford 
Lincoln 
Mercur 

GENER: 
Buick 
Cadilla 
Chevro 
Oldsmo 
Pontiac 

KAISER 
Frazer 
Kaiser 

CROSLE 

HUDSOD 

NASH . 

PACKAR 

STUDEB 

WILLYS 
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CHEVR( 
CROSLE 
DIAMO}) 
DODGE 
FEDER: 
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GMC .. 
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Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


Crystal 


(Continued from Page 1) 
eye at the used-car in- 
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careful 
dustry. 
+ ” + 
f bow shadow of coming events 
is sharply outlined today in the 
used-car business. Some of the 
signs in the shadows are distaste- 
ful to many new-car dealers. One 
in particular looks dark. It is vol- 
ume trading at a smaller unit 
profit. 

Another is the method of selling 
ears in the high-price altitudes— 
up where customer eagerness to 
buy is rarified. 

Just as new-car dealers did in 
competitive days before the war, 
used-car dealers today are sell- 
ing terms, not prices. Ignore the 
price and sell the terms. Re- 
member? 


NEW DE SOTO DISTRICT MANAGERS attending a two weeks’ training course are 
addressed by J. B. Wagstaff, DeSoto’s vice-president in charge of sales. The new district 
managers visited the various operations of Chrysler in Detroit and heard talks by 
DeSoto, Plymouth and corporation executives. From left to right, from the rear, E. D. 
Seney, Minneapolis; P. J. Dougherty jr., H. L. Shuster and H. J. Toland, all of Phila- 
delphia; N. M. Hansen, Boston; Samuel Tannahill, Atlanta; E. L. Williams, Charlotte; 





























Week Week Jan.1 Jan. 1 
Ended Same Ended Total to to 
Mar. 13, Week Mar. 6, Mar., Mar. 15, Mar. 13, 
1948 1947 1948* 1948 1947* 1948* 
CHRYSLER 20,018 15,724 19,453 39,476 142,351 140,219 
Chrysler 3,016 2,287 2,997 6,013 19,827 19,458 
DeSoto 2,333 1,714 2,316 4,649 13,283 14,711 
Dodge ..... 5,702 4,422 5,644 11,346 39,656 41,099 
Plymouth .. 8,967 7,301 8,501 17,468 69,535 64,951 
FORD .. 10,879 15,051 11,640 22,519 152,711 152,039 
Ford . 10,662 11,891 11,162 21,824 120,357 124,904 
DE. ve ote ress cewes 184 650 117 301 6,237 2,300 
EE. cas Seo wuas.8 ds 33 2,510 361 394 26,117 24,835 
GENERAL MOTORS . 31,788 29,541 31,620 63,408 252,394 312,031 
REEVES Pee ee 5,681 5,393 5,389 11,070 47,848 57,309 
CE Gb b-cvseskunns 1,461 1,070 1,250 2,711 10,787 6,819 
SS ae 15,122 14,421 15,488 30,610 116,429 154,863 
Oldsmobile . 4,020 4,094 3,894 7,914 36,505 38,695 
ee 4,563 5,599 11,103 40,825 64,345 
KAISER-FRAZER .... 3,532 1,577 5a 3,532 15,6388 37,595 
EE Sos oe Ke et eee 1,058 746 vee 1,058 5,652 13,414 
_.. MPPPEELERE ETE 831 ed 2,474 9,986 24,181 
OEE x 5:x.n%'s S1is, 5b-o-9 544 383 564 1,108 4,012 4,783 
PES Saeccsioes 2,761 2,622 2,785 5,546 25,857 24,632 
OSC 2,784 2,714 2,556 5,340 23,261 25,350 
3 JPR 1,175 1,791 3,587 8,734 12,104 
STUDEBAKER ....... 3,140 2,454 3,176 6,316 25,341 31,254 
TT eee 144 776 6380 1,124 6,225 7,181 
Total Cars, U. S. .... 77,686 72,017 74,270 §=151,956 656,524 747,18% 
+Station wagons. *Revised. 
COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 
Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
Mar. 13, Week Mar. 6, Mar., Mar. 15, Mar. 13, 
1948 1947 1948* 1948 1947* 1948* 
CHEVROLET .......... 7,144 7,023 6,595 13,739 77,063 72,087 
DEM ssvbevecoves 87 54 79 166 122 1,060 
DIAMOND T .......... 271 377 267 538 3,286 2,870 
ee 3,572 3,336 3,481 7,053 33,318 34,013 
PEMA, 2 ncccccsvces 124 2238 380 204 1,922 1,425 
PE. toubbiet dives sade 7,612 6,239 7,081 14,693 638,312 56,931 
GMC... 1,721 1,301 1,780 8,501 15,199 15,739 
EE: Ducal ANGAS alg 0 9 i rit 103 5 ee oheud 1,265 bes 
INTERNATIONAL .... 3,571 3,299 3,525 7,096 28,600 36,112 
EL Lah sit i wince aiy Sto ater 282 301 220 502 3,953 3,472 
nr rie or 351 443 854 705 4,487 3,658 
STUDEBAKER ........ 1,600 1,360 1,600 3,200 13,653 15,881 
Pree 240 382 231 471 3,945 3,056 
ED. SL Lg wae a k's 2,668 1,828 2,612 5,280 17,678 23,851 
MISCELLANEOUS .... 403 331 403 806 3,394 4,154 
Total Trucks, U. S. .. 29,646 26,600 28,308 57,954 271,197 274,309 
Total Cars, Trucks ‘ 
SS a ee ere 107,332 98,617 102,578 209,910 927,721 1,021,497 
Total Cars, Trucks 
EN, Ste Sea io cee oa 5,509 4,962 5,142 10,651 49,493 41,855 
Grand Total, 
Cars and Trucks 
U. S. and Canada ...112,841 103,579 107,720 220,561 977,214 1,063,352 





*Revised. Miscellaneous includes Autocar, Diveo, ‘Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 


Ford Announces 
3 Field Shifts, 
2 Promotions 


DEARBORN.—tTransfer of three 
assistant district managers and the 
promotion of two other executives 
to assistant district managerships 
is announced by L. W. Smead, as- 
sistant general sales manager of 
Ford Motor Co. 


| 
Paul J. Griffin, assistant district | 


manager at Kansas City, moves to 
assistant district manager at Dal- 
las, succeeding Thomas M. Roach, 
who resigned to take a Ford deal- 
ership. 

G. O. Simmons, assistant district 
manager at Houston, moves to as- 
sistant district manager at Kansas 
City, succeeding Griffin. 

Keith B. Cogswell, assistant dis- 
trict manager at Oklahoma City, 
moves to assistant district man- 


,ager at Memphis, succeeding H. 
| (Dolly) Parker, who also resigned 
| to take a Ford dealership. 

J. W. Cooper, resident controller 
at Memphis, has been promoted to 
assistant district manager there, 
and Frank E. Carpenter, manager 
|of the Kansas City business man- 
agement department, has been ad- 
vanced to assistant district man- 
ager at Houston. Cooper succeeds 
J. F. Norris, resigned, and Carpen- 
ter succeeds Simmons. 


K-F Manager Transferred 
George Cosbie, manager of the 
|Berkeley (Calif.) showroom of 
Henry J. Kaiser Motors (Kaiser- 
Frazer) since its opening several 
| months ago, has been named man- 
ager of the Oakland store at 23rd 
|and Broadway. Vern Hoffman suc- 
| ceeds Cosbie at Berkeley. 





To feel the pulse of the auto industry, 
| consistent reading of AUTOMOTIVE NEWS 
| is necessary. 


Now Available 


“The Last Billionaire— 
Henry Ford” 


“An informal portrait of an indus- 
trial genius who was also a most 
unpredictable human being.” 


By William C. Richards 


“Writers have painted Ford in all colors — from darkest black to 


purest white. 


intimately, and his colors are much more mixed.” 


Feb. 16, Automotive News. 


Richards, a top-flight newspaperman, knew Ford 


Bob Finlay, 


$3.75 per copy, Postpaid 
AUTOMOTIVE NEWS 


BOOK DEPARTMENT 





PENOBSCOT BLDG. 


DETROIT 26, MICH. 


That’s part of the picture the 
new-car dealer gets while shopping 
the used-car dealer. 

* a +. 


ERE’S the deal on the fac- 


tories shopping the new-car 
dealer: 
Hardly a_ regional, district or 


zone meeting is held these days 
that does not include a shopping 
talk on new-car dealers. Much of 
this shopping is done to get the 
dope on the competition. Some of 
it is done to give factory field men 
a picture of public relations among 
the dealers of the factory's own 
make. 

Does the customer get a decent 
reception when he makes a pitch 
for a new car? Or does the 
salesman or telephone operator 
give him the pitch . .. out? 
At one factory meeting, a tele- 
phone survey of dealers was de- 
scribed: 

“The dealer’s operator laughed 
when she opened the key and 
heard a customer 
could get a new car... ‘What? 
You want to buy a new car? Well, 
it won’t do you any good, but [’ll 
let you talk to a salesman.’ .. 

“And she 
as she yells: 
‘Hey, Joe ... Here’s a dope 
that wants to buy a car. D’ya 
wanna talk to him?’” 
* * * 


HEN there are the salesmen 


who ignore competition among 


makes and who, since they have 
no “home” cars to sell, try to sell 
last year’s model of a competitive 
make they have taken in in trade. 
“But is it as good as your own 
make?” 
“Oh, sure,” the salesman is 
quoted, “all cars are alike today.” 
The idea behind these talks is 
to give the field men the feel of 
the sales and public-relations prob- 
lems around the corner when com- 
petitive selling starts. 
* + + 


Bet to get back to those omens 
the new-car dealer sees in the 
used-car market: 

By the nature of his business, 
the used-car dealer is never far 
out of the buyers’ market. The 
only way he can get current model 
cars to sell is by paying some in- 
dividual enough more than the in- 
dividual paid to make it attractive 
to him to sell. Then the dealer 
must put his overhead and profit 
on top of that and sell the car to 
the public. 

By this time, the price is four 
or five hundred dollars over the 
established new-car dealer price 

. . up there where the buyers 
thin out rapidly. 

So he tries to come down where 
more of the buyers are. He can’t 
come down in price, so he ignores 
price and sells terms. 

In newspaper classified ad sec- 
tions in almost every city you will 
find such ads as this: 

“Attention. Auto Buyers. Quit 
Crying in Your Soup. That you 
can’t find a good used car. We 
have the biggest selection in town. 
And terms to fit your pocketbook. 
As long as 24 months to pay. 

“PAYMENTS AS LOW AS $8 
A WEEK.” 

Then there’s a '47 Buick. Think 
you can’t afford to buy a Buick 


in the used-car market? Why 
here’s one for “Cash or $66 a 
month.” 
+ * * 
[ue price is advertised only 
when it is attractive. For in- 
stance, some of the 1946 prices 


have dipped sufficiently under the 
established price for new cars that 
even new-car dealers can handle 
their own make of used car again. 


ask how he 


leaves the key open 


operate 


Guy Galyon and P. W. Shine, both of Kansas City; C. C. Whitenack, Cincinnati; T. B. 


King, Detroit, and M. M. Swift, Memphis. 


‘48 Output Passes a Million; 


107,332 Built in Week 


(Contingea@ from Page 1) 


ducers failed to reveal any fall- 
ing off in new business. In some 
cases new order volume was said 


to be larger than a month ago. 


So a Ford dealer advertises a ‘46 
Ford at $1,265. 

But most of the ads run like 
this: 

Pontiac ’47 convertible, $395 
down; Chevrolet °46 sedan, $295 
down; Studebaker '47, $345 down; 
Oldsmobile ’47, $395 down. 

Or, with the accent on the 
monthly payments: 

Buick '47 sedanette, $63 a month; 
DeSoto ‘41 custom sedan, cash or 
$29 per month; Ford '48 tudor, $49 
a month. 

Or “just your old car down.” 
This is good, smart merchandis- 
ing as long as credit is not stretch- 
ed beyond reasonable, healthy lim- 
its. If it does get beyond whole- 
some limits, the whole industry 
will suffer. 

* + * 

S FOR the signs of volume 

trading: Most used-car dealers 
are finding that business isn’t as 
good as it was last year. Those 
who operate on a scientific basis 
know what the trouble is. 

The profit curve is slipping—and 
since the profit line started to 
slip, the overhead curve has even 
edged higher up. 

What can be done to get over- 
head down? 

Cut wages? Don’t make the 
CIO laugh. Ask for a rent re- 
duction? The landlord has a 
sense of humor, too. How about 
light, heat, supplies? 

H’mmm. 

Nobody seems to be in the mood. 

+ + * 

O THE used-car dealer turns to 
\“ his profit curve. What can be 

done to bring that back up? In 
small deals, operated more to give 
the owner a good salary than for 
profit, the dealer can adopt a 
course of caution. He can buy 
more carefully and hold out for 
his price—in a small way. 

But what about the dealers who 
a sizable enterprise for 
profit? 

As some of them see it, their 
only salvation lies in expanding 
operations. They can turn a few 
cars a month at a good unit 
profit and go bankrupt. Or they 
can turn a lot of cars at a small- 
er unit profit and make money. 

We know the answer will not be 


pleasant to a number of dealers, 
but what do you think the dealers 
who are facing the problems men- 
tioned above are going to do? 


There was no chance, according 
to steel sources, that already an- 
nounced reductions in steel quotas 
for the second quarter of this year 
would be canceled. 

The scrap situation was consid- 
ered quiet last week, but most 
large consumers were said to be 
receiving a better flow of material. 

* 4 of 


bees Commerce Department an- 
nounced last week that it would 
hold a_ public hearing Friday 
(March 19) on a voluntary alloca- 
tion program to divert steel and 
pig iron to freight car builders. 


A voluntary program to chan- 
nel steel to freight car manu- 
facturers has been operated by 
the Office of Defense Transpor- 
tation since the middle of 1947. 
ODT will continue to operate 

this program under the control of 
the Commerce Department, but 
this week’s hearing is being held 
to bring the program into line with 
a new law, which requires public 


hearings on voluntary industry 
agreements. 
The Taft anti-inflation law, 


passed by a special session of Con- 
gress last December, authorized 
similar industry agreements for all 
scarce commodities and gave re- 
sponsibility for a steel program to 
the Commerce Department. 

* ok * 


HE Commerce Department has 

already set up a steel industry 
advisory committee to develop a 
program for providing steel to 
farm equipment makers, the build- 
ing industry, oil refining equipment 
manufacturers and freight car 
builders. 


Another committee has been 
set up which is concerned at 
present only with the pig iron 
needs of the freight car manu- 
facturers. 


The Commerce Department's cf- 
fice of industry cooperat’on, which 
administers the voluntary agree- 
ments, said the new freight car 
program will differ but little from 
the ODT arrangement, which 
hasn’t hurt the auto industry too 
much. 


Cook, Nelson, Pinkston 


Named in Panama City 


An association of Panama City 
(Fla.) mew-car dealers has been 
formed with 14 members, headed by 
Will J. Cook, president. 


Marion G. Nelson is vice-president 
and W. A. Pinkston is secretary- 


treasurer. 


Every Tuesday 11 A.M. all Year, Dealers Only, Average Sale 200 Cars 


FLY IN. indoors - Modern, Heated Hangar. All Transport Facilities 
TONAWANDA, N. Y. AIRPORT 


2080 Military Rd., Route 265, Tel. ELmwood 0375 


EAT HERE 


The Only Auto Clearing House in the World! 

Tell Us What You Want - We'll Buy Them For You 

Tell Us What You Have - We'll Sell Them For You 
BUFFALO, N. Y. SHOWROOMS 


1241 MAIN ST. 


PHONE Elmwead 2130 
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Auto Purchasing 
Called Obstacle 
To Glass Trust 


TOLEDO.—-Purchasing agents in 
the automotive industry are a po- 
tent force In preventing anything 
like monopoly in the glass industry 
which furnishes safety glass for 
motor cars, it was contended by 
John T. Cahill, New York lawyer, 
in speaking for the defense in the 
anti-trust case against eight glass 
manufacturers. 

In an opening statement before 
Judge Frank L. Kloeb in Federal 
District Court, Cahill said the glass 
companies are really pygmies in 
size compared to their big automo- 
tive customers. Automotive manu- 
facturers use 90 percent of the safe- 
ty glass and 70 percent of the plate 
glass manufactured in this country, 
he pointed out. 





HELP WANTED 


SALES MANAGER — Large dealership — 
Popular car. The man we're looking for 
must be accustomed to earnings in the 
five figure bracket. Box 2183, c/o Auto- 
motive News, Detroit 26. 


USED CAR MANAGER for large Chevrolet 
dealership. The man we want must be 
the top man in this Box 2185, 
c/o Automotive News, Detroit 26. 


TRUCK SALES MANAGER — Wanted by 
largest Chevrolet truck dealer in New 
England. Very liberal proposition for the 
right man. Give full details about your- 
self and state when available for inter- 
view. Box 2187, c/o Automotive News, 
Detroit 26. 


WANTED: EXPERIENCED Ford Parts 
Counter Man. Good opening for qualified 
man that knows parts and has real saleg 
ability. Liberal salary plus incentive 
Bonus Plan. Vacation and holidays with 
pay. If married and your wife wants to 
work, there are always jobs open with 
the Government here in Washington. Box 
2221, c/o Automotive News, Detroit 26. 


TRUCK SERVICE REPRESENTATIVE: 
A large automobile manufacturer needs 
man experienced in truck service and me- 
chanics. May necessitate relocation. Good 
salary and splendid opportunity for ad- 
vancement. Write Box 2215, c/o Auto- 
motive News, Detroit 26. 


REPRESENTATIVES WANTED — Quality 
seat cover line to sell direct to new and 
used car dealers. In both nylon and plas- 
tic, offers powerful ammunition to deal- 
ers preferring either fabric. Submit ref- 
erences. Box 2209, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER — Established Ford 
dealer in large Connecticut city needs ex- 
perienced, aggressive man to have full 
charge of Service Department. Have well- 
equipped shop now being enlarged to han- 
dle greater volume. Fine opportunity for 
man with ambition and the right qualifi- 
cations. State references, qualifications 
and salary expected. Box 2214, 
Automotive News, Detreit 26. 


ACCOUNTANT-OFFICE MANAGER—Pref- 
erably with long automobile experience. 
Excellent opportunity open with automo- 
bile manufacturer. Can make investment, 
if desirable, but not essential. Reply to 
TRI-WHEEL MOTOR CORP., Oxford, 
N. C. 























Real Opportunity 


for 
Commercial 


District 
Representative 


One of America’s oldest—large 


exclusive truck and bus manu- 
facturers needs additional dis- 
trict representatives. If you can 
qualify—here may be a chance 
to improve your future. 

Write Box 2219, c/o Automo- 
tive News, Detroit 26, for ap- 
pointment. 

(All present members of our 
organization have been advised 
of this ad.) 





POSITION WANTED 


To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 74 cents per 
word for one insertion or two inuser- 
tions of the same copy at 12% cents 
per word, Cash in advance. 










AUTOMOTIVE OFFICE EXECUTIVE: 
Your business needs this man. Available 
permanent connection, treasurer, control- 


ler. Ambitious, able, versatile. NAPA, 
dealer experience. Please write A. N., 
Box 3622, Philadelphia 25, Pa. 


AUTOMOBILE OR TRUCK MANAGER 
presently employed. Has more than 20 
years’ successful experience in manage- 
ment of both retail and wholesale. De- 
sires to locate in Phoenix or Tucson in a 
position commensurate with ability in 
either automobile or truck industry. Rox 
2195, c/o Automotive News, Detroit 26. 


AGGOUNTANT - OFFICE MANAGER, 14 
years’ experience in General Motors, 
Ford, Chrysler, preparation financial 
statements, daily operating control, ali 
tax returns. Box 2220, c/o Automotive 
News, Detroit 26. 
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POSITION WANTED 


i?) 


TRUCK SALES MANAGER by a proven 


producer who can train and handle sales- 
men, who really knows trucks and can 
furnish top references. Reply Box 2217, 
c/o Automotive News, Detroit 26. 

MANAGER OR SALESMANAGER. Have 
operated large dealership, made a real 
go of former business, can furnish posi- 
tive proof of productivity, integrity, etc. 
Am able to buy interest in business if 
available. Reply Box 2218, c/o Automo- 
tive News, Detroit 26. 


AVAILABLE — FRICTION MATERIAL 
ENGINEER having approximately 20 
years’ experience covering the various 
phases of the friction materia! business. 
Familiar with most manufacturing proc- 
esses now in use. Box 2199, c/o Automo- 
tive News, Detroit 26. 


SALES MANAGER, 22 years’ experience 
automobile business, 16 years as sales 
manager new and used cars and trucks. 
Witn exceptional knowledge of used cars. 
Available March 15th. Box 2208, c/o 
Automotive News, Detroit 26. 


OFFICE MANAGER ACCOUNTANT — 
Thoroughly experienced automotive con- 
troller for new car distributor desires 
permanent position in or near Detroit 
area. $100 a week. Box 2206, c/o Au- 
tomotive News, Detroit 26. 





IF YOU INTERVIEW A TOTAL 
STRANGER, who is an outstanding parts 
man, please tell him that sometimes a 
man gets into a bad fix and his sense of 
obligation becomes distorted. No matter 
how bad the scrape may be a man’s first 
duty is to wife and child; his wife and 
child want and need him; the doors to 
his home and position are open; he can 
resume where he left off; the entire fu- 
ture of himself and family are at stake; 
there is still time to return, people think 
he is on vacation. Money for his return 
will be quickly supplied by his simply 
writing, wiring or phoning for it, and to 
think straight. The man needs help. 
(ADVERTISEMENT. ) 





DEALERSHIP WANTED 

PART OR FULL INTEREST: Have quali- 
fied with G.M., Ford, Chrysler. Wish to 
manage 250 to 1,000 car deal. Am thor- 
oughly qualified in all branches of the 
automotive business including parts, serv- 
ice, used car and new car sales. Have 
accounting background including six years 
with largest accounting firms; heavy in- 
come and other tax experience. Have 
completely managed first class deal one 
of Big Three for five years and have 
managed over 2,000 people for extended 
period. I am 42 years old and can invest 
$100,000 or more to back my statements. 
Want full or part interest and guarantee 
a smooth running, efficient, profitable en- 
terprise. Prefer California. Please an- 
swer Box 2224, c/o Automotive News, 
Detroit 26. 

WILL PURCHASE DEALERSHIP for 
Chevrolet or Ford. 200 to 600 car con- 
tract. Will buy building or assume lease. 
Have qualified with each company. Re- 
plies will be confidential. Box 2210, c/o 
Automotive News, Detroit 26. 


WANTED: G.M. DEALERSHIP in Caro- 
linas. Do you need to slow down in in- 
terest of health? Sell all or part interest 
to experienced, reliable party. Excellent 
references. Ready cash. Replies strictly 
confidential. Box 2211, c/o Automotive 
News, Detroit 26. 

HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


POPULAR NEW CAR AND TRUCK deal- 
ership, land, buildings and equipment, 
Western Montana. Net $30,000 last year, 
price $45,000. Replies confidential. Box 
2177, c/o Automotive News, Detroit 26. 


NEW CAR DEALERSHIP FOR SALE in 
Florida in connection with used car busi- 
ness. Well located in small town in the 
central part of the state. Wonderful op- 
portunity for live wire. Write Box 2212, 
c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


NEW TRUCK DISTRIBUTORSHIP in Iowa 
for sale. Long established with large 
owner list. 1947 gross volume over $750,- 
000. For sale at a bargain. Box 2225, 

c/o Automotive News, Detroit 26. 


ESTABLISHED AUTO PARTS wholesale 
business with machine shop, best lines, 
annual sales around half million. Will 
sell for value of equipment and inventory 
at cost. $60,000 cash will handle, balance 
lohg terms. Reply Box 2197, c/o Auto- 
motive News, Detroit 26. 


NEW CARS WANTED __ 


NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 








1948 CADILLAC 62 SEDAN 
1948 LINCOLN CONTINENTAL 
CONVERTIBLE 
Take delivery anywhere East 
Mississippi River. 


BAEHR AUTO SALES 


LEXINGTON, KENTUCKY. Phone 3127 





USED OARS WANTED 


WANTED—’'34 CHEVROLET roadster with 
good body. Will send after it. Motor, 
sheet meta! of no concern. Write, state 
price. Ray Williams, 1518 North Saginaw 

St., Flint, Michigan. 
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CLASSIFIED WANT AD D 


USED CARS WANTED 


OLD CARS WANTED. Box 
Lancaster, Mass. 


76. Sout 


USED CARS FOR SALE 








We Wholesale 


Detroit’s 


Largest 
Wholesaler 


SID SAVAGE 
15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 38400 


DETROIT 








AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


“CHET DRAKE” 
Auctioneer 


GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 


AUCTION, INC. 
1050 East Sist St. Chicago, Lil. 
“Ohicage Is the Place to Buy Your Cars’’ 


COMPARE! 


North 


South East 


West 
Cars - Trucks - Pickups 


Our prices meet competition. 


Our stock is clean. 
Fly in — Drive ’em back! 


ROSEN-NOVAK 


2036 Farnam St. 
Phone Harney 6090 — Omaha 


AUTO AUCTION 
Every Monday — 1 p.m. 

NEW ENGLAND'S OLDEST 
Wholesale Only 
SOUTHERN AUTO SALES 
Warehouse Point, Conn. 

9 Miles North Hartford, Conn. 
Route 5. Phone Windsor Locks 1792 








EVERYONE KNOWS 
THE 
CORRY AUTO AUCTION 
EVERY SATURDAY 


* 
GROWING BIGGER and BETTER 


--- ALL THE TIME 
* 
Sponsored by 


Aikens Motor Sales, Inc. 
Corry, Pa. 


30 Miles Southeast Erie, Pa. 















WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's and 1948's 
for immediate delivery. Write for our 
bulletin and price list. Transportation 
arranged to all points. Wire or call us 
for hotel reservations. 



































SAM GREENFIELD COMPANY 
6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone HEnderson 0231 




















SAM GREENFIELD MOTORS, INC. 
1701 State Street 
Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 











EPARTMENT 








| ae USED CARS FOR SALE 

| PACKARD 1948 SUPER 8 Deluxe 4-dr. 
Heat, music, 
muffle-coated, rayon white side-wall tires, 
fog lights, climatizer, back-up light. Sell 
Milly's Auto 


sedan, 120 inch wheelbase. 


for cost. 72 miles. $3,093. 
— McKees Rocks, Pa. FEderal 





AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 


WHOLESALE 
BUYERS 


Visit Cleveland’s largest 
dealer in 1937 to 1948 cars. 
Always a 300-car selection. 


Wearrangeshipment. Wire 
or phone us for hotel reser- 
vations. 


THE BIG STORE 
6610 Euclid Avenue 
Cleveland, Ohio 
Phone HE 6030 


<sciasSStptiateenetsiennsiicsenentenmnnsenatetaaaemeenen 
AUCTION SALE MOTOR CARS 


DEALERS ONLY 
Aurora Downs Race Track, Route 31, 
Aurora, Llinois 
EVERY MONDAY—Sale Starts 11:00 A.M. 
INSIDE HEATED Sales Arena for 300 cars. 


AURORA AUCTION SALES 
Phone Aurora 8711 or 7877 
“Dutch” Stuart, Auctioneer 


ES 
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DEALER’S AUTO AUCTION 
Bellefonte, Pa. 
Every Wednesday indoors at 1:00 P.M. 
Dealers are Cordially invited. 


RING BROS AUTO SALES 
Bellefonte 2140 
“In the Center of Pennsylvania’ 








WHOLESALE 

1948-47-46 AUTOS 

IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 


**Philadelphia’s Largest Used Oar Dealer’ 


4539 Chestnut St. Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 








AUTO AUCTION 


Every Friday, 1:00 P.M. 


Paved Lot 


SELL TO DEALERS ONLY 
$5.00 Only Cost 


Danville Auto Auction Co. 
Div. Baker Motor Co., Inc. 


Next to Seminole Esso Sta. 
On USS. 29, 1% Mi. N. of City 


Phone Danville 4570 











USED CARS FOR SALE 


Used Car 
Dealers 
ATTENTION 


When You Are in Detroit 
See Us First 


100 Used Cars to 


Choose From 


All Cleaned Up and 
Ready to Sell 


DEALERS ONLY 


Connell Cadillac, Ine. 


Dick Connell 


Chevrolet, Ine. 


Wayne County’s Oldest 
Chevrolet Dealer 


12380 JOSEPH CAMPAU 
TW. 1-0603 


See Joe Szopinski, 
Used Car Manager 


Make this your headquarters. 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Ye Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train 
call_-we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 
Geo. Lawson—Owners—Bud Fennema 


DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 


Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 





AUTO AUCTION 


TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 





TOLEDO’S 
Original and Largest 
Wholesaler 
150-Oar Stock 
Auction Sale Every Thursday 
DOC GREINER 
“The Flying Dutchman’’ 


Madison and 17th St. AD. 6397 








FRENCH TALBOT 
1938 Streamlined Coupe by 
Figoni & Falaschi 


Low mileage, fine condition. 
GEGEN, 3160 N.W. 2 St., MIAMI 








AUCTION 


(Auto Dealers Only) 
EVERY FRIDAY 
BEGINNING MARCH 5th 
AT 1 P.M. 

This Will Be the Largest 
Auction in Michigan 
ON THE ROUTE TO EAST AND 
WEST—PLANE, TRAIN AND BUS 
35 Miles from Detroit 
10 Miles from Willow Run Airport 
on N.Y.C. Main Lines 
Shipping Arrangements 
Rain or Shine Heated Garage 
“Doc” Miller — Auctioneer 


STADIUM MOTOR SALES 


ANN ARBOR, MICH. 
(Home of U. of M. where Wise Men 
come to buy and sell) 
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. USED CARS FOR SALE 





Ken Schaefer's — 100% Dealer 
AUCTION 


inside a Comfortable Building, Every 
THURSDAY 


Reliable—Fair—Honest—Protective Service 
Right in the HEART of 
INDIANAPOLIS, INDIANA 
‘The Great Mid-West Market’ 

915 N. Milinois St. Phone Lincoln 5383 





AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 








LARGEST PENNSYLVANIA 


AUTO AUCTION 
Every Friday Noon 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa 


MANHEIM AUTO SALES 


& AUCTION, INC. 
Phone 202-W4 


ATTENTION 
Wholesale Buyers 


We carry a stock of 150 clean 


cars at all times. 
39’s to 47's 
* 


Swan Motor Sales, Inc. 
2102 Monroe Street Toledo, Ohio 





BUSES FOR SALE 


TWO 1948 FORD-SUPERIOR 40 passenger 
buses. New. Discount to dealers. Swan- 
son Motors, Phone 666, Woodstock, IIli- 
nois. 


CHEVROLET SCHOOL BUSES. New 1946 
48 passenger. Immediate delivery. Jack- 
son Chevrolet Co., 460 Blue Hill Avenue, 
Boston 21, GArrison 7-7900. 


1940 CHEVROLET and 1941 Chevrolet 1% 
ton, both equipped with 48 passenger 
Wayne bodies. Good condition. 
Motor Sales, Inc., Bay City, Michigan. 
Phone 7581. 


FOR SALE: Three new 1947 Dodge-Supe- 
rior 48-passenger school buses. Discount 
to dealers. Write or call Forkenbrock 
Motor Co., Phone 182, Thief River Falls, 
Minnesota. 











For Sale... 


NEW SCHOOL BUSES 


3 Advanced inodel Chevrolet 
Buses with Southern Aire 
48-Passenger Bodies 


ALL NEW UNITS 
SUBSTANTIAL DISCOUNT 


De Nooyer Brothers, Inc. 
KALAMAZOO, MICHIGAN 





TRUCKS WANTED 


WE NEED late model used trucks. All 
types. Will go anywhere, cash waiting. 
Call Estebrook 2660 or write to Fred 
Bedford, 534 N. Cicero Ave., Chicago 
14, Tilinois. 


DODGE TRUCKS wanted by franchised 
dealer. All models, Will buy only from 
franchised Dodge tuck dealers. Worden- 
Young, Inc., 3229 Pulaski Highway, Bal- 
timore 24, Md. Broadway 1300. 


. TRUOKS FOR SALE 

DODGE TRUCK—1947 Model WK-66. 160” 
W.B. Cab and chassis. Low mileage. 
Good condition. Harner Motor Co., Inc., 
Shamokin, Pa. Telephone 1500. 


THREE CONVOYS—all in good serviceable 
condition. Two ‘46 Reo and one '46 
Dodge tractors, two mechanical handling 
and one Francis trailers. The price is 
right on one or all. All equipped with 
good rubber and spares. George Broyles 
Oklahoma City Co., 1220 North Robinson, 
Oklahoma City, Okla. 


FOR SALE: W45E WRECKER—1948 GMC 
353-Deluxe cab, 12 ply tires; new Holmes 
wrecker, military type, with body plus 
extra equipment including front end 
heavy-duty winch. King Motor Company, 
Fort Lauderdale, Florida. 


ATTENTION! Immediate delivery on new 
and used trucks. All makes and models, 
% to 10 ton. We can also supply new 
cars. Write or call Bill Fishel, Van- 
deventer Auto Sales, 717 8. Vandeventer, 
St. Louis 10, Missouri. Phone: Franklin 
1750. 





NEW PICKUPS, TRUCKS 
All the ‘‘Hard to Get’’ ones. We got ‘em. 


WE SHIP ANYWHERE! 


ALLSTATE TRUCK SALES CORP. 
175 No. Beacon St. 
Boston (Brighton District), Mass. 
AL-gonquin 4-9754 





TRUCK EQUIPMENT WANTED 
NEW OR GOOD USED CONVERTIBLE 
TOW CHIEF for mounting on 1947 Chev- 
rolet %-ton pickup. State price and con- 
dition. Corbusier Chevrolet Co., Bryan, 
Temas. 


Ww A NTED: 


3431 N. 16th St. 
Telephone 


AUTOMOTIVE NEWS, MARCH 15, 1948 


PARTS WANTED — 





WANTED—PARTS 
FOR 
GMC 6x6 AND CHEVROLET 4x4 
ARMY TRUCKS 


Seats, Back Rests, Doors, Locks, 
Door Handles, Gas Tanks 


THE U. 8S. TRUCK SALES CO. 
1750 E. 55th St., Cleveland, Ohio 





WANTED 1947 CHEVROLET body, any 


style including Cabriolet. Erickson Motor 
Co., Coon Valley, Wisconsin. 


WANTED—ONE LEFT FRONT FENDER, 


one left running board, one left rear fen- 
der for 1937 Plymouth P-4. John P. 
Hughes Motor Co., 800 Commerce &t., 
Box 898, Lynchburg. Virginia. 

1941- 1946 New Chevrolet truck 
cabs, Part No. 607029. Write details 
stating price to West-Horner Motor Co., 
Helena, Arkansas. 





PARTS WANTED for 1941 Oldsmobile 66 


Business Coupe. One 12.940 4048080, 
quarter panel. One 12.112 4114292 mold- 
ing. One 12.116 4114588 molding. One 
12.116 4116276 retainer. One 12.116 
4116295 retainer. Airmail price and avail- 
ability to Balboa Oldsmobile, 1521 Broad- 
way, San Diego 2, Calif. 

WANTED: HOOD for 1941 DeSoto, new or 
good used. Heatwold Motor Co., Win- 
chester, Va. 

NEW OR GOOD USED left front fender 
and apron for 1940 deluxe Ford. Parts 
No. 01A-16006-01A-16141. Robinson Mo- 
tors, Estherville, Iowa. 


WANTED: 1939 OLDSMOBILE left fender 
ledge, part number 412059, group 8031. 
Russell Motor Company, Inc., 115 E, 7th 
St., Junction City, Kansas. 


PARTS FOR SALE 











Immediate Delivery — Chrome Plated 
Replacement 
MERCURY 


RADIATOR GRILLES 
STEEL STAMPINGS 


$11.35 each 
8.25 pair 
8.25 pair 


To Fit— 

Mercury 1939 
Mercury 1940 
Mercury 1941 


Mercury 46-47 uppers 5.50 each 
Mercury °46-’47 lowers 2.50 each 


GUARANTEED QUALITY, FIT and 
APPEARANCE 


— Dealers Only — 
DETROIT GRILLE 


MANUFACTURING CO. 
258 East Vernor Hy. Detroit 1, Mich. 





GENUINE FACTORY 


PARTS 
ALL BRAND NEW 


Less Than Wholesale 
... GENERATORS... 


Quantity 
1,300 Delco Remy......6-volt, 25 amp. 
100 Autolite............ 6-volt, 25 amp. 
100 Autolite.............. 6-volt, 40 amp. 
18,000 Timken Cone Bearings, No. 
46176—List $6.85, Our Price, 
$1.75 
15,000 Feet Battery Cable (in 25-ft. 
lengths) 


100,000 Feet Spark Plug Wire 

18—One-ton Trailers — Axles Com- 
plete with Springs and [‘rums 

200 GMC 40-Gal. Gas Tanks—List 
$45.00—Our Price $10.00 

100,000 Fuses—10-20-30 Amp.—3AG- 
4AG-SFE 


BALFOUR SALES CORP. 


3633 MICHIGAN AVENUE, DETROIT 16 
Phone TAshmoo 5-1640 





WHOLESALE PONTIAC PARTS, large 
stocks of hard-to-get parts, body and 
fender parts for all models. Fast service, 
liberal discount. Walter H. Schultz Pon- 
tiac, 16-20 Passaic Street, Trenton 8, New 
Jersey. 


FOR SALE: NEW PONTIAC Torpedo 
sedan coupe body. Will fit Pontiac 42-48, 
Chevrolet Aero coupe and Olds 66 sedan 
coupe. Also, new Pontiac Streamliner 
sedan coupe body for 42-48 models. 
Phone, write or wire Holton & Teght- 
meyer, Inc., Watertown, New York. 





CHEVROLET FENDERS: New fronts 36 


to 47, new rears 36 to 40, new cylinder 
heads 34 to 47. Keystone Auto Parts 
Co., of Erie, 1534 Parade St., Erie, Pa. 


FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors. 


Inc., 4016 Allston Ave., Cincinnati 9, 
Ofiio. Melrose 7275-6-7. 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 








Hoods Core Supports 
Grills Hydromatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 

Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Cluteh Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
Philadelphia, Pa. 

SAgamore 2-5568 








TIRES WANTED 


1400x20 TIRES, NEW 16-ply, any make 
Army type, non-directional tread. Box 





e MISCELLANEOUS = 
ENGINE REBUILDING — Crankshaft 
grinding and wmetalizing. John P. 


OLDSMOBILE 2228, c/o Automotive News, Detroit 26. | Hughes Motor Co., Inc., 800 Commeree, 
SHORT BLOCKS TRAILERS FOR SALE St. Lynchburg, Virginia. 

7 TRAILER AT COST: Brand new Miller | BOAT—ONE NEW VENTNOR speedboat, 
Fits ’37 to °47 Sixes TRAILER AT COST: Brand new Miller 17% ft. utility, 75 h.p. y, 4-cyl. 


es 24 —— SS. equipped = 
landing gear, z 20—12 ply tires. Will 
DEALERS wade. te - i it, wholesale, cont mo at factory 
RUND MOTORS. Cc. , 442.82, tory list $1,978.50. King 
3725 Grand River Detroit 8, Mich.| Motor Company, Fort Lauderdale, Fis. 


TEmple 1-3700 MISCELLANEOUS 


"41 to °47 Eights 





DeNeg formula. Millions of gallons used 
in War 2. Save 20% to 30% cost of fuel. 
Material available any city. Formula $1. 
DeNeg Chemical Co., Watts Bidg., Bir- 
mingham, Ala. 


FRONT END ASSEMBLIES for Chevrolet 
advance design trucks, complete with 
fenders, grilles, hoods, headlamps, cowls, 
etc.; also one complete cab, all for 
series 4000 and 6000. Rohrer Chevrolet 
Company, Bridge Blvd., Camden, N. J. 
Camden 4-7820. 


FOR SALE: SIX (6) used model ‘‘HXE’’ 
Hercules, 198 H.P., 6 cylinder, 5%” x 6” 
bore and stroke gasoline engines. Fly- 
wheel only on take-off end. A-1 condi- 
tion. Price $650 each or $3,500 for lot. 
Located Eastern Ohio. Reply Box 2222, 
c/o Automotive News, Detroit 26. 


‘‘KENNY’S’’—Ohio’s famous parts house. 
Late wrecks our specialty, three to four 
hundred wrecks on hand at all times and 





Auto Wrecking, U.S. Rt. No. 25, Lima, 
Ohio. 2300 READING ROAD 


CADILLAC-OLDSMOBILE Tel.: 
PARTS — ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 
DISCOUNT TO DEALERS 
RUND MOTORS, INC. 


3725 Grand River Detroit 8, Mich 
TEmple 1-3700 





. 








FORD RADIATORS 
IMMEDIATE SHIPMENT 
1928-'47 Pass. 1928-47 Trucks 
Write for —* Listing 


701 Barr St. 
FORT WAYNE 2, IND. 








SHOP EQUIPMENT WANTED 


WANTED—SHOWROOM TURNTABLE for 
passenger or light truck. Box 565A, 
Charleston, S. C. 


Wanted: 


20 USED BERGER (BURLOY) BINS 
WITH DIVIDERS. WILL PAY UP TO 
$25 EACH. WIRE COLLECT. 


Fidelity Motors 


ENID, Gen amon 


planes; air service available. 





WALTON, N. Y. 








SHOP EQUIPMENT FOR SALE 


FOR SALE: Practically new Rex De- 
Greaser, model C42E for sale, less than 
half price at $375 F.O.B. Randall 
Blakely, Inc., Griffin, 

FOR SALE: New Smith portable acetylene 
generator, 50 Ibs. carbide, rating 100 cu. 
ft. acetylene per hour. $125. Bill Holler 
Motor Sales, DeLand, Florida. 

BEAR ME wheel alignin. 
outfit, includes wheel straightener 
dynamic wheel balancer. Baliston Motor 
Sales, Inc., Ballston Spa, N.Y. Phone 598. 


AUTO EQUIPMENT FOR SALE 





& 





reasonable. 


a 








GASOLINE SHORTAGE OVERCOME with 


tor. Now sells for $2,400. Will take 
$1,850. Jennings Implement Co., 124 
Burlington Ave., Logansport, Indiana. 


CHRYSLER WATER PUMPER UNIT com- 


plete, has new Chrysler Royal motor. 
Circular pump will pump or suck 500 
gallons per minute standard hose connec- 
tions. Could be used for farm irrigation, 
fire departments, contractors or pile driv- 
ing. $375 delivered F.O.B. Phila. South- 
ern Motors, 1113 So. Broad St., Phila- 
delphia 47, Pa. 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 
AT EARL A. SCHOTTS 


CINCINNATI, OHIO 


Woodburn 3060-0892 
Auctioneer: Pat Patterson 


Austin Sales & Exchange, Inc. 
Announce 
Automobile Dealers’ Auction 
Beginning Thursday, March 25th, and every Thursday thereafter, our auction 
will start at 1:00 P.M., selling to dealers only. 


We are centrally located on Route 10, 25 miles northeast of Deposit. 
We draw cars and dealers from a large area. We are 25 miles south 
of Oneonta, 50 miles east of Binghamton, 100 miles southwest of 
Albany, 90 miles west of Kingston, 100 miles northwest of Middle- 
town and Port Jervis and 85 miles north of Carbondale, Pa. We are 
less than one mile from private airfield suitable for landing small 


AUSTIN SALES & EXCHANGE, Ince. 
Chambers Bros., Auctioneers 


Phone 125 





HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. 
dations at famous MARK TWAIN HOTEL are the best and very 


Hotel accommo- 


Call for one of our courtesy cars when you 


arrive or better yet, wire us in advance. 





Horse Heads Auto Auction is no doubt the outstanding Auction 





RED ARROW TOW BARS 
1948 Modei 
Complete With Steering Cables 
1.C.C. APPROVED 
$42.50 — Immediate Delivery 
CLAUDE’S TOW BAR SERVICE 
8951 Michigan 








RED ARROW BARS—$42.43 
TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
2 


IMPROVED 48 MODEL 
AUTOMATIC BraKinG 


TOWBAR Complete With 
Brake Hook-Up and 


Controlled Steering Guide Cables 


“KING OF THEM ALL,” $54.45 
APPROVED BY ICC 
Call, Write er Wire for 

FREE DESCRIPTIVE LITERATURE 


Tow Bar Sales Company 


Exclusive Factory Distributors 


100 So. Clinton St. 
ANDover 8888 





WILL TRADE 


WILL TRADE 26’ Larson special built 
speed boat, 200 H.P. Scripps engine, solid 
mahogany hull, fire-proof custom uphol- 
stering, life preserver, cushions, hull and 

Lots of ex- 

ready for the 

Want °46 Cadillac or ‘47 Buick 

Write L. A. Moeller, 7307 


engine in perfect condition. 
tras, fast and sporty, 
water. 
convertible. 
W. Grand, Elmwood Park, Il. 





Detroit 10, Mich. 


Chicago 6, Ill. 
DORchester 8373 


in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York City and about 250 miles north of Philadelphia, 
Pa. 


Make It Your Business to Spend Next Friday With Us at Horse 
Heads. The meeting place of the Auto Dealers from the East 


and West. One trip will convince you. 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 


Johnson, Rickard, Metcalf and West—Auctioneers 





—_— 
ee ae 


NEW SUBSCRIPTION ORDER 


| 
i 
Send Automotive News to Address Below | 
for One Year $6 [_] or Two Years $10 [_] 
for which check is attached [_] or send bill [_] 
i 

| 

| 

| 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. ss 
Te... 
ha ee | 
, | 
Fo a a a ee ee i 
| 
Street Address Zone No. 4 
City... ian aineseaanina i 


TRADE CONNECTION: 


STREET caaas cabin Car Dealer () Track Dealer () Manufacturer [] q 
TIRES—NEW GOODYEAR super ¢ on He 
7.10-15 (Replaces 6.50-15 and 7.00-15) Jobber [ Insurance [() Financial () 


Whitewall $22.40. Black $18.65. Your 
cost 50% off, plus 1.22 tax. Factory sec- 
onds but guaranteed. 7.00-15 second 
tubes $1 each, tax included. Royal Sales ea 
Company, 1003 Spring Garden St., Phila- | ~- 

delphia, Pa. Phone Pennypacker 5-9048. 


= 
" 


3-15-48 


De ES EE SS SS A LS ST 


| 
Supplier [] | 
| 
| 
| 


XU 









She's right, too! cushioning is luxuriously soft and comfortable. 


Restfoam is nationally advertised. Car buyers 


Prince Houssain’s fabled magic carpet was 
| . . if the cars 


probably a delight to ride on. But it could 
never have been as soft and comfortable as a 
car seat cushioned with Hewitt Restfoam. 


That’s 
for Restfoam in the cars they buy and drive. 


why America’s motoring millions look 


They know that this famous foam rubber 


recognize it by brand name. So . 
you sell are cushioned with Restfoam, be sure 
to tell your customers. 


For information, call George P. Hooper, Hewitt 
representative to the automotive industry, at 
919 Fisher Bldg., Detroit 2, Phone MA 4740. 









WITT | 


RESTFOAM 


HEWITT RESTFOAM DIVISION—HEWITT- ae. INCORPORATED 






nig 


WHEREVER YOU SIT... 
WHEREVER YOU SLEEP... 
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